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Government Will 
Handle All Bomb 
Damage Insurance 


Federal Loan Administration Cre- 
ates $100,000,000 Corporation 


to Meet Losses 


PRIVATE MARKET IS CLOSED 








Details of New Arrangement Not 
Worked Out; Producers Offer 


Aid in Servicing Plan 





Creation of the War Insurance Cor- 
poration in Washington with a fund 
of $100,000,000 to provide “reasonable 
protection” against losses resulting from 
enemy attacks on private property in 
the continental United States has done 
much to allay doubts concerning pro- 
tection for property against 
damage from the air. The corporation 
has been set up by the Reconstruction 
Finance Corporation and it was stated 
this week that details of operation have 
not yet been worked out. For the time 
being the $100,000,000 will be an in- 
demnity fund and property owners will 
know that such an amount is available 
in case of war damage occurring to 


owners 


property or land. 
Working on Details of Plan 

The Government is working toward 
a fully developed plan but it is not 
known when it will be completed and 
details announced. Whether there will 
be policies as such or premium payments 
upon a compulsory basis as in Great 
If claims do 
arise and the present fund is depleted 
then steps will be taken to provide for 
more funds. Insurance men are confer- 
ring with officials in Washington on 
the plan. It is known that the corpo- 
ration will handle the protection direct 
and will not act in the nature of a 
reinsurance agency. 

Jesse H. Jones, Loan Administrator, 
says the corporation has been set up 
by the Reconstruction Finance Corpora- 
ton with the approval of President 
Roosevelt. The insurance would be 
against losses sustained by nroperty 
including goods, growing crops and 
orchards, 

The Washington statement said: 

; ending completion of details, any 
poe Bagg will be protected from De- 
cember 13, 1941, up to a total of $100,- 
000,000 


sritain is still a question. 


«. . . 
Accounts, bills, currency, debts, evi- 
(Continued on Page 22) 
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Extension to Christmas 


In 1915 a Seuth Carolina farmer, at the age of 42, was insured 
for $1,000 of Ordinary Life. He lived and worked in a county 
where the farming was largely in cotton and truck and not very 
prosperous, but he doggedly managed to keep up his premium 
payments for 23 years. In 1938 he felt that he must permit the 
insurance to lapse. 


But this was not the end of the protection, for the company 
notified him that it had cancelled the indebtedness of $372.49 and 
was able to provide insurance protection of $628 under the auto- 
matic extension clause because of the values built up during those 
23 years of faithful payments. 


The policy was still to continue for that amount until the date 
of December 25, 1942, the extension value thus carrying on pro- 
tection as a sort of Christmas remembrance. 


As it happened, the farmer died in October of 1941, when he 
was aged 68, more than a year before the end of the extension 
period, so that the Christmas gift of financial protection was 
turned over to his beneficiary. 


The farmer’s widow was the beneficiary, and having three 
children and one grand-daughter to care for, or to help care for 
her, the insurance money was important. 


” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 




















John Hancock Sets Up 
Special Compensation 
For Agents at 65 


To Pay 60 Cents Per $1,000 of 
Insurance in Force Starting 


at $1,000,000 
BECOMES EFFECTIVE JAN. 1 


Minimum Payment To Be $600 a 
Year; No Contribution To Be 
Made by Agents 











The life insurance business, both home 
office and field forces, was greatly inter- 
ested in the announcement early this week 
by President Guy W. Cox of the John 
Hancock Mutual Life of a new plan for 
special compensation for older agents of 
the company which becomes effective Jan- 
uary 1, This plan immediately affects 
every full time agent in the general agen- 
cies who has already attained the age of 
65 and meets certain other necessary qual- 
ifications, chief of which is that he or 
She shall have $1,000,000 or more total 
Ordinary insurance in force. 


Set Minimum of $600 Per Year 


Under the provisions of the plan an 
eligible agent will receive special fees of 
60 cents per year per $1,000 of Ordinary 
insurance in force, beyond the period of 
renewal commission payments of which he 
or she was the writing agent of record. 
These special fees will be paid in twelve 
equal monthly instalments. 

An agent who once qualifies for Vet- 
eran Agents Special Fees, having a total 
of $1,000,000 or more of Ordinary insur- 
ance in force, shall thereafter receive not 
less than $600 per year from his regular 
commissions and the Veteran Agents Spe- 
cial Fees combined 

The amount of service fees due the 
qualifying agent for each succeeding cal- 
endar year will be determined each year 
by calculation of the Ordinary insurance 
in force on October 31 of the preceding 
year. 

The established minimum of $600 a year 
referred to above will not be decreased 
thereafter, but will, on January 1 of the 
year after an agent attains age 75, be in- 
creased in proportion to the excess, if 
any, of his business then in force over 
the amount upon which his minimum was 
originally calculated. 

In his announcement President Cox 
called attention to the fact that the benefits 

(Continued on Page 4) 
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A Successful Agency 


Plan Since 1896 


Nylic for Agents, a system of benefits for persistent and 
successful agents, was started by the New York Life 
Insurance Company in 1896. The primary purposes 
of this special agency plan, commonly referred to as 


Nylic, are: 


to encourage men and women of ability and integrity to 


engage in selling life insurance as a life career; 


to offer the Company’s agents an opportunity to qualify 
under the rules of Nylic for a monthly income, in 
addition to current commissions, payable in the third 
and subsequent years of an agent’s membership in 


Nylic up to and including the twentieth year; 


to offer the agents an opportunity to earn the right to 
receive a monthly income for life after qualifying 


for 20 consecutive years under the rules of Nylic; 


to give the Company a corps of permanent agents and 
thereby to provide policyholders with greater continuity 


of personal service. 


All Nylic payments to an agent are determined 
by the volume, incidence and persistency of his 
business in accordance with the terms of his Nylic 
agreement. An annual minimum volume must be 


produced. 


NYLIC FOR AGENTS 


Nylic for Agents rewards and encourages increased 
length of service with the Company. During an agent’s 
first 20 years in Nylic, his rate of compensation per 
$1,000 of insurance on which the Nylic monthly income 
is based, is increased at the end of 5 years, 10 years 
and 15 years of continuous Nylic membership. After 
qualifying for 20 consecutive years, the agent becomes 


a Senior Nylic and receives a monthly life income. 


Before he becomes a Senior Nylic an agent’s mem- 
bership in Nylic and qualification for Nylic payments 
are subject to his continuing in good standing under 
his agency contract with the Company, and his com- 
pliance with the rules and regulations of the Company. 
However, after he becomes a Senior Nylic he will receive 
regular monthly income checks for life, whether he has 
an agency contract with the Company or not, provided 
only that he does not enter the service of another life 
insurance company. Most Senior Nylics do have an 
agency contract with the Company and continue to 
write a substantial new business, thus increasing their 
incomes by first and renewal commissions on such 


business. 


There are now nearly 1,000 living Senior Nylics 
and the present average Senior Nylic income check is 
nearly $100 per month. The average age when agents 


become Senior Nylics has been about 55. 


With this special agency plan which promotes 
and rewards long continuity of service, New York Life 
agents have a unique incentive to render the best 


possible service to their clients. 


The experience of the Company with Nylic since 
1896 shows that it benefits all concerned—the agent 


and Company, the policyholder and beneficiary. 


It is not the purpose of this advertisement to describe all of the benefits, rules and conditions of 


“Nylic for Agents.’ For complete information about the Nylic agreement now being made with 
newly appointed New York Life agents, see the Company's booklet entitled ‘‘Nylic No. 3.” 


December 19, 194) 
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NEW YORK LIFE INSURANCE COMPANY, 51 MADISON AVE., NEW YORK, N. Y. 
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Massachusetts Savings Bank Depositors 


Subsidize Life Insurance Departments 


The April 11, 1941, issue of The East- 
ern Underwriter contained tabulations 
made by Ernst & Ernst covering a three- 
year experience of Massachusetts Sav- 
ings Bank Life Insurance. These tables 
have now been extended, and cover a six- 
year period, 1935-1940 inclusive. The 
savings bank insurance year ends always 
on October 31. 

A study of these tables is enlightening. 
It raises these questions: “Is there real 
gain to the savings bank and to the com- 
munity from the entry of mutual savings 
banks into the business of life insur- 
ance?” “What advantage is there to 
the savings bank proper?” ‘What bene- 
fit does a depositor derive ?” These tables 
not only propound these questions, but 
in large part supply the answers. 

The six-year record of average divi- 
dends to depositors in the 192 savings 
banks of Massachusetts contrasted with 
the average of the twenty-three banks 
which have had a life insurance depart- 
ment prior to 1935 follows: 


Savings Banks 


All Having 
Savings Insurance 
sanks Departments 
Ge steeincteretrsvan 3.07 3.01 
PO sh crates ers 2.87 2.81 
105) SE rane 241 2.66 
WOO arcivs ie. to 2.58 257 
105.) Sa eee 2.48 2.40, 
0 a Zao 225 
Six-year average........2.617 Ins. Banks 
Six-year average........2.673 All Banks 


_It is notable that in each year the 
interest rate to depositors in the savings 
insurance banks has been less than the 
average of all banks. The differential 
of 5.6 cents per $100 is very significant 
when applied to the mean average de- 
posits of the twenty-three banks which 
is over $400,000,000. Had these deposits 
been spread evenly amongst all other 
banks, i.e., those without insurance de- 
partments, that group of depositors 
would have received dividends greater 
in each of the six years by $224,000. 
Moreover, the differential would have 
been larger had it been practical to 
exclude the twenty-three insurance banks 
from the list of all banks. The average 
for all is that given by the bank com- 
missioner in his annual report. 

The foregoing offers fairly conclusive 
evidence that the depositors are subsi- 
dizing (unwittingly, of course) an insur- 
ance department. Of this there is other 
evidence. The interest rate to depositors 
Now 1s quite generally 2%. Certain banks, 
however, are paying only 114%. One 
of the latter recently established a life 
insurance department. In contrast 
stands the rate in use in the insurance 
department of the banks, 3.75%. This 
means that policyholders are not only 
guaranteed that their reserves will be 
credited with 314% interest (for all poli- 
clés issued prior to November 1, 1935) 
and 3% (for all policies issued since 
that date) but that the excess is theirs 
as a dividend, one-quarter of 1% for the 
ist group, and 3% of 1% for the 
second group. The volume of these 
anaes was on October 30, 1940, $18,- 
985,458 which must earn 344%, and 
$4,159,671 which must earn 3%. In ad- 
dition are annuity reserves $7,547,868, 
nearly one-half of which must earn 4%. 

S it not fair to ask what can justify 


By Floyd E. DeGroat 
General Agent, Mutual Benefit, Boston 


A thorough student of life insurance operations, Mr. DeGroat has been a keen 


critic of the Massachusetts Savings Banks Life Insurance System. In 


The Eastern 


Underwriter of April 11, 1941, he pointed out the discrimination as to interest within 
the banks, the policyholders being credited with higher interest rates than depositors. 
To make a thorough analysis of Massachusetts Savings Banks reports Mr. DeGroat 


retained Ernst & Ernst, accountants. 


so great a difference between two de- 
partments of a mutual savings bank? 
It is true that in the deposit department 
all expense is chargeable to interest in- 
come, whereas life insurance premiums 
presumably include an adequate expense 
portion. However, the annual report of 
the bank commissioner shows that 
through the years 1876-1940 the entire 
average expense for the mutual savings 
banks of Massachusetts has ranged from 
less than one-quarter to considerably 
below one-half of 1% of invested assets. 
It would not be permissible for a mutual 
savings bank to have two separate 
counters for depositors, one paying 
114%, the other guaranteeing to various 
groups 3%, 314% and even 4%, and 
something additional as dividend. The 
situation now existing is in principle pre- 
cisely that; and be it remembered that 
on the deposit side no guarantee what- 
soever is given, for the mutual savings 
bank possesses the right to pay no in- 
terest at all and even to refuse deposits; 
and further on the life insurance side 
the guarantees run far into the future, 
fifty years e. g. perhaps also by post- 
maturity privileges seventy-five years or 
more. 

When savings banks were earning and 
paying to depositors 4% and 5%, as at 
the beginning of Savings Bank Life In- 
surance in Massachusetts, it was pos- 
sible to maintain equality of treatment 
between the two departments, one with 
cuarantee the other without, and even 
perhaps to preserve the mutuality of the 
savings bank institution. Life insurance, 
however, is a business of long-time guar- 
antees, long-time contracts with respect 
to values, interest rates and perform- 
ance of the innumerable obligations as- 
sumed. Time puts to a test the work- 
ability, the possibility of maintaining 
equality or mutuality between two de- 
partments all the fundamentals of which 
differ mathematically, contractually and 
legally. 

Criticism as to the principal items of 
expense—rent and _ salaries—does not 
come from outside sources only but from 
savings bankers themselves. In a letter 
dated February 3, 1938, the president of 
one of the foremost savings banks of 
Massachusetts taking occasion also to 
criticise the propaganda procedure and 
the pressure brought to bear wrote: 
“Of course the state is not doing any- 
thing to interfere with the insurance 
business as a whole, and yet I don’t 
know what else to call it when they 
spend good money in trying to influ- 
ence the trustees of the different savings 
banks to push the matter into the banks 
that do not already have that (life in- 
surance). I still feel that the savings 
banks should stick to their legitimate 
business of trying to run a mutual insti- 
tution for savings alone. As far as the 
expenses are concerned, I do not know 
how much of this is chargeable to the 
insured, but (table of figures covering 
taxes, rent, salaries, etc. follow) if you 
wish I will be glad to tabulate the actual 
expense of the banks as compared with 





FLOYD E. DEGROAT 


the average in the state, or ours individ- 
ually. That is shown in the Commission- 
er’s report by the cost per $1,000 of 
assets.” 


Ratio of Expenses to Each $1,000 


of Assets 
Savings Banks 
All Having 
Savings Insurance 
Banks Departments 
Nero ccdewouns 4.69 4.87 
Rew xccc ete: 4.61 4.72 
1D . 7 NEN e ee 4.66 4.65 
1 Acer te ere 4.64 4.68 
NOs Soon we as 4.59 4.62 
| | See eee 4.63 4.65 


The factual tables appearing here re- 
sult directly from the suggestions of this 
bank president. It will be noted that in 
each of the six years the cost for con- 
ducting the savings bank proper, i.e. 
the deposit side, has been above the 
similar cost for all banks with the ex- 


ception only of the year 1937. That 
slight difference—1%—in favor of the 
savings banks with insurance depart- 


ments is, however, apparent rather than 
real, for it disappears when account is 
taken of the fact that the twenty-three 
insurance banks are included in the ratio 
for all banks. This average differentia- 
tion of 5c per $1,000 when applied to 
assets of the twenty-three banks—more 
than $440,000,000—produces an average 
discrimination per year of more than 
$22,000. 

Mr. De Groat calls attention to a re- 
port made three years ago by Fackler 
& Co., New York independent actuaries. 
It was entitled, “Report to Committee 
on Public Relations and Survey of the 
Savings Bank Association of the State 
of New York Re. Savings Bank Life 
Insurance in New York State.” The re- 
port said in part: 

“A review of expenses reported by in- 


dividual savings and insurance banks in 
Massachusetts indicated that in a few 
cases only nominal charges are made 
against the insurance departments of 
the banks for rent and salaries. It seems 
inescapable to conclude that incurred ex- 
penses either differ very radically in 
different issuing banks of Massachusetts, 
or that their allocation differs between 
the investment department and the in- 
surance department. We could not ac- 
count for the variations indicated in the 
unit costs of insurance operations in the 
different banks.” 

So, it becomes evident that the require- 
ments of the “must” department take 
precedence not only in favorable interest 
rates but in expense rates also. The 
officers and trustees are not blameable 
in respect to these things. They are 
bound to comply, i.e. build up the mathe- 
matical sums incidental to the legal re- 
serve system. They have wished on 
themselves, or have had wished upon 
them, a wholly different type of busi- 
ness, one with which they have no ac- 
quaintance, one that of necessity com- 
plicates their affairs. That a life insur- 
ance department must have priority— 
preferential consideration—comes grad- 
ually to be recognized and it is inescap- 
able. 

The investment yield of certain types 
of asset and the allocation of same 
within the insurance banks is also signi- 
ficant. 

No. 3. 
Ratio of “Real Estate 


by Foreclosure, etc.” Savings Ins. 


to “Total Assets” Dept. Dept 
| Eee 5.97% 2.93% 
ree 6.10 2.55 
| 5 7 a eee 5.80 2.58 
} 3 ee 6.03 2.32 
[O30 eee 5.62 2.27 
) | [a 5.08 2.22 


Manifestly a way is found to keep at 
a minimum that most unproductive of 
all assets, namely “real estate acquired 
by foreclosure” in the list of life insur- 
ance assets, while plentifully appearing 
in the column of depositors’ assets. 
Specific comments may serve to enlight- 
en. Seven of the twenty-three banks 
show in the years noted above no items 
in their schedule of insurance assets un- 
der the heading “real estate acquired by 
foreclosure” and six others show items 
so small as to be negligible. As of 1940 
the oldest savings insurance bank shows 
a ratio of real estate by foreclosure to 
total assets in the deposit department 
of 7.38%, while the similar ratio in the 
insurance department is 3.87%. Incident- 
ally, the like figure for the second oldest 
bank is, for the deposit department 
10.76%, and for the insurance department 
2.11%. The preponderating proportion 
of real estate by foreclosure in the de- 
posit department of the insurance banks 
is by no means limited to those banks 
recently entering the life insurance busi- 
ness. Within the period 1935 to 1940 the 
deposits of the oldest insurance bank 
shrunk from $6,415,125 to $5,922,766, and 
the number of its deposit accounts 
dropped from 10,149 to 9,686. During 
the same period the assets of the life 
insurance department grew from a little 
more than one-half to almost three- 
quarters the assets of the depositors de- 
partment. The bank appears to be grow- 
ing as a life insurance company to the 
detriment of the savings bank itself. 

The largest savings insurance bank 
in Massachusetts amongst the now 
thirty insurance banks, while showing 


(Continued on Page 4) 
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Atlantic Life Bought 
By Dallas Interests 





Stock Acquired from Beneficial Loan 
Society as Investment; B. J 
Wynne New President 





Approximately 90% of the capital stock 
of the Atlantic Life Insurance Co. of 
Richmond, Va., has been purchased by 
C. W. Murchison and T. L. Wynne of 
Dallas, Texas, from the Beneficial Loan 
Society of Delaware. Minority stock- 
holders have the option of selling their 
holdings at the same price and terms. 

Messrs. Murchison and Wynne are 
capitalists with large interests in the 
oil industry, controlling pipe lines, re- 
fineries, barge lines and many produc- 
ing oil wells. In March, 1940, the part- 
nership reinsured the business of the 
Reserve Loan Life of Indiana, B. J. 
Wynne becoming president of the new 
company, the Reserve Loan Life of 
Texas. 

The stock of the Atlantic Life has been 
acquired solely as an investment it is 
stated. A meeting of the board of di- 
rectors of the company was scheduled 
for December 17, at which time it was 
expected that B. J. Wynne of Wills 
Point, Texas, would be elected director 
and president. 

The Atlantic Life has always had a 
reputation as a sound, conservative com- 
pany and no other changes in the per- 
sonnel or operating policies are con- 
templated. 
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Robert J. Towne Made 
Assistant Actuary 


Robert J. Towne has been named as- 
sistant actuary of the Life Insurance 
Company of Virginia. Mr. Towne en- 
tered life insurance as a home office 
employe of the Aetna Life. For the past 
several years he has been associated with 
the actuarial department of the Union 
Central Life, having previously served 
that company as manager of its dividend 
division. 

He is a Harvard graduate, a fellow of 
the Actuarial Society of America and 
of the American Institute of Actuaries, 
and an associate of the Casualty Actuar- 
ial Society. 





EQUITABLE OF IOWA GAINS 





First Eleven Months Show 20% In- 
crease Over 1940; Osmundson 
Agency Leads 
The Equitable Life of Iowa reports 
a total of $57,380,949 in new business, 
life insurance and annuities, during the 


first eleven months of 1941. This is a 
gain of $9,566,674, or 20%, over the cor- 
responding period of 1940. Paid business 
in November totalled $4,185,829, result- 
ing in a gain of $1,098,000 in insurance 
in force during the month. The gain 
in life insurance in force for the year 
now is $19,025,401, with a total of $616,- 
913,114. 

Leading agency for the company in 
November was F. W. Osmundson, Mason 
City. P. J. Allen of the Topeka agency 
was leading personal producer. 








Tus 1s the Veterans emblem worn by 
ONE OUT OF EVERY FIVE of our fieldmen—members of 
the Veterans Club. They have represented the Com- 


pany 20 years or more. 


Two OUT OF EVERY FIVE of our fieldmen 


have been with the Company 10 years or longer. 


Such loyalty speaks well for the future. 


The Mutual Benetit 


LIFE INSURANCE 


Organized 1845 


COMPANY 





Newark, N. J. 
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Conn. Savings Bank Life Premiums 


The Connecticut Savings Bank Life 
Insurance Fund has promulgated rates 
of premiums for the different policy 
forms to be offered to the public by 
banks under the 


Connecticut savings 


law passed at the last session of the 
legislature. In most instances the rates 
are lower than those in use by New York 
State savings banks and _ higher than 
those in Massachusetts. The following 
gives the comparison: 


$1,000 Straight Life Insurance 
Annual Premiums Per $1,000 


Aged (Years) Connecticut New York Massachusetts 
DAN cris tvattnaticnstoevytereaperansiten a oer eee $16.11 $16.49 $14.85 
BOS ait eo ath accu arene 26.68 28.07 26.23 
20 Payment Life Insurance 
Annual Premiums Per $1,000 
Aged (Years) Connecticut New York Massachusetts 
UN toe a eeton stasis croad ha Re ere as ere ee $25.11 $26.26 $24.44 
AD Woda onmehie ctor heen saereme oe Nees 38.04 37.47 35.45 
Life Insurance Paid Up at Age 65 
Annual Premiums Per $1,000 
Aged (Years) Connecticut New York Massachusetts 
72) eRe are ORR AN Meee Tete ein oan Ee $17.43 $17.49 He 
"alanine earcae ene tereiieras 1% 33.94 33.14 eee 


*Not written in Massachusetts. 


Endowment Maturing at Age 65 
Annual Premiums Per $1,000 


Connecticut 


New York 
$19.50 
39.10 


Massachusetts 
$19.16 17.81 


39.39 37.06 


20 Year Endowment 
Annual Premiums Per $1,000 


Aged (Years) 


Connecticut 


New York 


Massachusetts 


ON ae a can aN GVA eM RPO ELE OO RS $45.88 $46.01 $43.85 
AD! sciatica Seed nav eae rem emeces 48.88 48.52 46.31 
5 Year Term Insurance 
Annual Premiums Per $1,000 
Aged (Years) Connecticut =New York — Massachusetts 
BO satiric hs urttoteretrretamae memes $ 8.74 $ 9.40 $ 8.11 
BO scan. ies ea Pin ye amet ates 12.10 11.44 


(Continued from Page 1) 


above outlined have required no financial 
contributions from the agent. He also an- 
nounced that the John Hancock is contin- 
uing work and studies to present the best 
plan possible to all age groups now below 
age 65 who are not covered by the above 
plan. 





OPEN MIDTOWN OFFICE 





Prosser & Homans Have Branch in 
Forty-Second Street; Machette and 
McCallum in Charge 
Prosser & Homans, general agents of 
the Equitable Society, 120 Broadway, 
New York, have opened a branch office 
at 41 East Forty-second Street. The 
new Office is in charge of J. Harold Ma- 
chette, who led the the Equitable in pro- 
duction in 1939, and Stuart McCallum. 
Both Mr. Machette and Mr. McCallum 
have done considerable Group business. 
Also with the office is Mrs. Mabel Earle, 
one of the leading women producers of 

the Equitable. 


TRUST COUNCIL TO ELECT 


The newly formed Newark Trust 
Council will elect officers at a dinner 
meeting to be held January 8 at the 
Downtown Club in that city. By-laws 
and a constitution are being drafted by 
Michael Chanalis, local attorney. Nom- 
inating committee consists of Fred A. 
Ditmars, Massachusetts Mutual, chair- 
man; Frank A. Williams, Mutual Life 
of New York and president, Life Under- 
writers of Northern New Jersey; and 
Fred Wilson, trust officer, National 
State Bank. 


PHOENIX ON A FIVE-DAY WEEK 


The home office of Phoenix Mutual 
Life will operate on a five-day week, 
it was announced last week, office hours 
being from 8:30 a. m. to 4:30 p. m. with 
a forty-five minute luncheon period. The 
plan wa4 worked out through coopera- 
tion between officers and the employes’ 
council and will enable employes to de- 
vote more time to volunteer defense ac- 
tivities. 


11.40 
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a gain from 1935 to 1940 in total deposits 
of about 4%, suffered a loss in number 
of deposit accounts of almost exactly 
15%, far beyond the average of all banks 
in the state. Its near neighbor, and next 
largest bank in the state, having no life 
insurance department, shows for the 
same period a gain of 3% in total amount 
of deposits, and a decrease of only 2.33 
in number of deposit accounts. In the 
years 1935 to 1940 there were 164 banks 
which did not have a life insurance de- 
partment. Sixty of these banks, ic. 
30.5%, showed a decrease in_ the 
amount of deposits. Within the same 
period were twenty-eight banks which 
had a life insurance department, and 
ten of these—36%—showed a lessening 
of deposits. Just to what extent the 
savings bank proper, i.e. the depositors, 
have benefitted through the establish- 
ment of a life insurance department 1s 
not strongly in evidence. Certainly, 
however, all of the figures contained in 
the Ernst & Ernst tabulations would 
need to be in reverse or negative in 
order to establish proof of benefit to 
depositors. 





Supreme Court Upholds 
Peoria Life Reinsurance 


The reinsurance agreement under 
which Alliance Life took over the old 
Peoria Life and which was the sub- 
ject of a suit by former Peoria agents 
who did not become associated with the 
reinsuring company, has been upheld by 
the United States Supreme Court. The 
Court has refused to review the cast, 
according to word from Paul F. Jones 
Director of Insurance in Illinois. 


The case originally appeared befor? 
the circuit court at Peoria which favored 
the plaintiff agents. Decision was t€ 
versed in the Illinois Appellate Cour! 
and the latter’s reversal was in_tuf 
reversed by the State Supreme Court 

The United States Supreme Cour! 
has refused a writ of certiorari. Rett 


surance contract was approved by the | 
Illinois Department of Insurance in 14} 


Suit was filed in Peoria in 1935. 


* 
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F. M. Nice At Reading 
For Provident Mutual 


FORMERLY IN TRUST FIELD 





Succeeds Late John H. Hartzell, Jr., 
Was With Central Hanover in 
New York City 
Franklin M. Nice has been appointed 
to succeed the late John H. Hartzell, 
Ir, as general agent at Reading for the 
Provident Mutual Life, according to a 
recent announcement by Vice-President 

Willard K. Wise. 
Mr. Nice entered life insurance five 








FRANKLIN M. NICE 





years ago after having been circulation 
manager in New York City for a large 
publication house and later with the trust 
department of the Central Hanover 
Bank. Besides his life insurance affilia- 
tions, Mr. Nice is a director of the 
People’s Trust Company of Wyomissing 
and of the New Home Savings and Loan 
Association. 

Associated with Mr. Nice will be John 
H. Hartzell, 3rd, Theodore M. Leinbach 
and Samuel H. Wertz in Reading; 
Francis P. Sharpless in Lancaster; John 
H. Sprecher in Lebanon; William G. 
Downey in Pottsville and Samuel C. 
Reed in Shamokin. 


Provident Mutual to Use 
War Clause After Dec. 21 


The Board of Directors of the Provi- 
dent Mutual Life has approved the 
adoption of a war clause, according to a 
telegram sent to the field force by 
President M. Albert Linton on December 
15. The clause will apply to policies 
issued on applications mailed from the 
agencies after December 21. Further de- 
tails will be furnished later. 


State Mutual Increases 


Limits of Insurance 

In a wire to agency offices, Chandler 
Bullock, president, State Mutual Life, 
has announced higher limits on all life 
and endowment plans. 

The increase adds approximately 50% 
to the former limits between ages 21 
and 49, inclusive, and affects other ages 
on a graduated scale. 

The company is now working on the 
revised schedule, which will be printed 
and released to agents during the month. 


Conn. General to Retain 
Its Dividend Scale in °42 


Dividend scale of the Connecticut Gen- 
eral for 1942 will be the same as 1941 
lor Participating Life contracts and 
Participating annual premium Annuities. 
lhis scale has been in effect for three 
years. At the same time it was also 
announced that dividends left with the 
company at interest under Participating 
policies will accumulate at 314% interest 
Irom the policy anniversary in 1942 until 
further notice. Where the guaranteed 
accumulation rate stipulated in the con- 
tract exceeds 3%4%, the guaranteed rate 
Will, of course, be used. 
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Hang Up the Baby's Stocking ‘i 


She hasn’t seen Christmas yet, it’s true, but her 
prospects are excellent for enjoying many such 
occasions under the best possible circumstances, 


for— 


She has a daddy whose life is so insured 
that even should he fail to survive 
there will always be a home and the 


comforts of life for the little family. 


And if he is spared to spend Christmas 
through the years with his loved ones, 
he himself will be rewarded for his 
self-sacrifice by the independence his 


insurance will provide in his old age. 
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Mutual Life Promotes 
H. B. Cadwell, Oakland 


ASSISTANT TO VICE-PRESIDENT 





Coast Manager Will Assist J. Roger 
Hull at Home Office; With 
Company Since 1912 





H. B. Cadwell, recently manager at 
Oakland for the Mutual Life of New 
York, has been appointed assistant to 
J. Roger Hull, vice-president and mana- 
ger of agencies at the company’s home 
office, effective January 1. 


Mr. Cadwell joined the Mutual Life 





H. B. CADWELL 


of New York in 1912, in its Pueblo, 
Colo., agency. He later became a ccllect- 
ing agent in that city when the agency 
office was discontinued. When he was 
offered an assistant cashiership at Little 
Rock, Ark., he declined it to remain in 
field work at Pueblo, where his produc- 
tion record won him membership for a 
number of years in the company’s Na- 
tional Field Club. 

At the outbreak of the first World 
War, he enlisted in the first officers’ 
training camp at Fort Riley, Kan., and 
served a year overseas as a First Lieu- 
tenant of Infantry with the 82nd Divi- 
sion. 

After the war he returned to the 
Mutual Life as district manager at 
Pueblo, where his production record 
qualified him for ten consecutive years 
in the $250,000 club. In March 1932 
he established a new agency at Pueblo 
for the company and became its man- 
ager. At various times between 1932 
and 1937, the Pueblo agency stood in first 
position among all agencies of the com- 
pany, on the quota basis. 

On January 1, 1937 Mr. Cadwell was 
transferred to Oakland, Cal., where as 
manager, he established a new agency 
for the company in that city. He is the 
only Mutual Life manager who has 
started two new agencies for the com- 
pany. 

Mr. Cadwell served as Commander of 
the American Legion Post in Pueblo at 
the time of the great flood in that city. 
He also served ten years as secretary 
of the Kiwanis Club at Pueblo, and is 
now a member of Kiwanis at Oakland. 
He is a member of the National Associa- 
tion of Life Underwriters and a past 
president of the Pueblo branch of the 
Colorado Association of Life Under- 
writers. 





HARTFORD GROUP NAMES WOODS 

Hollis L. Woods, Mutual Benefit Life, 
has been named president of the Hart- 
ford General Agents’ and Managers’ 
Association, succeeding Frank O. H. 
Williams. Connecticut General. 

Secretary-Treasurer, is Glenn B. Dorr, 
Northwestern Mutual. 
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In Tribute to Myrick 


RECOUNT HIS MANY SERVICES 





E. W. Allen Toastmaster at Affair 
Culminating Extraordinary Series 
of Functions 





A dinner given at the Waldorf- 
Astoria, Wednesday night, to Julian S. 
Myrick by thirteen insurance organiza- 
tions of New York culminated one of 
the most extraordinary series of formal 
tributes to an insurance man that the 
business has ever seen. Mr. Myrick, who 
has served forty-three years in the in- 
surance business in New York and for 
many years headed the Ives & Myrick 
agency of the Mutual Life, was re- 
cently elected second vice-president of 
that company and retired as head of 
the agency. Mr. Myrick has been ac- 
tively identified for many years with 
all these insurance organizations. The 
affair was attended by more than 150 
people, including representatives of the 
sponsoring associations and of more 
than forty different insurance offices in 
New York City, as well as some from 
out of town. 

The organizations that cooperated in 
honoring Mr. Myrick were: 

The Life Underwriters’ Association of the 
City of New York; The Life Managers’ Asso- 
ciation of Greater New York; Midtown Man- 
augers Association; Brooklyn Managers Associa- 
tion; Chartered Life Underwriters—New York 
Chapter; League of Insurance Women; The 
Round Table: The Life Supervisors Association 
of New York; Brooklyn Supervisors Associa- 
ion; Life Agency Cashiers Association of the 
City of New York; New York State Associa- 
tion of Life Underwriters; National Association 
of Life Underwriters and Insurance Society of 
New York. 

Present Joint Gift 

Dinner chairman was K. A. Luther, 
president of Life Managers Association 
of New York, who introduced the toast- 
master, Edward W. Allen of Allen & 
Schmidt. Mr. Allen introduced Alex- 
ander E. Patterson, vice-president of the 
Mutual, who spoke for President Lewis 
W. Douglas, who was unable to attend. 
He paid tribute to Mr. Myrick, not only 
for his work in the company, but for his 
contributions to the entire institution of 
life insurance. Clancy D. Connell, gen- 
eral agent for Provident Mutual, also 
reviewed Mr. Myrick’s career. Mr. Allen 
then introduced Harry Gardiner, general 
agent, John Hancock, who presented a 
cift to Mr. Myrick on behalf of the 
sponsoring associations as a token of 
their esteem and affection. The gift was 
a silver punch bowl with tray and gob- 
lets, bearing an inscription reading “Pre- 
sented to Julian S. Myrick in apprecia- 
tion of his services for the good of life 
insurance by his many friends in the 
business.” 

Myrick Tells of Early Beginnings 

In his address, Mr. Myrick reviewed 
his long association with the various 
organizations represented at the dinner, 
and emphasized the valuable work they 
had done in improving the methods and 
standards of the entire insurance busi- 
ness. 

“Tt is less than 60 years ago,” he said, 
“that the leaders of that day began to 
realize the institutional character of the 
business and through associations com- 
nenced to get together to cooperate and 
plans which would improve 
the conduct, management and service of 
ur great business. 

“So it was in the early 80’s that the 

st local life underwriters associa- 
tions were formed. There were con- 
among company executives, 
but no formal organization was created 

1 after the Armstrong Laws were 
mulgated when the Association of 
Life Insurance Presidents was formed 
nd finally, in recent years, the Insti- 
Life Insurance. 
“The National Association of Life Un- 


work out 


versations 


ite of 


derwriters,” Mr. Myrick said, “was 
nded in 1889. The New York State 
itic of Life Underwriters, al- 

had worked together from 


f the Armstrong Investigation, 
1s not formally organized until 1919. 
“The Life Managers Association came 
cing at the suggestion of the Life 


Underwriters Association so that we 
could lighten the work of the business 
practice committee and in order that 
the general agents and managers could 
cooperatively handle all the complaints 
that came into the Association rather 
than have to take them up with the In- 
surance Department, believing that they 
could be corrected by personal conver- 
sations and committee work. 

“It is a great tribute to the effective 
work of this organization that from the 
day it was organized up to the present 
time seldom, if ever, have we had to 
have recourse to the Department. It 
seems to me, outside of its many other 
functions, it has more than served the 
purpose for which it was organized and 
has justified its continued existence. 

“All of these were pioneering organi- 
zations established for the improvement 
of those responsible for the conduct of 
the affairs of the various departments 
of the companies so that they may be 
better able to serve our policyholders. 

“As I have said before, these are all 
pioneering organizations. It is to be 
hoped that we will always keep and 
guard jealously the character, tradition 
and reasons for their formation; we be- 
lieve and hope that our successors will 
carry them on and adjust them to meet 
the requirements of their own particular 
time and circumstances. Perfection is 
never attained, but improvement can al- 
ways be striven for. I hope that it will 
be the spirit of these organizations to 
search continuously for ways and means 
of improvement in respect to their or- 
ganizations in the future. 

“We hope for the continued close co- 
operation among all the groups assem- 
bled here tonight and similar groups 
throughout the country to improve their 
own organizations and their ability to 
join together and work together in serv- 
ing the insuring public, always recogniz- 
ing the part which each organization 
plays—its obligation and_ responsibility 
one to the other. We must all work 
together not only to obey the laws on 
the statute books for the protection of 
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Program Endorsed 
UNDER FULL-TIME DIRECTOR 
National Aennateiten: wil Life Officers 


to Jointly Sponsor Course; Study 
by Life Officers 





Recommendation of the Life Agency 
Officers Committee on Training for a 
unified institutional program of educa- 
tion was endorsed by the trustees of 
the National Association of Life Under- 
writers at their executive meeting in 
New York City last week. 

A resolution urged that the commit- 
tee’s recommendations be put into op- 
eration promptly. They call for a board 
of governors of members of both the 
Life Agency Officers and the Life Un- 
derwriters Association, from which or- 
ganizations the best thinkers in life 
insurance education will be drawn to 
direct preparation of text materials. A 
director will be engaged for managerial 
duties who will have the assistance of 
a full-time staff. 

Chester O. Fischer, vice - president, 
Massachusetts Mutual, and chairman of 
the committee on training of the Life 
Agency Officers, reported committee’s 
findings last week in New York at a 
meeting attended by members of the 
committee, executive committeemen of 
that association and representatives of 
the National Association headed by 
President John A. Witherspoon. 

Later the trustees of the latter asso- 
ciation heard a report of Earl Colburn, 
past chairman, committee on training, 
and Roy Ray Roberts, present chair- 
man, who reviewed the study of the 
Life Agency Officers’ committee. The 
resolution of approval was then passed. 
The project will be jointly sponsored 
by the two organizations. 

The study of training methods which 
has been in progress during the past 
year, calls attention to the progress in 
life insurance education during the past 
several years, including company train- 
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Metropolitan Name: 
Two Vice-Presidents 


J. M. CAMPBELL, GALE JOHNSTON 








New Third Vice-Presidents Have Both 
Had Long Service With Company; 
Other Changes 





Announcement has been made by the 
Metropolitan Life of the appointment 
of James M. Campbell and Gale RF 
Johnston as third vice-presidents of the 
company effective January 1. 

It was explained that the appoint- 
ments were made in anticipation of the 
retirement of James E. Kavanagh, vice- 
president in charge of the Metropolitan 
Group insurance division, December 3}, 
under the company’s retirement  pro- 
gram. 

Alexander C. Campbell, second vice- 
president, who has been associated with 
Mr. Kavanagh for many years in the 
administration of the Group division, 
will take full charge of the division on 
January 1. In association with him, J. 
M. Campbell will have immediate charge 
of Group insurance administration, and 
Mr. Johnston will be responsible for 
Group sales activities. 

Other appointments announced were 
Dr. Rexford W. Finegan and Dr. John 
T. Geiger as assistant medical directors 
effective January 1. The appointment 
of Henry E. Welsh as assistant secre- 
tary was also announced. 


J. M. Campbell’s Career 


J. M. Campbell has been home office 
manager of the Metropolitan’s Group 
division since 1927. He is a native of 
Tonawanda, N. Y., and received his edu- 

(Continued on Page 15) 


ing programs as well as the work of 
the various life underwriter associations 
and of the American College of Life 
Underwriters. The demand has been 
growing for a unified, institutional train- 
ing program and it is to this end that 
the latest proposal is directed. It will 
include life insurance producers in Can- 
ada as well as in the United States. 

The final reports of the Life Agency 
Officers’ training committee will now be 
submitted to the executive committee 
of that association for transmittal to all 
members of the organization. 

In his report, Chairman Fischer has 
said that a well-ordered educational pro- 
gram, institutional in nature and admin- 
istration, emphasizing practical phases, 
will result in a further improvement of 
service to present owners of life insur- 
ance and future buyers, and will there- 
fore be a builder of institutional loyalty. 


W. M. Milligan Gets Detroit 


Post for Manufacturer’s 
New manager of the Detroit branch, 
Manufacturer’s Life is William M. Milli- 
gan, CLU, who succeeds Donald Ket- 
chum, resigned. Mr. Milligan is cur- 
rently manager at Pittsburgh where he 
opened the territory for the company 1n 
1938. é 
He first was in the life insurance field 
as executive secretary of the Pittsburgh 
Life Underwriters. Subsequently _he 
joined the John T. Shirley agency, New 
England Mutual, where he was agency 
secretary, later agency supervisor an 
then assistant general agent. His next 
step was to become manager for the 
Manufacturer’s Life. 
The Detroit branch is the companys 
oldest United States agency, originally 
covering all of Michigan. It stood 
seventh among the company’s seventy 
branches for the first eleven months 
of 1941. 
Mr. Milligan’s successor will be named 
shortly. 





SEWELL DIES AT ALBANY | 
James Chestney Sewell, 81, oldest liv- 
ing retired general agent for the Travel- 
ers, died at his home in Albany, N. Y. 
December 10. He had been with the 
Travelers at Albany more than fifty 


years when he retired six years ago. 
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C. F. Hobbs Warns on 
Inflated Valuations 


AMORTIZED VALUES ARE SOUND 
President of Ass’n of Insurance Com- 
missioners Urges Caution 
on Management 


“Problems of Supervision in the Na- 
tional Emergency” were discussed last 
week before the convention of the Life 
Insurance Presidents by Charles F. 
Hobbs, president, National Association 
of Insurance Commissioners and Com- 
missioner of Insurance of Kansas. Mr. 
Hobbs stressed the possibility of infla- 
tion and the necessity of measures to 
prevent this danger. 

The very existence of life insurance,” 
he said, “depends upon three funda- 
mental sources of our national wealth: 
land, industrial enterprise, and govern- 
ment credit. Any condition that will 
affect our present economic system must 
necessarily have some effect upon life 
insurance, unless we can anticipate that 
condition in time to prepare for it.” 

Amortized Values 

During a time of inflation, he con- 
tinued, values are largely speculative and 
“an attempt to capitalize such apparent 
values invites serious loss when deflation 
occurs Some other measure of 
values must be employed if life insurance 
is to discharge properly its obligations to 
its policyholders. 

“Experience has proven that amortized 
values, based upon the return a long time 


investment is purchased to yield, are 
sound. 
Po eeg zed values are, however, pro- 


tection against an inflated as well as a 
Remcenatl market. The necessity for 
the absorption of heavy depreciation 


losses during critical times may be great- 


ly reduced by the adoption now, of a 
valuation basis which does not reflect 
inflated values. In my opinion, com- 


panies which have not already taken this 
precaution should do so at once. 
Effect on Real Estate 

“Another type of investment of in- 
surance companies that can be seriously 
affected by inflation is real estate. The 
present pr valuation of real 
estate are not standardized. Some com- 
panies are capitalizing items of interest, 
taxes, and cost of repairs as a part of 
he book value of their real estate. Such 
capitalization is merely an attempt to 
take credit for future profits which can 
be realized only when an actual profit- 
able sale of the property is made and 
the selling price actually received. 

Should credit be taken by capitalizing 
anticipated profits on real estate during 


ractices of 


a period inflation, the very financial 
structure of life insurance could be im- 
periled when values return to normal. 
I am of the opinion that life insurance 
companies must forego the capitalization 
of any items over and above the un- 
paid balance of the mortgage at time 

foreclosure. The National Association 

(Continued on Page 12) 
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War eae Quick Shift 


In Presidents’ Program 


The sudden state of war caused five 
of the speakers on the program of the 
Association of Life Insurance Presidents 
last week in New York to cancel their 
engagements. They were General George 
C. Marshall, Army chief of staff; Sena- 
tor Styles Bridges of New Hampshire; 
Governor Harold E. Stassen; Juan T. 
Trippe, president Pan American Air- 
ways, and Dr. Douglas S. Freeman, 
Richmond News Leader. Other speakers 
were added to the program, these being 
two prominent war correspondents, Lin- 
ton Wells, noted radio broadcaster and 
news analyst, and Frank Gervasi, asso- 
ciate editor of Collier’s. 

O. J. Arnold, president Northwestern 
National Life, chairman of the Presi- 
dents Association convention, was pre- 
sented to the gathering by Vincent P. 
Whitsitt, manager and general counsel 
of the association, who called the meet- 
ing to order Thursday morning last 
week. Chairman Arnold at once re- 
ferred to the state of war, saying “We 
meet as our nation gathers itself for 
the greatest effort in all its history.” 
He then recognized Leroy A. Lincoln, 
president Metropolitan Life, who moved 
that as the first act of the meeting a 
telegram be sent to President Roosevelt 
pledging loyalty and energetic support to 
the government “to defeat any challenge 
to the liberties of our peace-loving coun- 
try.” This was done. 





UNION MUTUAL GAINS 32% 

November paid business of the Union 
Mutual Life of Portland, Me., was 32% 
higher than during the corresponding 
month a year ago. 
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IN THE NAME 


Over 600 firms have put into 


employee and agent, the Plan is 
progressive far-sighted firms. A 
possibilities is at your door with 
And that’s not all; check over 
TAGES 


. Organized Selling Plan. 


. Unusually effective sellin 


Social Security, ete. 
Low monthly premiums. 


10. 





Uniform Canadian Clause 


Representing the Canadian Life Insur- 
ance Officers Association at the meet- 
ing of the Life Insurance Presidents As- 
sociation, Waldorf-Astoria, New York, 
George W. Bourke, president of the 
Canadian Association, described the ac- 
tion taken in Canada when it became 
necessary to adopt a war clause. 

“Tt was the unanimous opinion,” he 
said, “that competition should play no 
part in connection with the use of a 
war clause and uniformity was, there- 
fore, desirable. Our supervising authori- 
ties supported that stand. The Canadian 
Life Insurance Officers Association was 
able to render valuable assistance in 
formulating the general principles which 
in Canada have proved to be so widely 
acceptable to the public. These uni- 
form principles were adopted by every 
Canadian company, and since September, 
1939, the inclusion of a war clause in 
every new policy has been taken for 
granted.” 





Pay Roll Deduction Plan. Unique in its advantages to employer, 


enjoyed by our field force: 


1. A liberal agency contract. 

2. A plan for financing your agency. 
3. Accounting methods to guide you. 

4. Proven plans for finding—training agents. 
5. A liberal financing plan for your agents. 

6. A unique supervisory system. 
7 
8 
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. Policies for every purpose: 
Juvenile — Women — Group — Payroll-Savings, 


A $250,000,000 Mutual Company, 61 years old, with an under. 
standing, cooperative Home Office. 


THE MINNESOTA MUTUAL LIFE INSURANCE COMPANY 


St. Paul, Minnesota 
ee 


PROGRESS 


operation the Minnesota Mutual 


OF 


being used more and more by 
field of prospects unlimited in 
this convenient workable plan. 


these ADDITIONAL ADVAN. 


g equipment. 
Regular—Family— 





GREET LIFE PRESIDENTS 

Bringing the greetings of their re- 
spective organizations to the meeting of 
the Life Presidents Association in New 
York last week were A. J. McAndless, 
president of the Lincoln National Life 
and president of the American Life Con- 
vention; Holgar J. Johnson, president 
of the Institute of Life Insurance; John 
A. Witherspoon, president of the Na- 
tional Association of Life Underwriters; 
George W. Bourke, president of the 
Canadian Life Insurance Officers Asso- 
ciation, and Thomas R. Heaney, presi- 
dent of the National Fraternal Congress. 





UNION CENTRAL GAINS 

The Union Central during November 
showed in numbers of applications a 
gain of 284% over the same month 
in 1940. It was the ninth consecutive 
month of 1941 to show a gain in pro- 
duction over the corresponding month 
of last year. November’s life insurance 
sales were up 6.8% over 1940's Novem- 
ber production. 














“IF | HAD MY WAY... 
. 1 would write the word ‘Insurance’ over the door of every 


cottage and upon the blotting book of every public man, because 


I am convinced that for sacrifices which are inconceivably small. 


families can be secured against catastrophes which would otherwise 


smash them forever” 
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American Life Convention 


Pledges War Support 


100% support of the nation’s war effort 
was pledged by the American Life Con- 
tion and its entire membership when 
the executive committee of the con- 
vention, meeting in New York City, 
December 10, unanimously adopted a 
resolution for all-out co-operation, plac- 
ing special emphasis on defense bond 


yen 


ales. 
oo informing the Federal Gov- 
ernment of this action was sent to As- 
sistant Secretary of the Treasury, R. W. 
Sparks by Col. Charles Burton Robbins, 
manager and general counsel of the 
convention. ; a 

Julian Price, president, Jefferson 
Standard Life and immediate past presi- 
dent, American Life Convention, and 
Colonel Robbins will personally advise 
Secretary of the Treasury Henry Morg- 
enthau, Jr. of the support of the mem- 
bership of the American Life (¢ onvention. 

Among life insurance executives who 
were scheduled to attend a meeting in 
Washington of state administrators and 
regional chairmen in the defense bond 
set-up on December 16 were Mr. Price; 
John A. Stevenson, president, Penn 
Mutual; and O. J. Arnold, president, 
Northwestern National Life. They will 
meet with Secretary Morgenthau. 

The executive committee decided to 
hold the thirty-seventh annual meeting 


in October at the Edgewater Beach 
Hotel, Chicago. 
TO PAY ENLISTED PERSONNEL 





National Life to Make Up Differences 
in State Guard Pay of 
Staff Members 

The National Life of Vermont, which 
voted last April to pay to officers and 
employes of the company who serve in 
the Vermont state guard their regular 
salary for the first thirty days in train- 
ing, this week extended its provision for 
such men. The resolution of the execu- 
tive committee was expressed as follows: 

“Voted that officers and employes of 
this company who shall volunteer and 
be enlisted in the Vermont state guard 
pursuant to House Bill 174, shall receive 
their regular salary for the first thirty 
days in which they shall serve in field 
training or active duty when ordered out 
therefor, pursuant to said Act, and sub- 
sequent thereto and until further notice, 
the difference between their salary and 
cash compensation received for services 
trom the state. This vote succeeds the 
vote of April 9, 1941.” 


INSURANCE TEXTBOOK ISSUED 
Minneapolis Underwriters Place “His- 
tory and Development of Life In- 
surance” in City High Schools 
High schools of Minneapolis are to 
have a textbook on life insurance pub- 
lished by the Minneapolis Association 
of Life Underwriters. The book already 
has been issued and is being placed in 
the schools. Additional copies will be 
made available to members of the asso- 

Clation at a nominal cost. 

[his is the culmination of more than 
two years’ work by the association which 
tound that textbooks used in Minne- 
apolis schools were giving students mis- 
leading information about life insurance. 
Steps were taken to correct this situa- 
tion and a year ago a committee com- 
posed of Harold R. Kaufmann, North- 
Western Mutual; G. Cameron Hurst, New 
York Life; Matt Nolan, Travelers, and 
M. C. Laughlin, Berkshire, begun work 
with the Board of Education and the 
VPA In preparing a text and reference 
hook Jor teachers and students. This 
committee met almost weekly for nine 
months with the author and project di- 
rector of the WPA. 

litle of this text book is “The History 
and Development of Life Insurance.” 
Eventually the association hopes to have 
the book given a state-wide distribu- 
tion. 





Leads Company in November 




















JULES ANZEL 











The Jules Anzel Agency of the Conti- 
nental American Life, 60 East 42nd 
Street, New York, led all agencies of the 
company for November and ranks second 
for the eleven-month period ending No- 
vember 30. 

This record is unusual in that Mr. 
Anzel was not named general agent until 
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Anzel Agency of New York 
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1940 and was one of the youngest gen- 
eral agents ever appointed by the com- 
pany. Graduate of New Jersey Law 
School, he was for a time in the theat- 
rical business conducting an orchestra 
for the Ben Bernie organization. He 
joined Continental American in 1932 and 
is a large personal producer. 

Supervisor Joseph W. Fox is responsi- 
ble for a large portion of the agency’s 
record. On the basis of premium credits, 
Mr. Anzel ranks seventh among com- 
pany agents for the first eleven months 
of 1941, while Mr. Fox ranks eighth. 

The Anzel Agency shows an increase 
of 86% in volume of new business over 
the first eleven months of last year, and 
new premiums are 92% in excess of the 
same period. Leading full-time members 
of the agency are Jack D. Garfunkel and 
Louis Lovesky. 


New Life Business Gains 
8.7% Through November 


New life business for the first eleven 
months of 1941 showed an 8.7% increase 
over the same period 1940, with a total 
volume of $7,190,322,000 compared with 
$6,617,065,000 for 1940. 

For November there was an increase 
of 21.6% with a volume of $681,479,000 
as against $560,505,000 in November 1940. 
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Elected General Counsel 





HOWARD C. SPENCER 


Howard C. Spencer has been elected 
general counsel of the Home Life of 
New York. 

Mr. Spencer was formerly counsel for 
the New York Insurance Department 
and later first deputy Superintendent of 
Insurance. He graduated from Harvard 
College in 1923 and Harvard Law School 
in 1926. He was with his 
father in practice in Rochester, N. Y. 
until 1931, at which time he joined the 
New York Insurance Department. In 
1933 he was made department counsel. 
In 1935 he was made first deputy Super- 
intendent of Insurance. In 1936 he re- 
signed to return to practice in Rochester. 
Mr. Spencer has just completed a term 
as chairman of the Section of Insurance 
Law of the American Bar Association. 


associated 





FISCHER ON WAR CLAUSES 


Iowa Commissioner States He Will 
Oppose Use of Clauses Involving 
Additional Premium 
Iowa Insurance Commissioner, Charles 
R. Fischer, upon returning from the 
mid-year meeting of the National Asso- 
ciation of Insurance Commissioners in 
New York, said he would be opposed 
to war clauses that charged additional 

premiums. 

Commissioner Fischer removed the 
ban on an outright war clause in lowa 
while attending the meeting in New 
York. He said there was some discus- 
sion at the meeting of adding extra 
premiums on those fighting in the war 
instead of limiting death payments to 
premiums or reserves. He said he would 
oppose such a move. 

He stated the premium rate discussed 
was far too excessive and that in the 
event of a long war some of the policy- 
holders would be paying a lot more than 
the actual value of their policy. 

The Iowa Commissioner is also op- 
posed to placing a war clause on civilians 
killed as a result of the war. Most of 
the war clauses being submitted to the 
Iowa Department are being approved 
and the only ones receiving rejections 
are those more severe than the uniform 
rider generally accepted at the Hart- 
ford convention. 





Life Advertisers Urge 
Defense Bond Sales 

The executive committee of the Life 
Insurance Advertisers Association, meet- 
ing last week at the Waldorf-Astoria, 
New York City, passed a resolution call- 
ing on its member companies to aid in 
the sale of defense bonds and stamps. 

President A. Scott Anderson, said that 
the companies will be asked to carry the 
slogan, “United for Victory,” on postage 
meters and to devote space to articles 
urging action in their company house 
organs. 








& — 





THE RASTERN 
eccmeaen THE EASTERN 
UNDERWRITER assem 





ae 






+~—- Lie = 












Myrick Tribute by Clancy D. Connell 


In his talk at the dinner to Julian S. 
Myrick given by thirteen New York City 
life insurance organizations, Clancy D. 
Connell, general agent Provident Mutual 
Life, who was chairman of the dinner, 
discussed the high esteem in which Mr. 
Myrick is held by field men in Amer- 
ican life insurance. He said the late 
Charles Jerome Edwards had put Julian 
Myrick to work as volunteer secretary 
of the Life Underwriters Association of 
New York thirty-five years ago. Since 
that time he has devoted remarkable 
energy and ability to many organizations 
related to the business of life insurance. 
\ll of these have one thing in common 
and that is the best interests of the 
policyholders. 

He said that after it was reported in 
insurance newspapers that Mr. Myrick 
was leaving the ranks of field men to 
become vice-president. of the Mutual 
Life, there was a spontaneous demand 
to do him honor; show appreciation of 
all he has done. The turnout at the 
dinner was the response of the insur- 
ance fraternity to the announcement. 

His Part in Many Groups 

Mr. Connell took up one by one the 
different associations in New York and 
told of some role which Mr. Myrick has 
played in furthering their interests. Dis- 
cussing the Life Supervisors Association 
of New York and the Life Supervisors 
Association of Brooklyn, Mr. Connell 
said that the supervisors are the general 
agents of tomorrow. Mr. Myrick was 
one of the first to see the significance 
of this group and aided and encouraged 
in every way possible their early organ- 
ization. 

In discussing the League of Life In- 
surance Women, Mr. Connell said it 
was organized by Kathryn Ford of the 
former Myrick agency. 

He was early associated with the 
pioneer founders of the national CLU 
movement. He was for many years a 
trustee on the board of the American 
College, and for three years has been 
chairman of the American College of 
Life Underwriters. He said the presence 
of Dr. S. S. Huebner and Dr. David 
McCahan in the audience as well as 
the president of the New York Chapter 
of CLU, was another testimonial to Mr. 
Myrick’s service. 

The Life Managers’ Association of 
New York has done much to bring about 
amity. The group of competing general 
agents and managers first got together 
in the sale of Liberty bonds in the first 
World War, and Mr. Myrick was closely 
associated with Louis Cerf, Sr. and 
William F. Atkinson and others in for- 
warding this work for the Government. 
This cooperative effort resulted in the 
founding of the General Agents Round 
Table, which is close to Mr. Myrick’s 
heart. He was not only father and 
founder of the Round Table but has 
been its guiding spirit through its his- 
tory of nearly twenty-five years. 

The Life Managers Association of the 
Citv of New York has been such a fine 
influence that more than one hundred 
such associations are in the country 
today. Mr. Myrick was first president 
of the association. 

In due course the Midtown Managers 
Association and the Brooklyn Managers 
Association were organized, feeling that 
they had certain problems peculiar to 
their own territory. Mr. Myrick has 
been helpful with these associations. 

In 1915 Mr. Myrick became president 
of the Life Underwriters Association 
of New York City. His interest and 


devotion to the best interests of the 
association has never slackened. His 
work on the law and legislation com- 


mittee of the association has been almost 
continuous through these long years. 
Also, he has been active in the New York 
State Life Underwriters Association. 
This organization started over the seem- 
ingly inconsequential question of 
whether licenses should be registered in 
the County Clerk’s office in the various 


counties of the state. Both sides were 
brought together by Mr. Myrick and 
there came into being the New York 
State Life Underwriters Association. 
Heads National Association 

Discussing the National Association of 
Life Underwriters Mr. Connell went 
back to the Memphis convention of 1927 
when there was a crying need for new 
leadership and Mr. Myrick was elected 
president. Said Mr. Connell: “His 
wisdom, foresight and _ experience 
through these years, up to and includ- 
ing the most recent meeting of the na- 
tional trustees last week, has been avail- 
able at all times and has been utilized. 
His services, especially in the law and 
legislation committee have been indis- 
pensable.” 

He has also worked in close harmony 
with the Association of Life Insurance 
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Presidents, New York Insurance De- 
partment, Chamber of Commerce of the 
United States and the Institute of Life 
Insurance. Mr. Connell said that never 
at any time has any individual risen 
to say that he has participated in any 
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A fortunate group of the men who 
sell life insurance move ahead in a 
warm glow of sales sunshine; they 
work . and live . . . on 
the sunny side of the street. And a 
great many of these men are Con- 
necticut General representatives. 


Why? Because we have made it our 
responsibility to see that Connecticut 
General men stay in the sun. First 
of all, we choose only those who have 
the ability and deep-seated desire to 
move ahead. Once chosen, these men 
are thoroughly trained . . . not 
to sell individual insurance policies 
. . . but to fulfill the needs of 
their clients through a comprehensive 
analysis that coordinates insurance 
with their complete financial program. 
And as the Connecticut General man 
moves ahead in his work, he finds 
that planned sales assistance contin- 
ually aids and supplements his efforts. 


Naturally, not every selected man 
inevitably gains a spot on the sunny 
side of the street, but his chances of 
earning it are remarkably fine with 
type of backing Connecticut General 
gives him. 
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LIFE INSURANCE COMPANY 


Hartford, Connecticut 


Life Insurance, Accident and Health Insur- 
ance, Salary Allotment Insurance and An- 
nuities, All Forms of Group Insurance, and 


Group Annuities. 








re, 


of his various extra-curricular activities 
for the selfish promotion of his own 
agency or his own business. 

He concluded by saying: “Your old 
friends will always be with you in spirit 
when we can’t have you in our midst, 
and we will watch with the deepest in- 
terest and pride your future work, not 
only for your great company, but for 
American policyholders and for the in- 
stitution of life insurance.” 


Myrick Tribute 


(Continued from Page 6) 


our policyholders and companies, but we 
must use eternal vigilance to see that 
they are improved from time to time 
to meet changing conditions and main- 
tain even beyond the laws our code of 
ethics and customs which should guide 
and control our everyday work.” 

At the conclusion of Mr. Myrick’s 
speech, Peter MacGregor Fraser, vice- 
president of Connecticut Mutual, a for- 
mer general agent in New York, led the 
gathering in a goodnight song, known 
in the insurance business as Julian 
Myrick’s theme song, and entitled, “Let 
the Rest of the World Go By.” 


YOUNGMAN AGENCY LEADS 

The Arthur V. Youngman agency, 
Mutual Benefit, New York City, paid 
for $821,000 in November to bring pro- 
duction through that month to $7,877,- 
750. The agency leads the company’s 
offices.throughout the country for the 
year to date. 

Leading agents in Mr. Youngman’s 
office are Mason and Joseph, for the 
iia and Mason and Currie for Novem- 
ber. 











E. B. DENNETT, 68, DIES 
Edward B. Dennett, associate manager, 
home office agency, Union Mutual Life, 
died on December 4 in Norristown, Pa. 
at the age of 68. He was a former 
manager of the company’s Portland 
agency and had been with the company 

for more than twenty-four years. 





SHERER TAKES SCHAAD AGENCY 

C. E. Sherer, Sherer & Sherer general 
agency, Pittsburgh, has been appointed 
to take over the agency of the late 
Charles E. Schaad, Midland Mutual in 
Marion, Ohio. 

Mr. Sherer, CLU, has been with his 
father as a partner for the past six years. 


NEW DEFENSE BONDS DIRECTOR 


R. W. Sparks, Bowery Bank Official 

Succeeds Gale F. Johnston; Latter 

to Be Consultant 

Gale F. Johnston has been suc: 
ceeded as field director of the Defenst 
Bond campaign by R. W. Sparks, vice: 
president of Bowery Savings Bank 0! 
New York. Mr. Johnston will continue 
in a consultative capacity for the U. 5 
Treasury. 











COLONIAL LIFE SALARY CHANGE 

To correct a misimpression in a 
article appearing in this paper Decen 
ber 5 the Colonial Life of Jersey City 


has recently announced salary readjust} 
ment increases in amounts ranging from} 


10% of the regular salary in the cast 
of those receiving smaller amounts, 


approximately 6% in the case of thos} 


with higher incomes. 
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Mutuality Angles of 
Chicago Dividend Case 


SEEN BY STERLING PIERSON 





Tells Life Insurance Counsel Phrase- 
ology Is Important Where Mutuality 
Is Involved 





In all matters involving mutuality of 
a life insurance company the phrase- 
ology becomes important in view of the 
recent Chicago dividend cases, stated 
Sterling Pierson, counsel of the Equi- 
table Society, in addressing the Asso- 
ciation of Life Insurance Counsel at its 
meeting in New York last week. Mr. 
Pierson reviewed at some length the 
Chicago cases in which several plain- 
tiffs, all represented by the same coun- 
sel, brought suits against fifteen life in- 
surance eompanies. 

Each suit purported to be a class suit 
on behalf of the plaintiff and other 
policyholders similarly situated. Each 
plaintiff was a former policyholder of 
the company which he sued, whose pol- 
icy had terminated by the lapse or sur- 
render of his policy prior to the com- 
mencement of the action. The ultimate 
claim of each plaintiff was that he was 
entitled to an accounting and distribu- 
tion of his proportionate share of a com- 
mon interest in undistributed surplus 
funds held by his company, which had 
been accumulated during his member- 
ship. 

“The real theory of the cases was not 
clearly apparent from the various com- 
plaints,” commented Mr. Pierson. “It 
remained for the plaintiff’s counsel to 
clarify the issues for us by briefs filed 
in Opposition to our motions to dismiss. 
In these briefs he made basic conten- 
tions as follows: 

“1. A mutual insurance company par- 
takes of the nature of a partnership, 
and each member is at the same time 
insurer and insured. 

“2. All the assets of a mutual insur- 
ance company, including the surplus, 
belong to the members, although the 
legal title thereto is vested in the cor- 
porate entity. 

“3. Any funds accumulated by a mu- 
tual insurance company in excess of its 
losses and expenses constitutes a sur- 
plus, and the members are entitled to 
share therein. 

“4. Where in a mutual insurance com- 
pany a surplus has been accumulated 
and has not been distributed before ter- 
mination of membership, then at the 
termination of their respective mem- 
berships the retiring members are en- 
titled to a distribution of their propor- 
tionate shares of the surplus. 

“In making all of these contentions,” 
continued Mr. Pierson, “the plaintiffs’ 
counsel asserted time after time that 
the rights asserted on behalf of his 
clients were not based on their con- 
tracts, but were based on the fact of 
their membership in mutual insurance 
companies and the rights implied from 
such membership. 

“One of the more humbling aspects 
of the law lies in the fact that it is 
forever giving rise to controversies 
which make lawyers begin to wonder 
whether some of the law they thought 
they knew was ever the law at all. I 
say this because most of the conten- 
tions which have just been stated fly 
squarely in the face of the conceptions 
which we in the business generally en- 
tertain with respect to these basic mat- 
ters. And yet the plaintiffs’ counsel was 
able to produce a surprising amount of 
judicial language in apparent support 
of his position. I use the expression 
judicial language’ in contrast to ‘judicial 
decision,’ because our principal difficulty 
in these cases has consisted in explain- 
ing language and not in rationalizing 
actual decisions of the Courts.” 

_Mr. Pierson then reviewed the prin- 
cipal decisions upon which plaintiffs 
relied to support their case. Chief of 
these were an old Georgia case, Carlton 
v. Southern Mutual Insurance Co.; 
Smith v. Hunterdon County Mutual 
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Fire, and White v. Provident Life and 
Trust. 


The defendant companies moved to 
dismissal of the complaints, which mo- 
tions were granted by the court, where- 
upon appeals were taken to the Circuit 
Court of Appeals for the Seventh Dis- 
trict. By stipulation the appeals were 
consolidated and only one case was 
argued before the court on October 24, 
1941. The Circuit Court affirmed the 
judgment of the lower court, dismissing 
the complaints on the defendant com- 
panies’ challenge of the court’s jurisdic- 
tion based on the absence of the juris- 
dictional amount of $3,000, it being con- 
ceded that no single plaintiff's claim 
equalled this amount. 

Commenting on the plaintiff’s conten- 
tion that he sued in a representative 
capacity, Judge Minton said: ‘The plain- 
tiff says he does not depend for his 
right upon the policy. If the plaintiff 
depends upon anything but his rights 
under the contract contained in the 
policy, he depends upon something that 
does not exist.” 

Mr. Pierson said: “While the decision 
at first reading may appear to have 
turned wholly on a jurisdictional point, 
I do not think you can study it care- 
fully without concluding that the court 
had reviewed the plaintiff’s thesis that 
membership in a mutual company gives 
a policyholder some inherent but un- 
described right not set forth in his pol- 
icy contract. Plaintiff's counsel has re- 
cently filed a petition for a rehearing 
which does not appear to put before 
the court any new material which might 
be made the basis for reconsideration 
of the cases. It now seems that the de- 
fendant companies have for the present 





satisfactorily established their position 
with respect to this particular matter.” 


Concluding with his comment on the 
importance of phraseology where any 
question of mutuality is involved, Mr. 
Pierson said: “The more I have thought 
about it, the more I have come to the 
conclusion that a major part of the con- 
fusion is traceable to the failure to keep 
our legal phraseology abreast of the 
changes which have taken place in the 
manner in which life insurance com- 
panies are originally organized and sub- 
sequently operate. These Chicago divi- 
dent cases have caused us all to sharpen 
our thinking on the meaning and im- 
plications of mutuality in a manner 
which will be beneficial to us in the 
long run.” 





Pru Using War Clause 


The Prudential will use a war clause 
on all policies where the application is 
completed after December 22. The clause 
applies to military and naval service and 
limits the liability of the company in 
event of death due to such service in 
time of war. An aviation limitation is 
made a part of thé war clause and that 
limitation permits travel over commer- 
cial air lines. 





BROOKLYN MANAGERS MEETING 

Chief purpose of the Brooklyn Life 
Managers meeting December 17 was to 
receive contributions for the Brooklyn 
Charities. The amount originally ex- 
pected was doubled when a letter was 
read asking for aid for a Brooklyn 
needy family. 
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Two Appointments by 


Mutual Life of N. Y. 


G. A. PATTON CLEVELAND MGR. 





To Assist Vice-President in Mid-West; 
G. A. Sattem Heads Los 
Angeles Office 





The Mutual Life of New York has 
appointed George A. Patton manager 
of its Cleveland agency and G. A. Sat- 
tem manager of its agency at Los 
Angeles. 

Mr. Patton will also serve as special 
assistant to the vice-president and man- 
ager of agencies in connection with 
agency operations in the mid-western 
territory. 

Mr. Sattem will act in a_ similar 
capacity with respect to the company’s 
west coast agencies. 


N. Y. SUPERVISORS’ 





DINNER 
Have as Guests Mameus and General 
Agents of City; Large Turnout and 
No Speeches 


The annual dinner of the Life Super- 
visors Association of New York to the 
general agents and managers of the city 
was held at the Martinique Hotel on 
Tuesday night. Largely attended, it was 
as usual a jolly get-together, an occa- 
sion for renewal of acquaintances, and 
it is one of the few insurance banquets 
where set speeches are barred. 

William C. Smerling, CLU, S. S. Wolf- 
son agency, Berkshire, is president ; Rob- 
ert Lahm, Wofford Agency, Prudential, 
vice-president; and Carl Smith, Fraser 
agency, Connecticut Mutual, secretary- 
treasurer. Mr. Smerling was _ toast- 
master. Dr. W. S. Sims told humorous 
stories. 





C. M. VAUGHN, ST. LOUIS, DIES 





Equitable of Iowa General Agent Held 
Master Builder Award; Home 
in Roanoke 

Carl M. Vaughn, general agent in St 
Louis for the Equitable of Iowa, died 
at his home in Roanoke, Va., December 
12 after a long illness. He was 41 
years of age. 

Mr. Vaughn joined the Equitable of 
Iowa in 1925 as a personal producer, 
became agency manager at Roanoke 
five years later, and was appointed St. 
Louis general agent in 1936. Since 
coming to that city he had advanced 
the rank of the St. Louis agency from 
twentieth place to fourth place among 
the company’s offices. Last year he was 
the recipient of the Master Agency 
Builder Award. He was president of 
the company’s Organization Club by rea- 
son of his having qualified the largest 
number of agents in 1940. 

He was a member of the board of 
directors of the Life Underwriters As- 
sociation of St. Louis and a member of 
the General Agents & Managers Ass’n. 





DINNER TO YARIN IN JANUARY 





Eastern Life’s Vice-President Being 
Honored by Agents; Company 15 
Years Old in 1942 
The testimonial campaign of Eastern 
Life’s agents in honor of Harry Yarin, 
vice-president and superintendent of 
agents is nearing completion and it has 
been the most successful in the history 
of the company. Climax will come with 
a dinner on January 21 at Hotel Astor, 
New York, at which Mr. Yarin will be in 
the spotlight. He is the production 
wheelhorse of the Eastern Life organiza- 

tion. 

Eastern Life is now closing one of its 
best years with new paid production 
well ahead of 1940. The company will 
celebrate its fifteenth anniversary next 
year. 


W. RANKIN FUREY GIVES TALKS 
W. Rankin Furey, Berkshire Life and 
trustee of the National Association of 
Life Underwriters, spoke recently at 
meetings of four branches of the Pitts 
burgh Life Underwriters Association. 
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Witherspoon on Agency Problems 


John A. Witherspoon, president of the 
National Association of Life Underwrit- 
ers, addressed the Life Presidents’ meet- 
ing in New York last week on behalf of 
his organization. 

Referring to the problem of the un- 
qualified fieldman, Mr. Witherspoon said 
that the National Association was dis- 
annointed that more companies have not 
seen fit to subscribe to the Agency 
Practices Code, particularly some of the 


larger companies, and urged that they 
give it their serious and immediate atten- 
tion. For its part the association is 
studying the possibilities of requiring 


men and women to meet qualification 
standards for membership in the Na- 


tional Association of Life Underwriters. 
“Much progress has been made,” he 
said. ‘Many companies have, through 


their own initiative and foresight, elimi- 
nated a lot of their unqualified fieldmen. 
One New York company which five years 

had more than 11,0CO agents today 
has only 5,700 and is doing a much bet- 
ter job in volume at a much lower cost 
of acquisition than before.” 

Mr. Witherspoon then discussed the 
matter of agents’ compensation, on which 
association has been working with 
Life Insurance Sales Research Bu- 
reau committee. “I know that 1 speak 
for every agent,” he said. “when I tell 
you that we are very pleased to see that 
so many companies have already intro- 
duced the private pension plans for 
agents. We would like to see—and we 
know that some companies have adopted 
the idea already and others are contem- 
plating adopting it—a permanent 2% 


the 
the 


Canadian Editor Reviews 


His Country’s War Effort 


Speaking before the Life Presidents 
nie: meeting in New York last 
week, M. Grattan O’Leary, associate edi- 
tor of the Ottawa Journal, discussed the 
Canadian war effort in terms of man- 
power, industrial production and taxa- 
tion. 

“Canadians today are paying out near- 
ly 40% of their national income for war,” 
said Mr. O’Leary. “They are paying out 
three times as much in taxes as they 
did before the war. They will be asked 
this coming year to subscribe from their 
savings to war loans one hundred mil- 
lion dollars per month.” 

He went on to compare the income tax 
that will be paid this fiscal year by 
people in the United States and people 
in Canada, taking the instance of a mar- 
ried couple with no dependents. “On an 
income of $1,600,” he said, “a citizen of 
the United States would pay $6; in 
Canada he will pay $15, and when our 
national defense tax is added he pays 
$71. In the United States this coming 
year, a citizen receiving an income of 
$3,000 will pay in income tax $138; in 
Canada a person with the same income 
pays $250, and when the national defense 
tax is added, $355. In the United States, 
on an income of $5,000 a year, your citi- 
zen pays $375, and the Canadian pays 
$750 and $925 when the national defense 
tax is added. On an income of $10,000, 
you pay sl 305, and the Canadian will 
pay $2,58( and $2 930 when the national 
defense = is added. On an income of 
eng the United States citizen will 
pay $4,614, and the Canadian will pay 
$7, a and $8,030 when_the national de- 
fense tax is added. On an income of 
$5 ne your citizen will pay $20,439, and 
I ‘anadian will pay $24,485 and $26,- 
35 when the national defense tax is 
d. On an income of $100,000 the 
ican will pay $52,704, and the Can- 
ian will pay oven and with his na- 
1 defense tax, he will pay $60,395.” 





service commission plan for worthwhile 
agents.” 

This commission, he pointed out, would 
not go to unqualified agents, but would 
enable ‘a successful man to “store up a 
little of his success each day, so that 
he would not be, as so many agents in 
the past have been, a success from 30 to 
60, and a dismal failure in his old age.” 

He concluded his remarks on agents’ 
compensation with the statement that 
the National Association hopes to make 
a definite and unremitting effort in the 
coming year to bring every life insur- 
ance agent in the United States under 
the old age and survivorship provision 
of the Federal Social Security Act. 

“After much study,” he said, “just a 
little over a year ago, the Research Bu- 
reau Committee on Agents’ Compensa- 
tion made this unanimous recommenda- 
tion: ‘Our committee believes that it 
would be desirable for commissioned 
agents to be included in the plan, as- 
suming that it would be possible to do 
so, without bringing them under the 
unemployment compensation section of 


the Act.’ At its March meeting this 
year, this same committee stated: ‘Fur- 
ther study since that time has served 


to confirm the conclusion that commis- 
sioned men should be under the old age 
and survivorship provision of the Social 


Security Act.’ As you all know, weekly 
premium men are now under Sociat 
Security. The commissioned men, mem- 


bers of the National Association of Life 
Underwriters, desire to be placed under 
the Act. The steps do not seem to be 
unduly complicated, nor the cost to the 
company and the agent large. JI, there- 
fore, respectfully request that you give 
your consideration to this problem, and 
your assistance in making this an actu- 
ality.” 
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W. H. Abell Discusses 
Reinstatement Angles 


INSURANCE COUNSEL 

Associate General Counsel, Common- 
wealth Life, Reviews Decisions Before 
Association Mocting in New York 


BEFORE 


After reviewing a wane of the lead- 
ing decisions and problems in connection 
with reinstatements where death occurs 
during the pendency of the reinstate- 
ment applications, William H. Abell, 
associate general counsel, Commonwealth 
Life, in a talk before the Association 
of Life Insurance Counsel in New York, 
December 9, drew the following con- 
clusions: 

The reinstatement provision, in addi- 
tion to limiting the right to reinstate- 
ment by providing that it must be exer- 
cised within a specified period and be- 
fore surrender of the policy, should also 
provide that the right must be exercised 
before the expiration of any extended 
term insurance granted by the policy. 

All applications for reinstatement 
should, if practicable, contain (a) ques- 
tions eliciting substantially the same 
type of information, and covering the 
same matters as those in the original 
application for the policy, and (b) a 
reservation by the company of the right 
to request further evidence of insur- 
ability. 

The company’s routine for considering 
applications for reinstatement should be 
arranged so that applications under pol- 
icles which have no extended value, or 
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which contain a double indemnity pro- 


vision will, on being received at the 
home office, be given preference over 
other applications. 

Whenever an investigation of an ap- 


plication for reinstatement reveals ad- 
verse facts affecting the applicant's in- 
surability, and concerning which no in- 
quiry has been made in the application, 
the company, where feasible, should im- 
mediately request the applicant to fur- 
nish further evidence with reference to 
these matters. 

Requests for medical examinations and 
requests for other evidence in connec- 
tion with applications for reinstatement 
should be sent directly by mail to the 
applicant, and a copy of such request 
should be sent to the agent with appro- 
priate instructions to follow up the com- 
pany’s original letter to the applicant. 

Notice of declinations of such appli- 
cations should be sent directly to the 
applicant by mail, and copy of such 
notice sent to the agent with instruc- 
tions to return promptly the money 
tendered in payment of the back pre- 
miums and interest. 

Companies should consider the advis- 
ability of granting coverage in con- 
tract states “to applicants for reinstate- 
ment who, though in an insurable con- 
dition at the time their application is 
executed, die before the company has 
acted upon their request. 





RELIANCE CUP CONTEST 

The Virginia department - Reli- 
ance Life, under Manager C Scott, 
has won the Caritas Cup Ba in 
which the company’s field forces wrote 
nearly $13,000,000 in new business. This 
is the tourth time that office has won, 
though it has not yet captured the cup 
three times in succession. 

Second and third places were taken 
by the Seaboard branch and the Cincin- 
nati office, respectively. 


C. F. Hobbs Warns 


(Continued from Page 8) 





of Insurance Commissioners has made 
certain recommendations in this regard. 
Some steps must be taken, both by the 
management of insurance companies and 
the supervisors, to effectuate these 
recommendations now, while there is still 
time to curb the natural desire to reflect 
paper profits and to avoid its serious 
effect upon the finz ancia | structure of in- 
surance companies.’ 

Mr. Hobbs also deprecated the sound- 
ness of common stocks as a life insur- 
ance investment. 

He expressed his opposition to Ked- 
eral insurance supervision because lv 
said, he does not “believe that the in 
stitution of life insurance should b 
subjected to the influence of the parti 
san policies of government which cen 
tralized control would entail.” 
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A, N. Mitchell Tells of 
Canada’s War Effort 


LAPSES, MORTALITY FAVORABLE 





da Life Executive Tells Life Presi- 
“i Tax Methods Cause Falling 


Interest Rates 





“Two decades of progress telescoped 
into two years,” is the way in which one 
British editor has described the Can- 
adian war effort, and the part that Can- 
adian life insurance companies have had 
in that effort was related December 12 
by A. N. Mitchell, president, Canada 
Life, before the annual convention of 
the American Life Presidents at the 
Waldorf-Astoria, New York City. 

Said Mr. Mitchell, “Canadian insurance 
companies, for causes similar to those 
affecting British companies, realized that 
they should do their utmost to defend 
the interests of their policyholders. 
Efforts of Canada’s Life Companies 

“They too have accepted willingly a 
very heavy depletion of their office and 
field forces. They also have adopted 
by joint action quite uniform war clauses. 
They too have voluntarily devoted a 
very large proportion of their new Can- 
adian income to a support of their gov- 
ernment’s war bond issues.” 

Life insurance, he stated, had sub- 
scribed for about one-seventh of the 
total last war loan. Canadian compa- 
nies had been able to keep payrolls 
down despite losses in personnel due 
to men entering the service, largely be- 
cause of the fine cooperation of em- 
ployes. They have also provided at last 
a major portion of the difference be- 
tween the pay received in the armed 
forces and that received from the com- 
pany at the time of enlistment. 

Despite losses in personnel and _ in- 
creased taxation, new business in Can- 
ada, Mr. Mitchell said, increased ap- 
proximately 10% this year over 1940. 
Surrenders were 26.9% less than in 1938 
and less in 1941 than in 1940, 

Regarding mortality, Mr. Mitchell 
cited figures to show that three Can- 
adian companies with considerable busi- 
ness in the British Isles had a mortal- 
ity experience from September 1, 1939, 
to August 31, 1941, of 55% of expected, 
including war deaths (figures based on 
sums assured less reserves). Including 
United States losses, the experience of 
the three companies was 56% of ex- 
pected. } 

Turning to more general aspects of 
the Canadian war effort, Mr. Mitchell 
noted the increased Canadian tax bur- 
den—the United States Federal tax 
would have had to jump from $7,000,- 
000,000 per year to $22,000,000,000 if it 
were to equal the increased Canadian 
taxation. 

Forty-three per cent of Canadian na- 
tional income is being devoted to “our 
own war expenditures and to supply 
Great Britain with materials for which 
she can no longer pay Canadian dollars.” 


Taxation Key to Low Interest 

On the subject of interest rates, Mr. 
Mitchell asked if taxation methods were 
not part of the answer to the question 
of low interest rates. Heavy Govern- 
ment taxation of corporate earnings de- 
crease dividend possibilities, discourage 
Investment in equities, encourage the 
competition of banks and insurance com- 
panies for fixed obligations, and thus 
bring about lowering rates of interest. 
Such tax methods, he continued, break 
down “the corporation’s ability to build 
essential liquidity” needed in post-war 
alterations, and also discourage thrift. 

z Stability Basic to Confidence 
__ It is fortunate,” he stated, “that the 
life insurance companies of our coun- 
tries have been adapting themselves to 
the necessity of building large accumu- 
lations of surplus beyond the actual 
legal reserve requirements. 

Stability is the basic quality which 


maintains confidence in Life Insurance. 
Is it not possible that too much has been 
said about net cost? Great and well 
advised efforts are being made in all 
companies to keep the cost of insurance 
protection and of new business produc- 
tion at a minimum. No one _ should, 
however, confuse (a) the value of using 
every means to produce low cost in con- 
ducting business, with (b) that of an 
apparent lowering of cost by a distribu- 
tion of surplus which may infringe upon 
the absolute guarantee of stability under 
present interest conditions. Life insur- 
ance companies may be counted on in 
the future to do as they have in the 
past and give the utmost of the ability 
to provide that absolute certainty in pro- 
tecting the interests of their clients 
which is such a necessary factor in main- 
taining the good will and confidence of 
the nation.” 

Concluding, Mr. Mitchell said. “All of 
us in Great Britain and Canada are 
keyed to the desire to do something; 
our countries, our liberties are at stake! 

“Our business gives those of us con- 
nected with it a means of fulfilling this 
desire. The flow of money from our 
assets to the Government is not just 
an investment of funds; it is our way 
of helping preserve our right to life, 
liberty and the pursuit of happiness.” 


Devine Is President of 
St. Paul Sports Carnival 


Insurance in all its lines will figure 
in the Winter sports carnival that opens 
in St. Paul the last week in January. 
Arthur Devine, Prudential manager in 
St. Paul, is president of the carnival as- 
sociation. 

A number of companies are organiza- 
tions, including .Minnesota Mutual, St. 
Paul Fire & Marine, Insurance Exchange 
of St. Paul, will have uniformed march- 
ing clubs. An effort is now being made 
to get the Underwriters Laboratories 
field test unit to come to St. Paul that 
week and participate in some of the 
parades. 


BANKERS OF IA. FARM SALES 

The Bankers Life of Iowa has sold 
90.5% of all farms acquired through 
foreclosure in Iowa. This vear 143 farms 
have been sold for a total of $2,091,936 
and fourteen additional ones have been 
approved but transactions are not, yet 
completed. Seventy-two of the 143 farms 
went to farm tenants, twenty-two to 
neighboring landowners, ten to investors 
and seven to former owners or mem- 
bers of the family. 














A New Policy .. easy to 
Sell: Attractive to buy 


FULL IMMEDIATE 
BENEFIT LIFE POLICY 


EMPIRE STATE MUTUAL 
LIFE INSURANCE Co. 


Incorporated 1886 


JAMESTOWN, NEW YORK 

















EQUITABLE OF IOWA BONUS 

The Equitable of Iowa will pay bo- 
nuses based on a percentage of monthly 
salaries to approximately 300 employes, 
according to Vice-President R. G. Hunter. 
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HEARD on the WAY 








The dinner to A. J. McAndless, presi- 
dent of American Life Convention and 
of Lincoln National Life, by John J. 
King, president of Hooper-Holmes Bu- 
reau, held on Starlight Roof of Waldorf- 
Astoria Hotel one night last week will 
go down in social insurance annals as a 
top affair in cuisine and perfection of 
arrangement. One of the guests who 
has attended many of the outstanding 
insurance dinners of the last quarter 
of a century makes these comments to 
me on the affair: 

“It easily took its place among the 
famous dinners held in the insurance 
business. Many of these have been ex- 
traordinary affairs. I recall particularly 
the one at the Insurance Commissioners’ 
convention held some years ago in the 
Chateau Frontenac, Quebec, with Vin- 
cent Cullen of National Surety as host, 
a dinner attended by 500 persons, and 
having the advantage of a dramatically 
presented table piled high with highly 
ornamental buffet, and presided over by 
the most distinguished maitre d’ hotel in 
the world, the former private waiter of 
Edward, when Prince of Wales, and the 
guests greeted, as they entered, by the 
sight of most impressive looking chefs 
in snowy white uniforms and tall hats. 
People are still talking about the dinner. 
Ben Neal, then as now, was manager of 
Chateau Frontenac. 

“Mr. King put on a great show with 
that parade of the pheasant carriers, 
headed by the rifle carrying huntsman 
in red coat and cap. It is a touch of 
this kind which people carry away. 

“The cuisine was a knockout, some- 
thing for the’ out-of-town visitors to 
boast about when they are seated around 
their home town lunch club tables and 
discuss the evening. 

“T recall vividly many of the other 
great private dinners of New York. 
Those of the Royal-Liverpool Groups 
held at the Waldorf-Astoria have been 
noteworthy. When Oscar first displayed 
in public his gold plates he loaned them 
to a Royal-Liverpool affair as Harold 
Warner is a great favorite with Oscar. 
Of course, “gold plates” are no more 
expensive, from the host’s standpoint, 
than china plates, but they certainly 
make a deep and most favorable im- 
pression because people have not seen 
them before except in windows of Fifth 
Avenue stores. 

“One of the finest of recent dinners 
-also at the Waldorf—was that given 
to Harold V. Smith, president of the 
Home, upon the occasion of his birth- 
day. People lucky enough to have at- 
tended that affair are still talking 
about it. 

“Another small dinner which made a 
tremendous impression on me was the 
me which Harold Warner, U. S. man- 
ager of the Royal-Liverpool Groups, 
gave in New York to his chairman at 
the time—W. R. Glazebrook—and some 
other directors from Liverpool, who had 
come over to dedicate the new building 
of the Royal-Liverpool at 150 William 
Street. 
“That 
G arlton. 


dinner was held in the Ritz- 
It was a U-shaped table cov- 
ered by ferns. Whole pace of the din- 
ner was most leisurely. Glazebrook, 
then about 75, would arise, introduce a 
guest, and after the guest’s speech there 
would be a pause of sometimes five 
minutes when he would arise and grace- 
fully introduce another speaker. The 
speakers were Mr. Warner, Harold A. 
Forthington, A. Duncan Reid and Frank 
J. O’Neill of the Royal-Liverpool Groups, 
and the two chief tenants of the Royal- 
Liver pool Building at the time—Cecil F. 

Shalleross, U. S. manager of the North 
Bri tish & Mercantile, and Percival Ber- 
esford, then U. S. manager of the 
Ph oenix Assurance. 

“That dinner had a stunning climax 
before midnight the Sherry- 
Netherland Hotel roof. caught fire and 
furnished fireworks most of the night 
as hot iron bolts and other material in 


because 


the scaffolding shot high in the air. 
The British visitors saw this remarkable 
fire from a grandstand seat after mid- 
night as they had Fifth Avenue rooms 
in the Hotel Plaza, across the street 
from the Sherry-Netherland.” 





There is a story from Montana that 
Insurance Commissioner John J. Holmes 
of that state has a safe in his office that 
has not been opened for twenty years. 
No one has been found who can open 
it so what it contains is a mystery. 





Walter R. Cox, noted Grand Circuit 
trainer and race driver, and winner in 
1929 of the Hambletonian Stake, valued 
at $60,309, died in Goshen, N. Y., a few 
days ago. He was a member of a dis- 
tinguished family, three of his brothers 
being Guy W., Channing H. and Louis 
S.. Cox. Guy W. is president of the 
John Hancock; Channing, former Gov- 
ernor of Massachusetts, is president of 
Boston’s Old Colony Trust Co., and 
Louis S. is a judge of the Supreme 
Judicial Court of Massachusetts. Wal- 
ter was the eldest of the brothers. 

It was not unusual for Walter to have 
as many as eighty trotters and pacers 
under his training. He was 72 years old. 

Uncle Francis. 





OKLAHOMA MANAGERS MEET 

Charles Jolly, Prudential and Marma- 
duke Corbyn, Jr., Occidental Life, were 
the speakers at the December 15 meet- 
ing of the Oklahoma General Agents’ 
and Managers’ Club at Oklahoma City. 





H. H. IRWIN IN PITTSBURGH 

H. H. Irwin, CLU, educational director, 
Massachusetts Mutual, was the guest 
speaker at the meeting of the Pitts- 
burgh Life Underwriters Association, 
December 11. 











THESE DAYS 


many life insurance underwriters 
are finding it highly profitable 
to present the “Prompt Paying 
Preferred” accident policies to 
their life policyholders. 

Write for the booklet “The 
Three Leaders”, which gives 
brief descriptions of these quick- 
selling policies, with interesting 


facts. 


The 


PREFERRED 
ACCIDENT 


Insurance Company of New York 


ACCIDENT & HEALTH DEPT. 


John T. Havilend, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 

















Research Bureau’s Survey 
Of Persistency in Canada 


A brochure just issued by the Com- 
mittee on Persistent Business of the 
Life Insurance Sales Research Bureau 
makes a study of life insurance persist- 
ency in Canada. In the foreword, Don- 
ald G. Mix, chairman of the committee 
says in part, “The Canadian member 
companies will doubtless find it an ex- 
cellent analysis of the present situation 
and of the factors bearing upon per- 
sistency. The United States companies 
will note the great similarity of condi- 
tions in both countries and thereby have 
a concrete base for their thinking and 
planning.” 

After an analysis of income, population, 
Federal expenditures and other factors 
of 1938 and 1941, the pamphlet notes, 
with the aid of charts on lapsation and 
surrender rates, that “since the begin- 
ning of 1940 Canadian insurance com- 
panies have experienced a_ substantial 
improvement in the persistency of their 
business in spite of the increasingly large 
proportion of the national income which 
is being directly spent for Canada’s war 
effort . . 

The survey was compiled by G. Eger- 
ton Brown, assistant comptroller, Sun 
Life of Canada in collaboration with 
R. D. Baldwin, F.A.S., F.A.1.A., Sun Life 
of Canada. 





HUGH CANNEL DEAD AT 57 


Hugh Cannel, formerly manager at 
St: John, N. B., Montreal and Vancouver, 
for the Mutual Life of Canada, died re- 
cently at the age of 57. Mr. Cannel was 
a past-president, New Brunswick Life 
Underwriters Association, a past vice- 
president, National Association of Life 
Underwriters (U. S.) and a life member 
of the Canadian association. 








| Now AN oun //tu YEAR 


A milestone at 
which we are ¢grateful for 
the steadfast confidence and 
' good will that mark day-by- 
day relations between policy- 
holders, field force and home 
office staff. 


An anniversary 
in which we are striving to 
be worthy of continued lead- 
ership as one of America’s 
oldest and strongest life 
insurance companies. 
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What is 


SP-8 


—da new bomber? 
—a submarine? 
—a secret service oper. 


ator? 
NO! 


SP-8 is a letter—a Sales Promo- 
tion Letter we call it—which Bank- 
erslife Home Office mails to pros 
pects selected by Bankerslifemen 
and which has a record for in 
quiries and signed applications 
which we think is worth doing a 
little crowing over. 


For instance we'll take the 12 
months ending December Ist: 


We mailed 59,414 copies of 
SP-8 to prospects sent in by 
salesmen. 


We got back 1,159 inquiry 
cards which were sent along to 
salesmen. 


That’s a return of 1.95 per 
cent! 


Bankerslifemen wrote 131 ap 
plications on those inquiry 
cards, 


That's 11 


Those 131 applications in 
volved a total of $366,700 in 
life insurance. 


3 per cent! 


That’s an average application 
of $2,800! 


Following up SP-8, Bankers 
lifemen wrote 414 applications 
on recipients of the letter who 
did not bother to mail the in’ 
quiry card. 


Those 414 applications totalled 
$1,027,870. 


That’s an average application 
of $2,475! 


Grand total for the year—545 
applications for $1,394,570. 


That’s an average application 
of $2,500! 


Year after year, since 1936, SP’8 
has been performing in similar 
manner for Bankerslifemen. 


And SP-8 is only one of more 
than two dozen Sales Promotion 
Letters and Sales Promotion Mail’ 
ings which are available—without 
charge—to Bankers Life ale 
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Met. Vice-Presidents 
(Continued from Page 6) 


cation in the schools of New York City, 
later taking extension courses at Colum- 
bia University. His first business ex- 
perience was with the National Cash 
Register Co. as stenographer to its 
president, J. H. Patterson. He entered 
the service of the Metropolitan in 1911 
as secretary to James P. Bradley, now 
secretary of the company but then a 
superintendent of agencies. Transferred 
to the agency division, Mr. Campbell 
served as clerk and later as supervisor 
in the Metropolitan’s Southwestern ter- 
ritory. He was then appointed assist- 
ant to the late George H. Gaston, sec- 
ond vice-president. While serving in 
this position he was assigned by the late 
Haley Fiske, then vice-president of the 
company, to the Near East Relief Move- 
ment. When the United States entered 
the World War he enlisted in the Navy 
as a seaman and before the end of the 
war had been commissioner as an en- 
sign and had qualified as a navigating 
officer. e : 

Rejoining the Metropolitan after his 
discharge in 1919, Mr. Campbell was 
assigned to the company’s newly or- 
ganized Group insurance division in the 
capacity of manager of the clerical or- 
ganization. Later he was in charge of 
Group sales in Greater New York as 
divisional sales manager. He was ap- 
pointed assistant manager of the home 
ofice Group division in 1924 and man- 
ager in 1927. 

Mr. Campbell has been in charge of 
installing and servicing Group contracts 
written by the company, including that 
of General Motors in connection with 
which he supervised the canvass, within 
forty-eight hours, of 200,000 of that 
company’s employes located in widely 
scattered sections of the country. He 
has seen the personnel of the division 
increase from a handful of employes to 
more than 850, while the Group life in- 
surance in force has grown from a few 
millions to a total of more than $4,000,- 
000,000 at the end of 1940, which pro- 
vided protection to more than 2,100,000 
workers in the United States and Canada. 

Gale Johnston Career 

Mr. Johnston has been continuously 
associated with the Metropolitan Group 
organization since his appointment as a 
sales supervisor in St. Louis, Mo., in 
1925. He was born in Jonesboro, Mo., 
and began his business career while a 
schoolboy of 14 when he acquired and 
operated a dairy. At 18 he started a 
country newspaper and within a short 
time had acquired four other publica- 
tions. Desiring to complete his educa- 
tion, he disposed of this chain and en- 
tered Princeton University, from which 
he was graduated in 1924. During his 
undergraduate years he was correspond- 
ent for several newspapers and the As- 
sociated Press, and was prominent in 
extra curricular activities, serving as 
president of the Debating Society, the 
Speakers Association, the International 
Polity Club, the American Whig Society 
and Delta Sigma Rho. He was class 
orator and commencement day orator, 
and a member of the debating team, 
the Senior Council, Law Club, Philadel- 
phian Society and the football squad. 

After his graduation Mr. Johnston 
returned to the publishing business, but 
early in 1925 he entered the life insur- 
ance business as Group sales supervisor 
lor the Metropolitan. Within three 
years his success had been so outstand- 
ing that he was promoted to be regional 
sales manager for the States of Missouri, 
Arkansas, Kansas, Oklahoma, Louisiana, 
Alabama, Mississippi and Texas, with 
headquarters in St. Louis. 

Mr. Johnston has also become widely 
known in the Southwest for his activity 
in the civic affairs of his state and city. 
In 1934 he received the U. S. Junior 
Chamber of Commerce award for out- 
Standing civic work as president of the 
Big Brothers organization and for lead- 
ership in St. Louis charities. He has 
served as president and director of the 
St. Louis Community Fund, as president 
of the Boy Scouts of America in the 


St. Louis area, as member of the Na- 
tional Council of Boy Scouts, as mem- 
ber of the Graduate Council of Prince- 
ton University, and as director and trus- 
tee of many other civic organizations. 

His work as an organizer was given 
national recognition last Spring when 
the U. S. Government asked the Metro- 
politan for the loan of his services to 
organize and manage the campaign for 
the sale of National Defense Bonds. It 
is a coincidence that during the first 
World War Mr. Kavanagh was _ bor- 
rowed by the Government to direct the 
sale of War Savings Stamps. It is 
expected that Mr. Johnston will be re- 
leased from his Government assignment 
in time to assume the duties of his 
new office. 


Other Careers 


Mr. Welsh, assistant secretary, was 
born at Southfields, N. Y., July 6, 1881. 
He has spent his entire Metropolitan 
career of thirty-five years in the Ordi- 
nary department of the company, be- 
ginning as a clerk in 1906. After filling 
many important positions, he was ap- 
pointed assistant to the manager of the 
Ordinary department in 1927, and ten 
years later was made assistant manager. 
In 1919, at the request of the Federal 
Government, he was granted a leave 
of absence for a year from the Metro- 
politan to assume the management of 


the premium accounting division of War 
Risk Insurance in Washington, D. C. 

Assistant Medical Director Finegan 
was born in Hartington, Neb. After 
three years of premedical training in 
Regis College, Denver, he _ entered 
Creighton University, Omaha, and re- 
ceived degrees of Bachelor of Science 
in 1933, Doctor of Medicine in 1935, 
and Master of Science in Physiology 
in 1937. After an interneship in Doug- 
las County Hospital, Omaha, he became 
Research Fellow in Physiology in 
Creighton University. Following this 
Dr. Finegan served as resident patholo- 
gist and later as resident in tubercu- 
losis, Kings County Hospital, Brooklyn; 
and as resident in medicine, Post Grad- 
uate Hospital, New York. 

Assistant Medical Director Geiger was 
born in Oshkosh, Wis. He received 
his academic and medical education at 
Vanderbilt University, Nashville, and 
was awarded the degree of Doctor of 
Medicine in 1930. After a surgical in- 
terneship at the Strong Memorial Hos- 
pital, Rochester, N. Y., he became as- 
sistant in pathology and bacteriology at 
the Rockefeller Institute, New York, 
where he remained from 1931 to 1935. 
Devoting his attention td orthopedic 
surgery, he was a Fellow in orthopedics 
in the Hospital for Ruptured and Crip- 
pled, New York, in 1937 and 1938. 
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VATIONAL DEFENSE BONDS motives in service; more than 1,653,000 
Salesmanship in the United States freight cars. 
has developed more in technique than The gross capital expenditures made 
in any other nation in the world. Life by the Class I railways for additions 
insurance salesmen have not only the and improvements to their properties 
best qualities of other good salesmen, in the fifteen years ending with 1940 


have amounted to nearly seven billions 
dollars. 
Total property investment accounts of 


the Class I railways in the U. S. amount- 


but spend more hours on the job and 
there are more of them. of 


All the ingenuity, energy and planned 


resource of American life insurance 
salesmen have now been dedicated to 4 to more than 26 billions of dollars at 
the sale of national defense bonds, and beginning of this year. Total capitaliza- 
official notice of this has been given tion of the Class I railroads is approxi- 
to the United States Government by ately 17 billions of dollars. Nearly 
Association of Life Insurance Presi- 500,000,000 passengers were carried last 
dents, American Life Convention and Year. The 1940 tax bill showed an in- 
National Association of Life Underwrit- Crease of $159,000,000 over 1935. Operat- 
ers. Other organizations in the busi- i" Tevenues were nearly four and a 
quarter billions of dollars last year. 


ness which have a tie-up with produc- : 
not Rail employes number 1,026,000. 


co- 


tion will fall in line if they have 
already done so. It is an “all out” 
operation with the U. S. Treasury. 


With the great institution of life in- 





ASKS PUBLIC TO READ POLICIES 


: : j The Chicago Better Business Bureau 
surance behind the campaign for the . : ; : 
2 ‘ ; inserts advertisements in Chicago news- 
sale of the bonds, and having the added tvisi Bn 4 the; 
s : Sat gad vapers advising people to rea leir 
advantage of being familiar through a iP ie 
sigs ag ; life insurance policies before they buy 
daily practice with the payroll deduc- : 5 ‘ 
: : ; them and to be sure that printed terms 
tion plan by which so many of the is lick acid a il ich 
° ° : ot 1e policies coincide with what mi 
bonds will be sold, nothing can stop I oy 


naturally be understood by anyone read- 
to an advertisement or 
This is the first time 

bureau has inserted 
such an advertisement. Reason for this 
is that misinformation is being broad- 
cast about life insurance ownership and 
that certain statements made about cov- 
adver- 


the success of this cooperative effort. 
At present time plans of the Treasury 
are to sell at least 400 million dollars 
of these bonds monthly, but that is a 
temporary goal and at the meetings 
of state directors now being held the 
prophecy is being made that ultimately 
these sales will foot well over a billion 
dollars monthly. 

Wage-earners are now buying bonds 
at the rate of $40,000,000 a month. It is 
estimated that there are 35,000,000 wage- 
the country. The Treasury 
accumulated funds as much 


ing or listening 
radio broadcast. 
a better business 


erage have been incomplete in 
tisements. 


Clifton Blackmon, director of public 
relations for the Dallas Association of 
Life Underwriters, has been appointed 
executive director of the Dallas program 


earners in 
after 


is not 


as after funds from current income. 

TI ; é of the United Service Organizations for 
= P edge card method will go into National Defense. Mr. Blackmon, who 

operation soon after the first week was publicity director for the recent 


financial campaign of the U.S.O. for 
Dallas County, will also function in a 
publicity capacity for the U.S.O. and 
will continue to handle publicity for the 
Dallas Association. E. Gordon Perry, 
Dallas manager for the American Na- 
tional and a member of the board of 
directors of the Dallas Association, is 


All signs point to the Treasury 
reaching its objectives. 


January. 


1941 RATLROAD INFORMATION 
One of the interesting docu- 


Yearbook 


most 


issued annually is the 


Railroad Information, published by general chairman for the U.S.O. for 
the public relations committee of East- Dallas County. 
Railroads, but which reviews the aie 
ilroad data nation-wide. This vear’s Ethel L. Gustafson, a member of the 
une, just published, is parti oe liability statistical department at the 
ae na - : warty Aetna Casualty & Surety Co., Hartford, 
rta vecause railroads represent observed her twenty-fifth anniversary 
t first line of industrial preparedness. with the organization on December 11. 
Here are a few figures: there are Born in Unianville, Miss Gustafson was 
234,000 miles of U. S. railway lines: graduated from the Farmington High 


School and joined the Aetna on Decem- 


38,000 passenger-train cars; 42,000 loco- 1916 


ber 11, 
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Left to right: J. M. Haines, E. J. Bond, Jr., C. B. Morcom and C. W. Fairchild 


The 
manager, 


picture above, 
London Guarantee 


Bond, 
It shows Mr. 


printed through the courtesy of J. 
& Accident, 
Sulphur Springs Casualty-Surety Convention just a short time before |] 
Jr., Maryland Casualty president, was fatally stricken with a heart attack 
Bond as a member of the Fearful Foursome, who in partnershij 


United States 
i” White 
“dward J 


M. Haines, 


was taken last October at 


with Mr. Haines, had just finished victoriously a close match poise with C. B 


Morcom, vice-president, 
eral manager, 


Aetna Casualty & Surety, 
Association of Casualty & Surety Executives. 


and Claude W. Fairchild, ger- 
The Fearful Foursome, 


so named by their friends, always played together at the White Sulphur convention, 
and keen was the rivalry between them. Usually the Morcom- Fairchild combination 
won but last Fall it was Messrs. Haines and Bond who were the winners—as one 


can see from the expressions on their faces in the picture. 


Due to the death oi 


E. J. Bond this is the last match that the foursome will ever play, and this fact 


gives added significance 
his passing. 


Judge Ray B. Lucas, former insurance 
commissioner of Missouri, with his two 
daughters, was at the insurance com- 
missioners’ meeting in New York last 
week. It was a reunion for the two 
sisters as Ann Lucas lives with her 
parents in Missouri and the other sister, 
Mrs. Warren Kyle, now resides in the 
Fast. 

x * * 

Major John H. Howland, retired en- 
gineer of the National Board of Fire 
Underwriters who now makes his home 
at New London, and Mrs. Howland are 
spending the Winter at Orlando, Fla. 
His address is 317 East Jackson Street. 

x * x 

Eleanor Kelly Sillers, author of “Mur- 
der a la Mode,” and Hildegarde Dolson, 
whose stories appear in the New Yorker, 
Good Housekeeping and other maga- 
zines, are both daughters of Pennsyl- 
vania agents of companies in the Glens 


Falls Group. Mrs. Sillers’ father is 
H. J. Kelly, an officer of the Monessen 
Realty Corp., Monessen, and Miss Dol- 


son is the daughter of Clifford B. Dolson 
of the Phipps & Dolson agency at 
Franklin. 
a ae 
Frank B. Heller, well known local 
agent of Newark, N. J., is reported to 
have shot a “hole-in-one” when playing 
golf at Suburban Club recently. He scored 
on the sixteenth hole and afterwards 
said: “T thought an ace brought gifts. 
Instead I’ve found it the most expensive 
experience in golf.” 
x ok x 
Miss Elcie Benham, secretary to As- 
sistant General Counsel E. M. Griggs 
of the National Board of Fire Under- 
writers at Chicago, on December 16 ob- 
served the twenty-fifth anniversary of 


her connection with the board. She 
joined the board on December 16, 1916, 
being employed by the then general 
counsel, O. B. Ryon. 


to the picture as probably the last taken of him before 


Muriel A. Jillson has observed her 
twenty-fifth anniversary with the Aetna 
Life Affiliated Companies. She is 4 
eraduate of New Britain Teachers’ Col- 
lege and before joining the Aetna on 
November 20, 1916, taught school in 
Springfield, Mass. She is now a men 
ber of the Aetna’s central casualty in- 
dex department. Miss Jillson is a mem- 
ber of Ivanhoe Chapter, O.E.S. and the 
Hartford League of Business Women 
In addition to serving on the program 
committee of the League, she has als 
served as treasurer. During the first 
World War she was chairman of the 
Aetna Life Chapter of the Americar 
Red Cross. 

x x 

Major C. Clarence Neslen, forme! 
Utah Insurance Commissioner and chap: 
lain for the 145th Field Artillery, has 
been promoted to Lieutenant Colonel 

* * 


Charles B. Johnson, of Bobst, John: 
son & Wyatt, John Hancock gener 
agents in Boston, has been appointe! 
chairman of the 1942 Boston Communit) 
Fund Campaign and the United Servic 
Organization drive. 

* ok x 


F. L. Conklin, vice-president and mat: 
ager, Provident Life of Bismarck, N. 
is chairman of the state’s committee 0! 
defense savings. 

x ok Ok 

R. W. Forshay, Anita, Ia., presidet! 
of the National Association of Insurant 
Agents, and David A. North, New Havel. 
vice-president, attended the meeting 
the National Association of Tnsurant: 
Commissioners in New York last week 

* ok x 

William D. O’Gorman, O’Gorman 
Young, Newark, president of the 4 
tional Association of Casualty & Surel 
Agents, was drawn as a member of tht) 
December Grand Jury for Essex Count, 
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Gifts for Children on Display 
In Insurance Building 

In the central files department of the 
Eagle, Globe and Royal Indemnity com- 
panies on the fifth floor at 150 William 
Street, New York, the approach of 
Christmas has for several years been 
heralded by such a display of dolls, 
toys, candy and other gifts as appears 
in the accompanying picture, taken re- 
cently. 

These gifts will help to extend Yule- 
tide happiness to poor children in or- 
phanages and homes for the friendless, 
to World War veterans and to sick peo- 
ple in various hospitals who might oth- 
the 
year 


erwise be forgotten in season of 
gift-giving. Year after the 
sembling and distributing of these pres- 
ents has been the unselfishly pleasant 
task of Helen Stalls, the 
filing department for these companies. 
She is assisted by the girls of her de- 
partment, all of share 
thusiasm for this Christmas ceremony. 
Contributions which make poss‘ble the 
purchase of these gifts are donated by 
employes of the three casualty compa- 
nies as well as those from many of the 
Royal-Liverpool Groups’ fire company 
affiliates. 

War-time economies have had but lit- 
tle effect on this generous giving and 
before Christmas Day thousands of cheer 
packages will be sent to the following 
organizations: 

seekman Street and Bellevue Hospi- 
tals; St. Giles Home for Crippled Chil- 
dren, Garden City, L. I.; Home for 
Crippled Children in Newark; Home 
for the Friendless, same city; the colored 
orphanage at Riverdale, N. Y.; Seton 
Hall Catholic Orphanage at Riverdale, 
and Henry Street Settlement House. 

World War veterans receive packages 
of candy and cigarettes as do inmates 
of the Home for the Poor at East 
Meadow, L. I.; the tuberculosis people at 
Seton Hospital, N. Y.; gifts of clothing 
go to the Home for the Friendless at 
Newark, N. J., and toys to the orphans 
at Irvington, N. J. 

* 


* 

Sir Frederick W. P. Rutter’s Letter 

to London & Lancashire People 
On November 14 a letter was sent to 
every man and woman in the service of 
the London & Lancashire companies by 
Sir Frederick W. P. Rutter, governor 
and chairman of the London & Lanca- 
shire, It was headed by the caption, 
The Writing on the Wall.” It is a 
stirring message which is prophetic. 
Text follows: 
: The fingers of time have been mov- 
Ing inexorably; and now, I believe, the 
clouds are breaking. Very slowly, but 
very surely, ; 

ou may have thought that nothing 
1S happening. But it is. The great war 
machine which was to dominate the 


as- 


who heads 


whom her en- 
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That is the prelimi- 


world is creaking. 
nary to cracking. 
These may seem to you to be mere 


platitudes. But they are the outcome 
of my observation and reflections dur- 
ing the past two years. I have re- 
frained from writing to you (as I used 
to do in the dark days of the last 
Great War) until I could see the glim- 
mer of dawn. But you, all of you serv- 
ing our country in its gigantic task, 
have been in my mind; and I have 
often sympathized with you in spirit, 
and visualized your difficulties, whether 
rations, boredom, depression, or, per- 
haps worst of all, those little gnawing 
irritations which sometimes demand 
more real courage than storming a fort 
or bombing Berlin. 

But now you can see that we are 
entering upon a new and vital phase. 
The whole vista is changing and I be- 
lieve to our benefit—Russia, standing 
fast, determined, implacable, unper- 
turbed, unbreakable; America gradually 
shaking off its fetters of apathy and 
realizing that our fight is theirs. (This 
is a World War with tremendous im- 
plications and no country can now af- 
ford to be isolationist.) 

And ourselves—now keyed up to a 
pitch which we have never known in 
our history—equipped either for de- 
fensive or offensive. 

But the compelling incident which has 
influenced this! letter of mine to each 
of you is the significant exposure from 
Hitler’s little monkey-microphone. The 
Germans are gravely anxious about the 
outcome of it all. Goebbels virtually 
says so, and he invokes them to bear 
philosophically the further burdens and 
anxieties which are surely coming to 
them. Further, he (Hitler’s mouthpiece) 
makes the astonishing admission that 
the offers of peace to Poland and Eng- 
land and France were pure deceptions, 
because if they had been accepted even 
then another future war would have 
been inevitable. If Hitler did not au- 
thorize these statements, his little hench- 
man has obviously torpedoed his mas- 
ter’s hysterical rhodomontade. Anyhow, 
the short conclusive war of which the 
Nazis had dreamed, has been quashed. 
The dream is over and they have now 
to face realities. 

So now what? Do remember, as we at 
home remember and I think try to prac- 
tice, that: 

No easy hopes or lies 
Shall bring us to our 
But iron sacrifice 

Of body, will and soul. 

It may be, it probably will be, a long 
war. It was so from 1798 to 1815, when 
at last the strong arm of Napoleon, 
who was at least a man, was finally 
broken. For it is not merely Nazidom 
that we are fighting, but the war spirit 
in Germany which will still have to be 
crushed, exorcised, exterminated, until 
it can be said that a German is fit for 
human society. 

We—all those who speak English— 
had grown ccmfortable and easy-going, 
through living—not always in the lap of 
luxury—but comfortably. We required 
the stiffening of hardship, the spirit 


goal 
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of the Spartans to harden us, and to 
realize that life demanded something 
more than an easy chair. And now we 
have it. We cannot, we must not, de- 
plore it. It had to happen, and once 
for all the German race, the resurgence 
of barbarianism, must find and get it 
into their bones, that war and destruc- 
tion are but a boomerang which, in the 
long run, would keep them in a state 
of myopic misery. 

Therefore, be of good cheer. I see 
some of you from time to time. | hear 
of others, and I feel sure that the spirit 
of confidence—assurance—which inspires 
us at home is present amongst all of 
you, from Iceland to Singapore, at the 
Antipodes, in Canada, in Africa, wher- 
ever you may be stationed, or wherever 
you can do good work, either in the 
forces or as civilians, on behalf of our 
great cause, the sure and certain suc- 
cess of which history will applaud. 

Yours, with every good wish, 
FW. P. Rutter. 





* + 
Sun Insurance Office’s Electric Light 
Sign in Trafalgar Square, London 


For years the most famous electric 
sign in the world has not been one on 
Broadway, but the Sun Insurance Office’s 
sign in Trafalgar Square, London, which 
has been seen by millions of people who 
reside in many parts of the world. Nat- 
urally, with the London blackouts the 
electricity in the Sun’s sign went on 
vacation. It has only temporarily been 
dimmed, however. 

Recently I wrote to the Sun Insurance 
Office and asked for some facts about 
the sign, and I have received this reply 
from an officer of the company: 

“The first branch office established 
by this company was on the site oc- 
cupied by the present premises in what 


is now known as Trafalgar Square. 
That was over 200 years ago. Trafalgar 
Square has for many years been re- 


garded as a place for public meetings 
and in peace time is frequently thronged 
by large gatherings. With the advent 
of the electric sign the newspapers and 
other advertisers found Trafalgar Square 
an ideal place in which to publish run- 
ning news strips and election results. 

“We have for many years past main- 
tained a gilded sign on the present 
building, but it was not until 1924 that 
we installed our first electric sign and 
there is evidence from communications 
which we have received from time to 
time that it has been observed by trav- 
elers from all parts of the world. 

“We confirm that by Government or- 
der the sign has not been illuminated 
since the outbreak of war, but we an- 


ticipate it will be again illuminated when 
victory is achieved.” 


* £° 4 
New Hampshire Bridge Whist 
Players 
From Fred E. Stanton, Jr., special 


agent of the Great American, headquar- 
ters Manchester, N. H., I have received 
the following letter written after Mr. 
Stanton read the story on this page 
in last week’s issue relative to the 
Insurance Bridge League of New York 
City: 

“The comments in your paper, cur- 
rent issue, relative to the Insurance 
Bridge League of New York, prompts 
me to propound a favorite theory of 
mine: that insurance men are good 
bridge players if they want to be, and 
that insurance people can hold their 
own in any non-professional bridge tour- 
nament. I don’t know why, but maybe 
a psychologist could tell us. 

“Here in New Hampshire we have a 
very flourishing State Duplicate League, 
holding frequent tournaments along the 
usual lines —championship pair, cham- 
pionship team-of-four, and so on. In 
last year’s results, our business produced 
more than its share of winners—look: 

“James C. Nute, general agent New 
England Mutual Life, and Ferdinand B. 
Edgerly, general agent, Employers, both 
of Manchester, were members of the 
champion team-of-four team. 

“Richard T. Willis, New England Mu- 
tual, Manchester, is a past state cham- 
pion, and one of the best ten of 1941. 

“Of the fifty-six best of the year we 
find Mabel Thompson Cooper, local 
agent, Nashua; J. B. Nelson of the Berry 
agency and Rudolph C. Keller, both 
local agents at Manchester; and Lloyd 
Greer, special agent of Royal-Liverpool, 
playing as a team-mate of Fred Stan- 
ton, special agent, Great American. In- 
surance wives also give a good account 
of themselves: Mrs. A. B. Gile of Han- 
over, wife of the famous “Arch,” rates 
in the first ten players; Mrs. R. K. 
Palmer of Keene is on the list, and so 
are Mrs. Walter Davol, wife of the 
Hartford state agent, playing as partner 
of Mrs. George Ainley, wife of the F. 
& C. manager. 

“Have I proved my point? Twelve of 
the best fifty-six players in this state!” 

a ae 


Bush Conducts Raid Rehearsals 

William P. D. Bush, secretary, Ameri- 
can Insurance Co., Newark, has drawn on 
his experience as ambulance driver in Paris 
when the city was under attack during the 
World War I and has concocted a plan 


(Continued on Page 23) 
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The Commissioner said that while he 
could not speak for the entire commis- 
sion there appeared to him to be addi- 
tional risks arising out of the war, not 
probably originating from any direct 
aspect of warfare, which would increase 
fire hazards in urban such as 
Detroit. 

The hearing had reopened December 
12 in the case of the demands of the 
city of Detroit and other cities of the 
state that fire rates be reduced, with 
the insurance companies defending the 


centers 





was named to represent the in- 
surance section on the directorate of 
the board and G. A. Buckingham of the 
board was continued as secretary-treas- 


shaw, 


“If it should appear that our new 
legislation may, through one unforeseen 
circumstance or another, become des- 
tined to fail in the improvement of 
automobile security for damages, it js 
incumbent upon the New York Board 
of Trade, which joined in sponsoring 
this legislation, to take a leading role 
in producing such amendments as will 
make it as vigorous and effective as it 
is intended to be.” 

Following the business meeting over 
which Mr. Sprague presided, a reception 
was held. In addition to the insurance 
section members, there were present of- 


resent rating structure. At the time air: 
to was declared, the hearings were ficials from the Insurance and Motor 
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The Commissioner has now noted that 
companies may expect fires of undeter- 
mined origin in such a production cen- 
ter as Detroit. The exposure risk in 
some of Detroit’s residential districts 
has been stressed repeatedly by the 
companies as an important factor and 
it appears that the dwelling as well as 
industrial hazard will be increased by 

















been with Chubb & Son since 1937, and 
before that was chef of the rating 
bureau of the New York Insurance De- 
partment. 


Believe Companies Liable 


For Blackout Auto Claims 


Automobile collision losses have in- 
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Sanborn Map Co., died suddenly at his 
home in Westfield, N. J., on Wednesday: 
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Careers of Men Who Direct Affairs 
Of Federal Crop Insurance Corp. 


Leroy K. Smith, manager, Federal 
Crop Insurance Corporation, was ap- 
pointed December 30, 1938, after being 
named acting manager, August 1, 1938. 
He is a resident of Lamar, Neb. where 
he operates a wheat farm. He was 


elected a member of the community 
committee of the first wheat adjustment 


LEROY K. SMITH 


program in 1933 and later became chair- 
man of the county wheat association. 
In 1935 he was made chairman of the 
Nebraska State Grain Board and from 
1936 to 1938 was a member of the 
Nebraska State Agricultural Conserva- 
tion Committee. He was transferred 
to Washington, D. C., in 1938 as a co- 
ordinator with the Agricultural Adjust- 
ment Administration, a position he held 
until his appointment as acting manager 
of the Corporation in August of that 
year. 
Cecil A. Johnson 


Cecil A. Johnson has been with the 
Corporation since its organization, hav- 
ing been appointed secretary of the 
Corporation on April 1, 1938, and assist- 
ant manager on June 16, 1940, positions 
which he still holds. Mr. Johnson grew 
up in an insurance family in Iowa and 
has long been a student of insurance. 
He made studies and analyses concern- 
ing insurance on farm stored commod- 
ities and crop insurance while in charge 
of the corn loan program in its early 
days. He began working on the corn- 
hog program in Washington in 1933 in 
the production division of the Agri- 
cultural Adjustment Administration. In 
April, 1935, he transferred from the ways 
and means section of the Division of 
Finance of the Agricultural Adjustment 
Administration to be in charge of the 
corn loan program. He continued in 
this position until appointed secretary 
of the newly formed Federal Crop In- 
surance Corporation in 1938. He has 
had considerable practical farming ex- 
erience, is a lawyer, and holds a degree 
n business. 


J. Carl Wright 

_J. Carl Wright, Sentinel, Okla., is as- 
sistant to the manager of the Corpora- 
tion. He once operated his own insur- 
ance agency in Oklahoma where he sold 
automobile, real estate, and life insur- 
ance for nine years. He was appointed 
to his present position July 30, 1941. Mr. 
Wright shares with Mr. Smith the re- 
sponsibility of administering the cotton 
Crop insurance program, which will be 
In effect on the 1942 crop. Mr. Wright 
has operated his own farm near Sentinel, 

‘la, since 1919. The principal crops 
on his farm are cotton and wheat. He 





has been a pioneer in developing and 
administering the crop insurance pro- 
gram, serving as state crop insurance 
supervisor for Oklahoma from May 1938 
to November 1940, when he became act- 
ing administrative officer in charge of 
the Agricultural Adjustment Administra- 
tion in Oklahoma, a position he held 
until his appointment as assistant to 
the manager of the Federal Crop Insur- 
ance Corporation. 
The Directors 

Directors of the Corporation are R. M. 
Evans, B. R. Stauber, and C. W. Kitchen. 

Mr. Evans, Administrator, Agricultural 
Adjustment Administration and chair- 
man, Federal Crop Insurance Corpora- 
tion’s board of directors, has been an 
active farmer and farm manager from 
the time he left the army in 1919 until 
he was named special assistant to the 
Secretary of Agriculture in 1936. After 
graduating in 1913 from Iowa State Col- 
lege, where he finished a civil engineer- 
ing course, Mr. Evans became foreign 
representative for the Allied Machinery 
Company and was stationed in Australia 
for more than a year. He later began 
farming in Pocahontas County, Iowa, 
afterward becoming general supervisor 
of the Laurens Farm Company in north 
Iowa where he planned cropping systems 
and did much of the buying for the 
company’s feeding operations. He also 
operated a wheat farm in Saskatchewan, 
Canada, for a time. Mr. Evans was 
appointed regional representative of the 
corn-hog section of the Agricultural Ad- 
justment Administration in December 
1933, and later served as state chairman 
of the Iowa Agricultural Adjustment 
Administration Committee. He was ap- 
pointed by the former Secretary of Agri- 
culture, Henry Wallace, as special assist- 


ant in 1936. He held this position until 
he was named AAA Administrator in 


October 1938. Mr. Evans was appointed 


chairman of the Corporation’s Board on 
March 22, 1940. 

Mr. Stauber has been on the staff of 
the Office of Land Use Coordination 
since 1937. He is in charge of land 
policy-credit coordination. Prior to that 
he served two years on the staff of the 
division of farm management of experi- 
ment station, Washington State College, 
after which he obtained his MS in 1928 
at the University of Minnesota, where 
he also taught in the school of business 
two and a half years. He entered the 
division of land economics under the 
Bureau of Agricultural Economics in 1930 
at Washington, D. C. From 1931 to 1937 
he was in charge of research work in 
farm real estate values. 

Mr. Kitchen has been with the Depart- 
ment of Agriculture almost twenty-eight 
years. At present he is chief of the 
Acricultural Marketing Service. His 
duties involve some twenty administra- 
tive acts, including supervision of crop 
and livestock reporting services, market 
news service; farm products standard- 
ization and inspection services; and the 
administration of some twenty laws. 





NEW FRED S. JAMES DEPT. 

Establishment of a Cook County serv- 
ice and survev department is announced 
by Fred S. James & Co., at Chicago, 
as a step in its general program to im- 
prove its services to brokers and policy- 
holders. Under the new arrangement 
various office facilities have been placed 
under one supervising head. 

General supervision of Cook County 
fire business will continue to be in 
charge of Charles Buresh. N. F. Lenz, 
formerly of the marine department, has 
been named to supervise the service 
work for fire and allied lines in Cook 
County, assisted by Ira Holt, and to 
have charge of general service to out- 
of-office brokers assisted by A. E. 
Uhrich. 








THE ALLIANCE AGENT 


With national income and purchasing power at higher levels, 
there will be richer giving this Christmas. Many Alliance 
Agents are planning to offer their clients and prospects pro- 
tection for such gifts as furs, jewelry, silverware, cameras, 
guns, These agents are campaigning aggressively for new busi- 
ness with newspaper advertisements, sales letters, window dis- 
plays and Alliance folders applicable to various Christmas gifts. 


We wish each Alliance Agent success . . . and 


Al Very Merry CRititinns 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


1600 Arch St., Philadelphia 


Service Offices located in principal cities 


Complete nation-wide Insurance Facilities 
for Agents and Brokers 








J. Raymond Berry Joins 
National Board Staff 


WILL BE IN THE LEGAL DEPT. 





Prominent Newark Attorney Has Been 
Trial Counsel for a Number of Fire 
and Casualty Companies 





Appointment of J. Raymond Berry, 
prominent lawyer of Newark, N. J., to 
serve on the legal staff of the National 
Board of Fire Underwriters was an- 





J. RAYMOND BERRY 


nounced December 15 by the board’s law 


committee. Mr. Berry, who has served 
as trial counsel for many insurance 
companies, will assist Joseph H. Doyle, 
general counsel. 

Mr. Berry will sever his connection 
with the Newark firm of Lum, Tamblyn 
& Fairlie, of which he is a senior part- 
ner, to assume his new post after Jan- 
uary 

A leader in Democratic politics in New 
Jersey, Mr. Berry was the party’s un- 
successful candidate for state senator 
from Essex County this year. He is 
former secretary of the Essex County 
Bar Association and a member of the 
state and national bar groups. He is a 
captain in the judge advocate’s depart- 
ment of the New Jersey State Guard. 
Born in Newark, August 30, 1901, he 
is a graduate of Barringer High School 
and Newark Junior College. 

He received his A.B. from Princeton 
University in 1922 after earning letters 
in cross-country and track, and his law 
degree from Columbia University School 
of Law in 1925. He is a member of 
Dial Lodge, Princeton, and Psi Upsilon 
fraternity. 

Mr. Berry is married to the former 
Adelaide C. Poulson. They have two 
sons and a daughter and reside in East 
Orange, N. J. 





November Fire Losses Show 
Slight Gains Over 1940 


Fire losses in the United States dur- 
ing the month of November are esti- 
mated at $23,822,000 by the National 
Board of Fire Underwriters. This rep- 
resents a 2% increase over the total 
of $23,449,000 of the same month last 
year and compares with $27,248,160 in 
November, 1939. For the eleven months 
of this year fire losses are estimated at 
$291,096,000, compared with $277,852,520 
in the same month last year and with 
$285,539,640 in November, 1939. 


William H. Paulison Dies 


William H. Paulison, 75, former vice- 
president of the Globe & Rutgers Fire, 
died December 5 at his home in Summit, 
N. J. He retired about six years ago. 
Mr. Paulison was born in Paterson, N. J. 
He is survived by his widow and iwo 
sisters. 
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Industry Urged to be 
On Alert for Fires 


PRODUCTION MUST BE GUARDED 


Fleming Suggests That All Industrial 
Employes Be Prepared to Deal 
With Incendiary Bombs 
American industry must be prepared 
to guard its production of vital defense 
materials against interruption by fire, 
even if the fire comes from the air, T. 
\lfred Fleming, director of conservation 
of the National Board of Fire Under- 


writers, declared at the industrial pro- 





T. ALFRED FLEMING 


tection school of New Hampshire State 
Council of Defense at the State House 
at Concord recently. 

Mr. Fleming urged industry to defend 
itself against ordinary fire hazards by 
the use of adequate and proper protec- 
tive devices and the employment of 
competent watchmen. He suggested that 
all employes should be prepared to deal 
with incendiary bomb fires. “There may 
never be an air raid,” he said, “but it is 
much better to be prepared than home- 
ie€ss. 

Double Duty For Industrialists 

“Industrialists have a double duty to 
perform in these times of defense pro- 
duction,” Mr. Fleming said. “First, they 
must protect their plants against fire 
despite the general speeding up of pro- 
duction and the introduction of new 
processes. Second, they must be con- 
stantly alert to prevent sabotage and 
to cooperate with the FBI in its inves- 
tigations.” 

The speaker quoted an industrialist as 
saying recently: “Fire danger to our 
defense program has been seriously in- 
creased by the pressure for more space, 
more machines and equipment. We have 
been forced to use antiquated buildings, 
which are not equipped for the hazards 
of present-day processes. We _ have 
pressed into use machines which by dis- 
use have deteriorated and may cause 
fire at any moment. We also face an 
unwillingness among managers to take 
time for improvements that would in- 
terfere with production. Our fire loss 
in industry will be largely dependent 
upon the interest taken by management 
in fire defense.” 

Because industrial fires increase sharp- 
y after closing time, Mr. Fleming said 
that first-hand consideration must be 
given to the selection and training of 
watchmen. He termed the watchman 
“the most important person in your 
plant personnel,” and continued: 

“No manager, superintendent or fore- 
man can produce if his plant is gone, 
and the watchman is the only employe 
who can protect that plant during the 
most dangerous period of each twenty- 
four hour: . 

“One bomber flying 200 miles an hour 
at 5,000 feet, shooting a stick of ten 
to fifteen incendiaries per second, can 
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strew its load and start a fire every 
sixty yards for a distance of over three 
miles in three minutes. If that hap- 
pened, what would you do? Wait for 
the auxiliary or paid fire department, 
or are your employes trained and able 
to take care of the situation themselves ? 
England learned the lesson that every 
able-bodied citizen must be ‘bomb-con- 
scious’ and able to handle them intelli- 
gently.” 

Mr. Fleming outlined the control of 
magnesium bombs by covering them 
with sand and also the use of a water 
spray to increase their burning rate so 
that they will be consumed in a few 
minutes instead of twelve to fifteen min- 
utes, the time they usually burn. 


Virginians Will Seek 
A Curb on Cooperatives 


Oscar H. West, managing director, 
Retail Merchants Association of Vir- 
ginia, formerly manager of,the Virginia 
Association of Insurance Agents, has is- 
sued a bulletin listing four main objec- 
tives in a legislative fight against co- 
operatives to be waged at the forth- 
coming biennial session opening in Janu- 
ary. He will seek equalization of taxes 
and will also endeavor to have them 
conform with the provisions of the Vir- 
ginia “Unfair Sales Act.” Limitation 
upon salaries, bonuses and other emolu- 
ments and a strengthening of the pres- 
ent co-op statute to prevent evasion in 
the distribution of patronage dividends 
are other objectives. 

Members of the stock insurance fra- 
ternity will follow the matter with in- 
terest. The fight in reality was started 
when B. P. Carter, manager for the Vir- 
ginia-Carolina department of a group 
of fire companies with Richmond head- 
quarters, launched a campaign several 
years ago practically single - handed 
against the co-ops. Because of the fight 
he made, he was elected an honorary 
member of the Retail Merchants Asso- 
ciation of Virginia. 





Mismenute Court Holds 
Hartford Fire Liable 


ACTION TO REFORM’ POLICY 


Agents Neglected to Correct Policy 
When Property Changed Hands; 
Company Denied Liability 


Hartford Fire Insurance Co. is held 
liable on a policy which its agents 
neglected to correct when title of the 
property changed hands, in a decision 
of the Minnesota supreme court affirm- 
ing the lower court. Anna Pellicano 
et al vs. Hartford Fire was a suit to 
reform a fire policy which named Natale 
Pellicano as the insured instead of his 
wife Anna. 

The Pellicanos lived in their own home 
at Buhl, Minn., until 1924, when they 
moved to New York City. Title was in 
husband’s name. Pellicano took out a 
fire policy with John I. Anderson and 
Thomas Flynn, employed at the First 
National Bank of Buhl. When they 
moved to New York, Pellicano arranged 
with the bank to look after the prop- 
erty, collect rent, pay taxes and insur- 
ance. Subsequently he instructed the 
bank to transfer title to his wife, which 


was done, but the insurance agents 
neglected to endorse the policy accord- 
ingly. When the agents later trans- 


ferred the insurance from another com- 
pany to the Hartford, they continued to 
write it in the name of the husband. 
Agent Anderson testified he had the 
change in mind but neglected to make it. 
Two fires damaged the house in 1937. 
The Hartford took the stand that it was 
not liable because the insurance read 
to Natale. The lower court held for the 
plaintiff and was upheld by the supreme 
court which said: 


Reformation of Contract 
“If the evidence justified reformation 


of the contract to a form in which it 
was legal and valid and to an insured 
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THE FOX WAS 


HUNG 


If you want to read the adventures of “The Fox,” write for 


your complimentary copy of “The Fox Was Hung,” Number 


Two of our Little Books With Big Ideas, which are producing 


sales for Springfield Group agents throughout the country. 


Write for your sample copy at once. 











THE SPRINGFIELD GROUP 
WALTER B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS 


CONSTITUTION DEPARTMENT . 
SENTINEL FIRE INSURANCE COMPANY 


MICHIGAN FIRE & MARINE INSURANCE COMPANY . 
NEW ENGLAND FIRE INSURANCE COMPANY 


. SPRINGFIELD, MASS. 
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DETROIT, MICH. 
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INSURANCE STOCK; 


BOUGHT ®@ SOLD ® QUOTED 


Inquiries Invited 


HALL & TURNBULL 
Insurance Stock Specialists 
42 BROADWAY NEW YORK 
Tel. BO. 9-7303 
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having an insurable interest, then the 
validity of the contract should be teste; 
by the agreement actually made and no} 
by one erroneously expressed. Insyr- 
ance contracts which by mutual mistake 
have erroneously expressed the name of 
the insured have been reformed to show 
the real parties between whom the ip. 
surance contract was made. In the case 
at bar there was abundant evidence oj 
mutual mistake. Any other finding 
would be difficult to sustain. 

“Defendant also claims that the prior 
award should be the basis of recovery 
if it is liable at all. However, the 
parties to that award were Natale and 
defendant, not Anna and defendant, as 
would be required under the reformed 
contract. The defendant, by repudiating 
the policy as void and thus denying 
any liability under it, lost any right it 
may have had to require arbitration as 
between Anna and itself.” 





POSTPONE PROPERTY FLOATER 


Manager McLean, Canadian Inland Un- 
derwriters Association, Informs Com- 
panies of Date Change 


In a statement to member companies 
of the Canadian Inland Underwriters 
Association Wilson E. McLean, mana- 
ger, states that since the release of the 
personal property floater rules, includ- 
ing rating rules, and forms, a number 
of suggestions have been received “which 
merit careful consideration, and this they 
are receiving.” p 

These rules were to have become éf- 
fective as of January 1, but Mr. Me- 
Lean states: “It seems advisable due to 
the shortness of time, particularly with 
the forthcoming holiday season, to post- 
pone the effective date of the rules and 
forms and the executive committee have 
accordingly postponed this date. No new 
date, however, has as yet been fixed, but 
just as soon as possible this will be 
done.” 

It has been unofficially stated that be- 
fore the new effective date has been 
fixed, certain changes will be made in 
the rules governing the personal prop- 
erty floater policy. 

In an interview, Mr. McLean stated 
that when the original draft of the rules 
was propounded, it was not considered 
that it should be any final draft, subject 
to no change. 

It is the purpose of the association to 
establish rules and forms agreeable to 
all member companies. It was pointed 
out that in other similar ventures of this 
nature, much preliminary work has to be 
done, and quite often original suggestions 
and plans have to be revised, particularly 
when suggestions received would ind- 
cate their adoption would improve the 
set-up of any new plan. 





J. H. STAUFF DIES AT 81 

J. Henry Stauff, 81, treasurer of Ed- 
wards, George & Co., Pittsburgh general 
agents, died December 9 at his home 
in Pittsburgh. He was born in Pitts 
burgh and spent his entire insurance 
career with the same firm, which he 
served for sixty-five years. He was 4 
widower and is survived by a_sistet, 
Mrs. Jacob H. Herr, with whom he made 
his home, and a brother, Albert J. Stauf, 
also of Pittsburgh. 


FROST HEADS AGENCY 

Miss Jane M. Hoey, sister of the late 
James J. Hoey, has been elected chait- 
man of the board of Hoey, Ellison & 
Frost, Inc., and also holds the same post 
tion with the life agency as announce 
last week. Henry E. Frost has beet 
elected president of Hoey, Ellison & 
Frost, Inc. Other officers retain theif 
former positions. 
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Replacement costs have risen 
and continue to rise. 


© 


New additions are being made 
to plants and equipment. 


Are you checking to see that 
your clients are protected with 
adequate insurance to meet 
any loss? 


America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
FIDELITY-PHENIX FIRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
First AMERICAN FIRE INSURANCE COMPANY 


Eighty Maiden Lane, 


CHICAGO SAN FRANCISCO 


“AMERACA 
INSURANCE 
INDEMNITY 

GROUP 





NEW YORK 


and Indemni ty : Group 


NIAGARA FiRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FipELITY AND CASUALTY COMPANY 


BERNARD M. CULVER, President 
FRANK A. CHRISTENSEN, Vice-President 


New York,N.Y. 


ATLANTA ice), Bazi ave 
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ou are 
Agents of 


Production, 
{o 0 y because today, industry 


going full speed, needs the protection 
you and we can give it... needs sound 
advice that anticipates losses before 
they happen... needs experience that 
prevents, as well as protects, against 
delay and damage. 

We, of the Sun, support our agents 
with the facilities that have success- 
fully solved the problems of insurance 
in times of national emergency even 


before the French-and-Indian Wars! 


Agents may count on this, the World’s 
Oldest Insurance Company, for swift 
service and proper protection at all 


times. 


SUN 
INSURANCE 
OFFICE 


LIMITED 


PATRIOTIC INSURANCE CO. OF AMERICA 
SUN UNDERWRITERS INS. CO. OF N. Y. 


SUN INDEMNITY CO. OF N. Y. 


NEW YORK: 55 Fifth Avenue 
Chicago: 309 W. Jackson Boulevard 


San Francisco: Swett & Crawford, Gen’l Agts, 








dences of debts, money, notes, securities, 
paintings and other objects of art will 
not be covered. 

“For the time being, no premium will 
be charged for this protection and no 
declaration or reports required, unless 
there is a loss. 

“Other terms and conditions for such 
protection will be announced as estab- 
lished. 

“No protection will be available to 
owners of property who, in the opinion 
of the President, are unfriendly to the 
United States.” 

Producers Offer Aid 

A flood of inquiries with respect to 
war damage protection has been re- 
ceived by companies and producers since 
the private market for non-marine cov- 
erage was closed down last week. Fol- 
lowing announcement of the Government 
plan agents’ and brokers’ associations in 
different parts of the country have vol- 
unteered their services to assist prop- 
erty owners to present to the War In- 
surance Corporation intelligent claims if 
and when air damage occurs and to han- 
dle other details of loss adjustments. 

The National Association of Insur- 
ance Agents, through General Counsel 
Walter H. Bennett,’ sent a letter this 
week to Mr. Jones of the RFC stating 
in part: 

“If War Insurance Corporation shall 
| subsequently determine that the prop- 
erty owners shall be required to pay 
any portion of the ‘premium’ for such 
insurance protection, then again our 
; membership will be available for this 
| collection service, which is constantly a 
| part of their daily work.” 

The General Brokers Association of 
; the Metropolitan District of New York 
City last week appointed a committee 
to work with the Federal Government 
and the New York State Insurance De- 





Gov’t to Cover War Risk Damage 


(Continued from Page 1) 


partment. This committee consists of 
George F. Sullivan, president, Nathan 
Greenbaum and S. Nicoll Schwartz. 

Early this week Insurance Superin- 
tendent Louis H. Pink of New York 
expressed the hope that the Federal 
Government would use private insurance 
carriers as servicing agents under its war 
risk coverage plan. He supported the 
private companies in their stand that 
it is too dangerous for them to write 
this insurance. It is not really insurance 
in the accepted sense of underwriting 
as there is no way of determining the 
potential loss. 

Blackall Statement 

Insurance Commissioner John C. 
Blackall of Connecticut this week is- 
sued a statement in which he said: 

“The insurance business is not con- 
stituted to assume any war risk. This 
statement must be tempered a little by 
the fact that the ocean marine business 
up to a certain point has always been 
able to offer its facilities but under these 
circumstances the rate was always fluc- 
tuating consistent with the hazard, and 
in some instances where the risk was 
quite serious, marine rates might be 
temporarily suspended. 

“In England today, all the hazards 
arising out of the war on property dam- 
age is assumed by the Government. In 
England for income tax purposes every 
home or commercial property or manu- 
facturing property, or any property for 
that matter, has a definite rental value 
and the premium on the war risk policy 
underwritten by the British Government 
is related to its rental value. 

“We have no such arbitrary arrange- 
ment in American laws so such a plan 
could not be adopted but it will not be 
difficult for the Government to work out 
a war risk bureau affecting property 
damage where the rates will be quite 
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KING COTTON 
NEEDS NO 'REIGN” 


For growing long-staple cotton—superior in length, strength, 
character—dry climate and ample moisture are, paradoxically, 
all-important. This ideal combination has made Egypt undis- 
puted leader in its production. There, where cotton has been 
cultivated since the days of the Pharaohs, some of the earliest 
successful efforts were made to grow the finer grades. 


The great dams of the Nile impound sufficient water to irri- 
gate millions of acres of rich alluvial soil. Cotton thus receives 
the right amount of water just when needed. Grown, spun and 
woven for centuries, more than half the world’s cotton today 
enters the channels of international trade. Over 1000 uses 
of cotton are listed in the United States alone. 


Insured by the AIU at its source, cotton and countless other 
products in foreign lands are protected by U. S. dollar cover- 
age in strong American companies. Changing world condi- 
tions make our extensive facilities more vital than ever to 
brokers and agents handling the insurance needs of firms 
doing international business. 


AMERICAN INTERNATIONAL 
UNDERWRITERS CORPORATION 


Havana, Cuba Manila, P. I. 
Shanghai, China 








340 Pine Street, San Francisco 
Bogota, Colombia, S. A. 
Hong Kong 











reasonable. There is no need to get 
excited about the situation.” 


Insurance Market Closed Last Week 

War risk bombardment insurance was 
obtainable on a wide scale from pri- 
vate insurance companies from the time 
the war started in Europe in 1939 unti| 
the Japanese attack on Hawaii. How- 
ever, very little of this insurance was 
sold because people then did not believe 
this country in danger of attack. Last 
week the Insurance Executives Associa- 
tion expressed the attitude of the great 
majority of private companies when it 
said that “during hostilities involving 
this nation, loss or damage on land by 
war, invasion, bombardment and military 
or usurped power is not a proper sub- 
ject for private insurance for the reason 
that probable catastrophe loss there- 
under threatens adequacy of protection 
against normal hazards held by exist- 
ing policyholders.” 

Early last week the Rhode Island in 
the East and the General of Seattle in 
the West were writing a limited amount 
of war risk insurance but this was soon 
discontinued. London’ Lloyd’s also 
stopped writing this business in the 
United States both as direct business 
and reinsurance. Most of the war risk 
insurance now in force with private 
insurers runs for only two or three 
months. 





Western Commissioners Act 
On Fire Premium Tax Report 


The Western Conference of Insurance 
Commissioners adopted at a meeting 
last week in New York a resolution com- 
mending Arthur J. Ham, former 
Wyoming Commissioner for the com- 
prehensive study conducted by a cen- 
tral examining office at Denver, Colo. 
for the purpose of determining practices 
with respect to the allocation of fire in- 
surance purposes for tax purposes. The 
commissioners accepted his report for 
further study by the states. The West- 
ern Commissioners also thanked the 
National Board of Fire Underwriters 
and its member companies for their 
financial assistance in making this sur- 
vey possible. 

The report of the central office indi- 
cates that stock fire companies have 
followed consistently the practice of al- 
locating fire premiums for tax purposes 
to the respective states in which the 
insured property is located. Difficulties 
associated with the making of premium 
allocations have been removed in several 
states by enactment into law of uni- 
form tax procedure on a direct writing 
premium tax basis. 

Another resolution adopted deals with 
a study of mutual fire companies which 
indicates no material deviation by these 
companies from the allocation procedure 
followed by stock companies. The reso- 
lution instructs the Denver examining 
office to make its report on the mutual 
fire companies not later than March 5, 
1942, in summary form showing prac- 
tices and premium allocation procedure 
followed by the companies. The author- 
ity of the central office to represent 
Western Commissioners will end when 
this report is completed. 





Producers Urged to Back 


Fire Prevention Ordinance 


Forces of stock company fire insurance 
are called upon to rally every community 
in the country in a fire prevention pro- 
gram with the objective of making cities 
and towns safer and of protecting war 
and other materials against destruction 
by fire. Declaring that fire can be the 
most deadly enemy of the country’s ac- 
celerated war production program, W. 
E. Mallalieu, general manager of the 
National Board of Fire Underwriters, 
and Harold N. Mann, chairman of the 
fire prevention committee of the Na- 
tional Association of Insurance Agents, 
called upon production forces of insur- 
ance to spur their communities to adopt 
suitable fire prevention ordinances as 
part of their contribution to the war 
emergency. 
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Security to Assist 
New V-Plan Board 


TO SPONSOR CERTAIN EXPENSES 





President Berry States National Emer- 
gency Calls for Coordinated Efforts 
of All in Insurance 





The National Association of Insur- 


ance Agents has accepted an offer of 
the Security of New Haven to sponsor 
the 1942 expenses pertaining to corre- 
spondence facilities for the Insurance 
Coordination Board, recently created by 
the National Association to direct and 
carry forward the development of the 
V-Plan for Insurance. 

President Peter J. Berry of the Se- 
curity this week stated that he believed 
that in the present national emergency 





Kav Hart, N. Y. 
BERRY 


PETER J. 


it was the duty and obligation of each 
industry to achieve the fullest measure 
of efficiency and coordination of which 
it was capable in support of the total 
United States war effort. He declared 
that the possibilities for increased effi- 
ciency and all-industry coordination rep- 
resented by a practical realization of 
the V-Plan and implementation of the 
Insurance Coordination Board were such 
that the Security was eager to do every- 
thing that it could at this time to help 
and hasten the development. 

Mr. Berry also said that in his opin- 
ion the only real’ and lasting beneficial 
results which this industry could achieve 
must stem directly from cooperation be- 
tween companies and agents and from 
a coordination and integration of all of 
the existing resources of men and ma- 
terials. 


Agents Hail Cooperation 


President R. W. Forshay, Vice-Presi- 
dent David A. North and General Coun- 
sel Walter H. Bennett of the National 
Association hailed the cooperation dem- 
onstrated by the Security in a message 
of congratulation and appreciation to 
Mr. Berry, expressing their belief that 
increasingly the united and coordinated 
efforts of companies, agents and_ all 
groups and individuals in the business 
would prove to be of tremendous value 
and importance to the national industrial 
structure. 

The sponsorship and contribution by 
the Security will accelerate the imme- 
diate development of the V-Plan through 
the operating agency of the Insurance 
Coordination Board and will insure the 
carrying forward of the clerical and 
correspondence activities involved in this 
work, 

Two weeks ago President Forshay an- 
nounced the setting up of an Insurance 
Coordination Board to serve as a clear- 
ing house and focal point during the 
exploratory stages of development ahead. 





Says Big Bill 
(Continued from Page 17) 
whereby he believes there will be no air 
raid panics among the workers of the 

company, 

In arranging the safety program, Mr. 
Bush has consulted with Army raid ex- 
perts, under which, in case of air raid 
alarm, employes of the American and its 
affiliated companies could retire to middle 


pointing representatives to take up the 
question with Mr. Bush so that everybody 
in the building will know what to do in 
case of alarm. Mr. Bush has arranged 
a raid rehearsal. Floors between the 
fourth and tenth are considered the safest. 

“We are not,” he says, “much afraid 
of direct injury from bombs but unnec- 
essary panic can cause tremendous and 
unnecessary damage.” 

He recalled an air raid in Paris, saying 
that hundreds of persons crowded into a 


shook some plaster from the subway ceil- 
ing. The people were thrown into a panic 
and when the excitement was over there 
were 138 dead people in the subway. Every 
death was caused by the stampede. Em- 
ployes of the companies and tenants in 
the building are being called on to hold 
raid rehearsals. 





HEADS ROCHESTER ADJUSTERS 
Gordon Burns has been elected presi- 
dent of the Insurance Adjusters Club 


subway that was deep and therefore safe. of Rochester, N. Y. Other officers are 
He said a bomb dropped several blocks E. J. O’Neill, vice-president, and John 
away, damaged a nearby building, and J. Feeney, secretary-treasurer. 


floors of the company without crowding 
halls, stairways or doors. 
Other tenants of the building are ap- 














immediately investigates every trouble signal and 
secures corrective action. A.D.T. Supervision makes 
the sprinkler system function also as an efficient 
automatic fire alarm system, automatically sum- 
moning the fire department the instant a sprinkler 
head opens. 

Write for further information on this and other 
A.D.T. Electric Protection Services that are helping 
establishments in all fields to combat the threats of 
sabotage, fire and burglary. 

These Services include Sprinkler Supervisory and 
Waterflow Alarm, described here; Aero Automatic Fire 
Alarm; Invisible Ray Alarm; Holdup Alarms; Burglar 
Alarms; Emergency Police Call; Watchman Supervi- 
sion. Descriptive booklets furnished on request. 


Arson is a favorite weapon of the saboteur...and 
the automatic sprinkler his deadly enemy. The ar- 
sonist’s first move, therefore, is to shut off the sup- 
ply of water to the sprinkler system, or otherwise 
to render it ineffective. And this he can easily do 
—unless the sprinkler system is electrically super- 
vised to automatically detect and report such tam- 
pering. 

A.D.T. Supervision is the most effective safe- 
guard to insure that sprinkler systems are constantly 
maintained in proper operating condition. The clos- 
ing of any shut-off valve or any other condition that 
might impair the sprinkler’s effectiveness, whether 
by accident or malicious intent, is instantly and 
automatically reported to the Central Station, which 


A.D.T. SPRINKLER SUPERVISORY AND WATERFLOW ALARM SERVICE 
Controlled Companies of AMERICAN DISTRICT TELEGRAPH CO. 155 Sixth Avenue, New York, N. Y. 


STATION OFFICES IN ALL PRINCIPAL CITIES OF THE UNITED STATES 
” 
8 
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AGAINST FIRE- BURGLARY: HOLDUP 


A NATIEON-WHEHDE ORGANIZATION 
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Human Interest Sidelights of 
Commissioners’ New York Meeting 


By Spencer Welton, 
Peripatetic Vice-President 


New York, December 10. The roster 
of this business meeting of the National 
Association of Insurance Commissioners 
shows representatives of forty-five 
United States and four Canadian De- 
partments, which ‘makes the attendance 
larger than at any similar meeting pre- 
viously held. A reflection of the Japan- 
ese invasion is evident in the soberer- 
than-usual atmosphere of the opening 
meeting * * * Mrs. Al Butler, New York, 
leads the singing of the “Star Spangled 
Panner” at the opening luncheon session. 

Albert N. Butler, vice-president, Cor- 
roon & Reynolds, New York, and gen- 
eral chairman of the committee of ar- 
rangements, wins new laurels for his 
efficient handling of all business and 
social programs. * * * Mrs. Marie Girard 
Touchette stirs hundreds of those pres- 
ent at the noon-day lunch with her 
splendid rendition of “God Bless Amer- 
ica” and gave those assembled an op- 
portunity to personally greet her, after 
having known her for some years as 
Mary Girard of the Columbia Broad- 
casting System. 

Surprise for Blackalls 

Connecticut Commissioner John C. 
Blackall and Mrs. Blackall happily sur- 
prised with an enlargement of a picture 
of themselves, the original of which 
was surreptitiously made in ,Florida last 
Winter by Donald Falvey, treasurer, 
Massachusetts Bonding and Insurance 
Co., Boston. * * * Mrs. Blackall presents 
as her guest her gracious sister-in-law, 
Mrs. James Kelly, of Forest Hills, N. Y. 


Montana Commissioner John J. 
Holmes enriches the bibliography of 
convention addresses with a whimsical 


dissertation on the high cost of exam- 
inations, which humorous analysis de- 
serves bracketing with the highly divert- 
ing, albeit sound, oral chastisement in- 
veighing against improper agency ap- 
pointments which Luke Kavanaugh, 
Colorado Commissioner, delivered at the 
Detroit meeting. 

“Uncle Frank” Julian, Alabama Super- 
intendent, offers in  characteristically 
generous and felicitous fashion a resolu- 
tion of affection and esteem to Elder 
Statesmen “Vic” Barry, New York, and 
‘Colonel Joe” Button of Richmond, Va., 
and Washington, D. C. 

Tributes to Pink and Gontrum 

The universal appreciation of the many 

and varied intellectual attainments of 


Superintendent Louis (not pronounced 
“Lewis”) Pink, of New York, being ex- 
tended to include recognition of the 
scholarly presentation of vital problems 
made by Commissioner John B. Gon- 
trum of Maryland. * * * Commissioner 
Sherman Goodpaster of Kentucky pro- 
nounces it “Pastor,” as in church, * * * 
Our active participation in World War 
No. 2 reminds close friends of Com- 
missioner Dan Boney of North Carolina 
that he possesses, but never wears, num- 
erous citations and medals testifying to 
heroic deeds he performed while on 
the fighting front in France in World 
War No. 1. 


Congratulations being offered former 
New York Superintendent James Beha 
upon having recently won a suit at law 
the importance of which entrenches him 
still more firmly in the front rank of 
legal advocates. * * * Former New York 
Superintendent Jess Phillips, now board 
chairman of the Great American Indem- 
nity Co., happily greeted by his legion 
of Insurance Department friends. * * * 
Universal regret at the illness which 
necessitated the early departure of Com- 
missioner George A. Bowles, of Virginia. 

From a source other than Wisconsin 
Commissioner Morvin Duel, but which 
avenue of information is known to be 
accurate, it is learned that at a recent 
county election in which the Commis- 


sioner participated he, almost  single- 
handed, changed what had been regarded 
as an unalterably Democratic strong- 


hold into what amounted to a Republi- 
can landslide for the candidates in whose 
cause he worked. 


Rouillard’s Counsel Sought 


The counsel of New Hampshire Com- 
missioner Arthur J. Rouillard is much 
sought by Commissioners of those states 
which have in prospect establishment of 
automobile financial responsibility laws. 
The New Hampshire Commissioner is 
regarded as a national authority on those 
matters. 

No presiding officer more tolerant and 
no companion more engaging than asso- 
ciation president and Kansas Commis- 
sioner Charles F. Hobbs. But, by the 
same token, no Insurance Department 
head more certain to militantly defend 
his position under gratuitous attack. 
* * * Another staunch defender of his 





well-considered convictions, Commis- 
sioner Charles R. Fischer, of Iowa. 

Earnestness of purpose and complete 
devotion to responsibility of official 
duties unmistakably and continuously 
evident in the actions and demeanor of 
Executive Committee Chairman Charles 
F. J. Harrington, who learned insurance 
the “hard way” before he was appointed 
to his present position as Commissioner 
of Massachusetts. 

Association Secretary and Oklahoma 
Commissioner Jess G. Read delights his 
audience, as expected, with his time- 
honored roll call pronunciation of Man- 
itoba. Commissioner Read __ relishes 
equally with the audience Commissioner 
Julian’s suggestion that the Honorable 
Secretary wear a cow-bell on those occa- 
sions when the convention is not in 
session in order that he may readily 
be traced’ by those who have interim 
business with him. 

Commissioner James McCormack of 
Tennessee, the official association bache- 
lor, continues seemingly oblivious to the 
charms of the fair sex, which indifferent 
attitude, however does not extend to 
the discharge of his duties either as 
executive committee member or Ten- 
nessee Insurance Department chief 
executive . * * * Personal nomination 
for No. 1 discoverer of silver linings in 
dark clouds—Rhode Island Insurance 
Superintendent H. N. Morin. 

Western Commissioners Confident 

Washington Commissioner William 
Sullivan and Oregon Commissioner Seth 
Thompson obviously concerned over war 
news from the Northwest, but confident 
that any invasion threat will be met 
and adequately resisted. * * * Ohio 
Superintendent John A. Lloyd invariably 
knows the latest and indisputably best 
convention anecdote. There is, however, 
nothing whimsical about his conduct of 
the affairs of the Department over which 
he presides so ably. 


The presence of the beloved Chris 
Gough, New Jersey Deputy Commis- 
sioner, a source of happiness to his 


friends, which is to say, the complete 
roster of those here in attendance at this 
meeting. 

The Canadian contingent, now well 
habited to the exactions of war, glad 
that we are now companions in arms in 
fact as well as in sentiment. Among 
those present Quebec Commissioner 
Georges Lafrance; Ontario Commission- 
er Hartley McNairn; Leighton Foster, 
K. C., general counsel, Canadian Life In- 
surance Officers; J. G. Godsoe, assistant 
general manager, Confederation Life In- 
surance Company, Toronto. 

Upon request former Iowa Commis- 
sioner Ray Murphy, now assistant gen- 
eral manager, Association of Casualty 
and Surety Executives, reveals that Ray 
Murphy, West Point football team star, 
is not his son, the Ray Murphy who 
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starred on last year’s University of Iowa 
team. * * * Clarence W. Hobbs, the 
Commissioners’ representative on the 
staff of the National Council on Com- 
pensation Insurance, explains in divert- 
ing fashion the relationship between 
the housing of machinery and the suc- 
cessful harvest, all of which would seem 
to be of greater than ordinary import- 
ance in view of the present war footing 
upon which we find ourselves. 
A Double for Katharine Cornell 

The tall and willowy Mrs. Frank 
Wagner, whose husband is an examiner 
in the Connecticut Department, and who 
herself conducts a thriving agency at 
Clinton, Conn., is often mistaken for 
Katharine Cornell, a first lady of the 
dramatic stage. * * * Miss Muriel McKee 
and Miss Mary Phillips, General Ex- 
change Insurance Corporation, New 
York, win new friends for that institu- 
tion by their courteous and gracious con- 
sideration of guests at the general 
luncheon on Monday. Seasoned con- 
ventioneer Orville Davies G. E. IL C¢ 
vice-president, herewith congratulated 
upon the tact and thoughtfulness of 
those fair members of his organization, 

The family of Harry Huff, vice-presi- 
dent of Joyce & Co., Chicago, used to 
spell it “Hough.” * * * Ralph Howe, 
Richmond, Va., says his name used to be 
“Hough.” * * * Chris Gough, New Jersey 
Deputy Commissioner, pronounces it 
“Gawf.” * * * And, if that isn’t enough 
for you, one of the Canadian contingent 
tells us that Featherstonehough is pro- 
nounced “Feeston.” 

We withhold the name of the fair 
visitor who thought that insurance de- 
partment deputies were all deputy 
sheriffs. * * * Herman Behrens, chair- 
man Continental Group, Chicago, and 
Mrs. Behrens, seem likely to be denied 
their usual Winter vacation in California, 
since their beautiful residence there is 
situated on Belvedere Island in San 
Francisco Bay. * * * Note of slight con- 
fusion—J. Allen, of the Hartford Insur- 
ance Allens, did not attend a bon voyage 
party at a North River pier on the eve- 
ning of December 5. 

The charming personalities and un- 
deniable professional talents of the 
Misses Beverly Whitney and Mary Jane 
Walsh, of the “Let’s Face It” company 
convincingly demonstrates that insur- 
ance family backgrounds make good 
springboards for successful theatrical 
careers. * * * The Mesdames Charles 
KF. J. Harrington, Donald Falvey, Arthur 
Cronin and George Pumphret, of the 
3oston contingent, testify in their be- 
comingly fur-coated appearance to the 
enthusiastic and appropriate desire of 
their various husbands to deck them in 
the opulent habiliments their loveliness 
warrants. 

Nelson Hadley, retired New York In- 

(Continued on Page 36) 




















National Defense! 














Stock Insurance Agents 


ADVOCATES OF 
AMERICAN PREPAREDNESS 


EFORE THEY CAN TAKE OFF, many important parts—each essential to 

the whole—must be manufactured and often brought from widely separated 
localities!’ All along the line of production—as well as in their transportation — 
these necessary materials are exposed to countless 
risks, some of them serious enough to cripple Ameri- 
can defense! { By fighting for adequate insurance 
protection against such risks—and by vigorously co- 
operating with local fire defense committees—the 
Stock Insurance Agent is contributing Ais share to 
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General Brokers Re-elect 
Sullivan as President 


S. NICOLL SCHWARTZ ADVANCED 





Becomes First Vice-President; Robert 
M. Ferguson Elected Second 
Vice-President 
The General Brokers Association of 
the Metropolitan District of New York 
has re-elected George F. Sullivan as 
president. He is now starting his sev- 
enth term and is recognized as an officer 





GEORGE F. SULLIVAN 


who has provided excellent leadership. 
Other officers elected to serve during 
1942 are as follows: 

First vice-president, S. Nicoll Schwartz ; 
second vice-president, Robert M. Fergu- 
son; third vice-president, Alexander A. 
Wagman; fourth vice-president, Andrew 
H. Boardman; fifth vice-president, Sam- 
uel Oberman. 

Executive committee: Nathan Green- 
baum, chairman; Leonard Jacobs, secre- 
tary; Julius A. Cohen, Louis Escher, 
Frederick I. Ettlinger, John Frederick 
Nubel, Paul Simon, Joseph Wank. 


Butler and Others Address 
Suffolk County Agents 


Charles P. Butler, fire department 
manager of the Insurance Co. of North 
America at New York, and former Dep- 
uty Superintendent of Insurance in New 
York, spoke before the Suffolk County 
Association of Local Agents last Friday 
at a meeting in the Riverside Hotel, 
Smithtown Branch, Long Island. His 
subject was “Automobile Fire and Theft 
Insurance.” 

John Splain of the Bureau of Motor 
Vehicles of New York explained the 
state’s new safety responsibility law. A. 
C. Edwards, the company’s agent at 
Sayville, is treasurer of the association. 

James R. Rooney, manager of the In- 
Insurance Co. of North Amer- 

York, spoke on “The Insur- 
ance Company and the Banker” before 
the Queens County Bankers Association 

lorest Hills, Long Island. 
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HEADS ROCHESTER BOARD 





Friedlich Is Elected President; Consler 
Vice-President; Markin and 
Hawes Re-elected 


Robert E. Friedlich, was elected presi- 
dent of the Underwriters Board of 
Rochester, N. Y. at a meeting of the 
directors this week. Robert E. Consler 
was elected vice-president, while Robert 
M. Markin and Louis Hawes were re- 
elected treasurer and secretary, respec- 
tively. Mr. Friedlich succeeds Samuel 
P. Connor, Jr. 

The following telegram was sent from 
the meeting to Jesse Jones, chairman of 
the RFC. “The directors of the Un- 
derwriters Board of Rochester, N. Y., 
composed of the leading fire and casualty 
insurance agents and brokers in Roches- 
ter and Monroe County, N. Y., at a 
meeting held today, voted unanimously 
to offer you all of its facilities and the 
services of its members in any way you 
desire, to administer the war risk insur- 
ance announced by you on December 13, 
1941, for the Rochester area. We con- 
sider this a privilege.” 

Details of the plan have not vet been 
announced by the Washington author- 
ities. 


N. Y. Society Qualification 


Course for Producers 
The Insurance Society of New York 
announces a New York agents’ and 
brokers’ qualification course to be given 
in 1942 from January 12 to June 4. There 
will be seventy-four lectures, recitations, 
reviews and examinations and the total 
cost will be $72.50. Lectures will be 
held from 5:45-7:45 p.m. in rooms of 
the National Bureau of Casualty & 
Surety Underwriters at 60 John Street. 
John F. Short is chairman of the 
society’s committee with Leonard Jacobs 
vice-chairman. Lecturers will include 
several well known insurance men. 








AGENT’S LICENSES REVOKED 

Superintendent of Insurance Louis H. 
Pink of New York announces that all] 
licenses issued to Wilfred C. Ackerly, 
30 So. Broadway, Yonkers, N. Y. have 
been revoked. Mr. Ackerly was licensed 
as an agent for several companies. 


SUPPORT FROM ST. LOUIS 
The Insurance Board of St. Louis has 
wired a resolution to President Roose- 
velt, pledging support to the Govern- 
ment during the present emergency. The 
telegram was signed by President John 
J. O’Toole. 
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ORGANIZE IN FLORIDA CITY 

Ruth Jones Heads _ Insurance 

Women on Jacksonville, New 
Women’s Group 

Mrs. Ruth B. Jones is president of 
the newly organized Insurance Women 
of Jacksonville, Fla. the latest of the 
insurance women’s groups. It is com- 
posed of women connected with capital 
stock insurance companies and agencies 
and its motto is: “Knowledge Shared 
Is Knowledge Gained.” 

Louise Cates is recording secretary 
and Renner A. Karchner is correspond- 
ing secretary. A special committee on 
constitution and by-laws was appointed 
by the president, composed of Anita 
Petrie, Anna H. Seay and Louise S. 
Moore. 

The organization will meet on the 
third Thursday of each month. A meet- 
ing is being held December 19 at the 
Hotel Seminole. Following are the com- 
mittee chairmen: 

Social, Hilary Gallagher; attendance, 
Margaret Howard; publicity, Anita 
Petrie; membership, Jesse P. Johnson; 
program, Alice Cawley educational, 
Frances Burt; employment, Effie B. 
Rowell. 


Mrs. 





Paramount Fire Appoints 
Zweig, Smith & Co. Agent 


Zweig, Smith & Co. has been ap- 
pointed New York City agent for the 
Paramount Fire Insurance Co. The com- 
pany has just been admitted to class 1 
membership of the New York Fire In- 
surance Exchange. 

Archibald J. Smith, head of the 
agency, is president of the Association 
of Local Agents of the City of New 
York, and a former member of the 
executive committee of the National As- 
sociation of Insurance Agents. 





Pittsburgh Panel Meeting 

A panel of five experts discussed prin- 
cipal reporting and floater forms for 
fire and allied coverages at the monthly 
meeting of the Pittsburgh Association 
of Insurance Agents in the Keystone 
Hotel Monday December 15. The speak- 
ers were De Mott Belcher, assistant sec- 
retary America Fore Group, New York 
City; T. D. McCarl, assistant manager, 
Interstate Underwriters PBoard, New 
York; J. Sherman Campbell, president, 
Keystone Adjustment Corp., Pittsburgh ; 
W. Kaye Estep, manager, Allegheny di- 
vision, Middle Department Rating Asso- 
ciation, and Albert J. Ruth, special 
agent, Fire Association. 

An attendance of 125 was recorded at 
the meeting. The program committee 
in charge consisted of E. W. Murphy, 
chairman; C. H. Alexander, McCandless, 
Collingwood & Alexander; C. F. Flah- 
erty, Tener-Lowry Co.; James W. 
Henry, George H. Hacke, W. B. Daw- 
son Company, and Lon C. Jeffrey, Lon 
C. Jeffrey Co. 


N. Y. WOMEN’S PARTY 

Insurance Women of New York will 
hold its Christmas party in the Royal- 
Liverpool Building on Monday, Decem- 
ber 22, at 5:30 pm. Miss Leone E. 
Martin, secretary to Harold Warner, 
U. S. manager, Royal-Liverpool Groups, 
is to be hostess. 
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President Diemand Sends Certificate to 
McConnell Agency Celebrating 
75th Anniversary 


An honorary certificate, accompanied 
by a personal letter of congratulation 
from John A. Diemand, president of the 
Insurance Co. of North America, was 
presented December 5, to the McConnell 
Agency Company, Alliance, Ohio, in 
recognition of its seventy-fifth birthday 
anniversary and of its twenty-fifth anni- 
versary as North America representa- 
tive in Alliance. It also is general 
agency for the Indemnity Insurance (Co, 
of North America. 

The presentation was made at a sur- 
prise party in honor of C. R. McConnell, 
president of the agency, at the Alliance 
Country Club. Present were Robert O,. 


Young, manager of North America’s 
service office in Cleveland; Nolan S. 
Pierce, casualty manager; Fred W. 


Tracey, marine manager and Vernon L, 
Douthit, state agent. 

The McConnell Agency is an out- 
growth of an insurance business estab- 
lished in Alliance seventy-five years ago. 
In September, 1916, Mr. McConnell en- 
tered the agency, which then assumed 
the title of the McConnell, Reidinger, 
Heacock Co. Three years later, Mr, 
McConnell took over sole ownership of 
the business, changing its name to the 
McConnell Agency Co. About that time, 
B. Y. McCready became connected with 
the agency, with which he still is asso- 
ciated, as secretary. 

Mr. McConnell is a Rotarian, thirty- 
second degree Mason and a Shriner. He 
is a director of the Industrial Federal 
Savings & Loan Association. At one 
time, he was golf champion of the Alli- 
ance Country Club. 

Mr. McCready had an enviable record 
in college athletics. He attended West- 
ern Reserve University and Mt. Union 


College. Later, he was_ instructor, 
athletic coach and principal of high 
schools in Salem and Columbiana, Ohio. 


During the first World War he served 
in the United States Marine Flying 
Corps. He is president of the Mt. Union 
College Alumni Association and a di- 
rector of Alliance First National Bank. 





Syracuse Women’s Group 


Has Over 100 Members 


More than one hundred charter mem- 
bers of the Syracuse Insurance Women’s 
Association, an organization whose mem- 
bers consist entirely of women repre- 
senting or associated with capital stock, 
fire, casualty, marine and surety com- 
panies, have been named onthe roster 
of the society. The association, whose 
aim is to promote the spirit of service 
and friendship, and to encourage higher 
ethical standards, has 103 secretaries, 
stenographers, bookkeepers, file clerks 
and other office workers as its members. 

Miss Marjorie Hull of the U. S. Fidel- 
ity & Guaranty is president. Other of- 
ficers include vice-president, Miss Marie- 
Louise O’Donnell of the George B. G. 
Kelley agency; secretary, Miss Alfrieda 
Wagener of the Massachusetts Bonding, 
and treasurer, Miss Lillian A. Roberts 
of Day & Munro, ; 

The first social event of the organi- 
zation was a Christmas party in the 
Onondaga Hotel at 6:30 p. m. on Tues- 
day, December 16. Committee chairmen 
included program, Miss Marguerite Fitz- 
gerald, City Insuring agency; entertain- 
ment, Miss Lucille Woodson, Car & 
General Insurance Co.; publicity, Miss 
Madeline Long, U. S. Fidelity & Guar- 
anty Co. 


DIEHL HEADS JUNIOR CHAMBER 

Albert P. Diehl, vice-president of the 
Crawford-Ruhmland. Insurance Co., of 
Des Moines, was elected president of the 
Des Moines Junior Chamber of Com- 
merce. 


WILLIAM D. THICKSTUN DIES 

William D. Thickstun, Sr., 75, former 
local agent of Plainfield, N. J., died 
recently. He had retired from business 
several years ago. 
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The current ~V” for Victory campaign is 





one more symbol of the spirit of the people 


of the world today who cherish freedom. 


Wee It is symbolic of a spirit which, in the United States, is reflected by our huge national 
ge defense program and our increased industrial production. Today, more than ever 


served before, insurance and the protection that it alone offers, is a vital part of our nation’s 
‘lying 
Unio F ; ; . . ‘ . 
. a great industrial effort. And in this, the Insurance Agent plays an important role in 
Bank, 
protecting industry and the workmen of industry. 
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Percy Chubb, 2nd, Goes 
On Maritime Commission 


IS MEMBER OF CHUBB & SON 





To Devote Much Time to Government 
Service; Is Experienced Marine 
Underwriter 


Percy Chubb, 2nd, member of the New 
York firm of Chubb & Son, noted ma- 
rine underwriters, has been appointed 
insurance adviser of the Maritime Com- 
mission in Washington. While Mr. 
Chubb expects to travel back and forth, 
it is believed that the greater part of 
his time will be devoted to the Govern- 
ment’s service in Washington. 

4 son of Hendon Chubb, head of the 
firm, and a grandson of the founder, 
Mr. Chubb has been in marine insur- 
ance since his graduation from Yale ten 
vears ago. He was one of the leaders 
in organization of the American Cargo 
War Risk Reinsurance Exchange in 1939 
before the outbreak of the present war. 
Almost the entire war risk underwrit- 
ing capacity in the country is repre- 
sented in the exchange. 

Member of Committees 


He has been a member of the rating 
and underwriting committee of the war 
risk exchange and has served on many 
sub-committees. He takes to the mari- 
time commission a thorough knowledge 
of marine and war risk underwriting. 
The Maritime Commission, in securing 
the services of Mr. Chubb, is following 
its custom of having an experienced 
marine underwriter as insurance adviser 
It once had Henry H. Reed, general 
manager of the Indemnity Insurance Co. 
of North America at New York, in a 
similar capacity. 

During the first World War, Hendon 
Chubb also served the Government as 
chairman of the advisory committee, 
Bureau of War Risk Insurance, Treas- 
ury Department, and director of insur- 
ance, United States Shipping Board. 





SPRINGFIELD PRINTS BOOKLET 
Miniature Editions in Format of Modern 
Mystery Stories; Adapts Book of 
Month Idea 

The Springfield Fire & Marine Group 
is publishing a series of novel little 
booklets, patterned on the Book of the 
Month idea. Measuring two and a half 
by three and a half inches, they are 
printed in colors and in the format of 
modern mystery stories. 

First on the list is “Water, Water 
Quench Fire.” The second is “The Fox 
Was Hung,” and the third is “The Mid- 
night Mystery.” 

Charles E. Freeman, superintendent of 
the business promotion department of 
the companies in the group, says: “We 
think we may have something new in 
insurance advertising, after all, in our 
little books with big ideas. New, at 
least, in their adaptation of the Book 
of the Month idea. New, too, in that 
the sales approach is indirect and in 
the form of a dramatized story.” 





Less Traffic on New York 
Barge Canal This Year 


\ shortage of sea-going vessels in 
coastwide trade because of the national 
emergency caused a net tonnage loss of 
approximately 272,000 tons on New York’s 
800-mile barge canal system this sea- 
son. As many canal barges were avail- 
able as normally, Canals Commissioner 
Guy W. Pinck reported but they were 
unable to obtain freight due to the di- 
version of sea-going vessels to lanes dis- 
tant from canal traffic 


Kreight moved on the system totaled 


1,403,549 tons on November 22 as com 
pared with 4,675,667 on the same date 
ar ago Last season’s final total 


a { 
4,768,000 tons, set a record for the 
system's twenty-three years of operation. 
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ELWOOD S. THOMPSON DIES 





Secretary and Treasurer of Camden Fire 
Was 60 Years Old; Joined the Com- 
pany in 1917 

Elwood S. Thompson, secretary and 
treasurer of the Camden Fire, died De- 
cember 13 in Cooper Hospital, Camden, 
N. J. He was 60 years old. A native 
of Chicago, Mr. Thompson started his 
insurance career as an office boy with 
Granger, Smith & Miller, which later 
became Critchell-Miller Insurance Agen- 
cy. A few years later he became cashier 
in the Western department of the Girard 
at Chicago. 

In 1910 he moved to Philadelphia as 


chief accountant in the Girard’s home* 


office where he was a contemporary of 
John F. Gilliams, now vice-president of 
Camden Fire. In 1917 Mr. Gilliams per- 
suaded Mr. Thompson to join the staff of 
Camden Fire as head of the accounting 
department. Later many special risks 
were developed under his jurisdiction. 

Mr. Thompson was elected assistant 
secretary in 1920 and in 1927 succeeded 
the late Joseph K. Sharp as secretary- 
treasurer. He had been in ill health 
for about two years, but had been in 
the home office daily until a few weeks 
ago. Death was due to a cerebral hemor- 
rhage. 

Active in civic affairs in Camden, Mr. 


Thompson had served as president of the 
Lions Club and as vice-president of the 
Camden Chamber of Commerce. He is 
survived by his wife, two brothers and a 
son. His nephew, Allen M. Mills, is 
manager of Camden Fire’s local depart- 
ment. 





FIRE LOSS ADJUSTMENTS 

Ralph W. Morrell, vice-president of 
Davis, Dorland & Co., addressed the 
discussion group sponsored by the In- 
surance Brokers Association of New 
York Monday evening on the subject 
of fire loss adjustments from the brok- 
er’s viewpoint. These meetings, which 
are held every two weeks in the office 
of the Insurance Brokers Association 
of New York at 90 John Street, start at 
5:30 p. m. and are open to anyone inter- 
ested. Mr. Morrell has been lecturing 
for several years at Columbia Univer- 
sity on this subject. The program com- 
mittee of the group will not schedule 
further meetings until about the middle 
of January. 





CALLED TO HEAD OFFICE 


Hugh Kirkup, inspector for the North 
British & Mercantile Group at Van- 
couver, B. C., has been called to the 
group’s head Canadian office at Mon- 
treal. 


Fred S. James & Co. Hosts 


At Luncheon in Chicago 
Officials of Fred S. James & Co., were 
hosts at a luncheon in the new Regent 
Room in the One North LaSalle Build- 
ing, Chicago, last week to officers of the 
building corporation and general agents 
and managers of life companies with 
officers in the building. 

Included among the guests were 
George W. Rossetter, president of the 
building corporation, members of the 
L. J. Sheridan & Co., managing office, 
and Byron C. Howes, E. W. Hughes, 
Rockwood S. Edwards, A. R. Houle, 
Arda C. Bowser, Norman K. Allison, 
Joe C. Capterton, Charles J. Zimmerman, 
Arthur A. Loeb, Charles B. Stumes, 
John R. Hastie, Freeman J. Wood, Wil- 
liam M. Houze, A. E. McKeough, E. C. 
Hoy, Raymond J. Wiese, Herman A, 
Zischke, E. B. Thurman, Samuel T, 
Chase, Adolph R. Klein, James F. Ram- 
sey and James H. Brennan. 





CANTON IN BRITISH COLUMBIA 

The Canton Insurance Office, Ltd., has 
entered British Columbia under a license 
to transact marine insurance. Seely 
& Co., Vancouver, will be its agent. 
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Says Aircraft Policy 
Excludes War Damage 


REYNOLDS MAKES STATEMENT 





Holds Falling Aircraft and Extended 
Coverage Exclude Damage from 
Service Craft 





W. J. Reynolds, vice-president of the 
companies in the Corroon & Reynolds 
Group, has issued a statement designed 
to clarify confusion now existing on the 
question of whether or not the -falling 
aircraft policy or extended coverage en- 
dorsement gives protection for damage 
caused by a Government plane or some 
part of it. He said that formerly, it 
was customary to consider such damage 
covered, but that with the entry of the 
United States into the war, such protec- 
tion immediately ceased. 

Mr. Reynolds said much speculation 
has been going on and many questions 
are asked as to whether insurance 
against falling aircraft as written separ- 
ately or as part of the comprehensive 
coverage would extend to cover losses 
as the result of falling or crashing by 
United States Government’s — service 
planes. Following is the war exclusion 
provision in extended coverage endorse- 
ment, quoted by Mr. Reynolds: 

War Risk Exclusion 

“The insurance under this endorse- 
ment does not cover any which 
either in origin or extent is caused by 
war, invasion, civil war, insurrection, 
rebellion, revolution, or other warlike 
operations (whether war be declared 
or not), or civil strife arising there- 
from; nor, unless otherwise provided 
by endorsement attached to this policy, 
for loss caused by acts committed by 
the agent of any government (de facto 
or otherwise), or by the agent of any 
party or faction engaged in war, in- 
vasion, civil war, insurrection, rebellion, 
revolution, or other warlike operations 
(whether war be declared or not), or 
civil strife arising therefrom, except that 
the foregoing is not intended to ex- 
clude loss caused by explosion unless 
such explosion occurs during and in con- 
nection with operations of military or 
naval armed forces in the country where 
the described property is situated.” 

Saying that this provision is similar 
to that contained in the falling aircraft 
insurance policies, Mr. Reynolds con- 
tinued : 

“With such exclusion, the protection 
afforded under such contracts would 
not extend to cover damage occasioned 
by planes in the United States Govern- 
ment service or the service of any other 
government while such governments are 
involved in any war activities. 

“Prior to the entry of the United 

ad 
States Government into war it was gen- 
erally conceded that any damage so oc- 
casioned would extend its covers to in- 
clude Army practice, but such protec- 
tion immediately ceased upon the actual 
entry of the Government into war.” 


loss 





Maryland Insurance Women 


Hold a Christmas Party 


With a large attendance, the Insur- 
ance Women of Maryland, which was 
tormed last month by women represent- 
Ing or associated with life, capital stock 
hire, casualty, marine and surety com- 
panies throughout the state, held its 
first Christmas Party at the Garden Tea 
Room, Baltimore, on December 9. The 
only business transacted at the gath- 
ering was to vote a ten dollar contribu- 
tion to the Children’s Christmas Stocking 
Fund, assuring twenty of the poorer 
children of the city a happy Christ- 
mas. The remainder of the meeting was 
devoted to a Christmas celebration. 

January 13 has been set for the next 
meeting of the association. At that time 
the first educational program will be 
given. Mrs. Emma W. Jenkins, of the 
Central Insurance Company, Baltimore, 
1S president. 
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NORTH AMERICA GIVES BONUS 





President Diemand Announces Group of 
Companies Will Send Checks to 
Employes in Service 
President John A. Diemand of the 
Insurance Co. of North America and 
the other companies in the group, has 
announced that the companies will send 
a special holiday bonus check of fifty 
dollars to all employes now serving in 
the armed forces of the United States. 
Mr. Diemand also announced a spe- 
cial bonus to employes who have been 
released from the service of -United 
States during 1941 and restored to the 
companies’ payroll. It will be 844% of 
their basic salary, received during the 
year, with a minimum of fifty dollars. 
The directors aiso authorized a bonus 
equivalent to one month’s salary to all 
employes who have been in the com- 
panies’ employ since January 1, 1941. 
For those employed subsequent to Janu- 
ary 1, the bonus will be 814% of basic 
salary from employment date to De- 

cember 31. 

This is in addition to the recently 
announced extra emergency allowance to 
employes, amounting to 5% of their 
monthly salaries, to help meet the in- 
crease in costs of living. 





DE GRUCHY JOINS GILMAN 





Leaves Pennsylvania Fire to Become As- 
sistant Manager of Kimball, Gilman 
& Co., Boston 

Philip A. de Gruchy, special agent for 
northern Connecticut and western Mas- 
sachusetts for the Pennsylvania Fire In- 
surance Co., will become assistant man- 
ager of Kimball, Gilman & Co., Boston, 
effective January 1. He will be asso- 
ciated with Harry W. Gilman who has 
been manager of the office for the past 
twenty-three years. 

Mr. Gilman began his fire insurance 
career with the Prescott Insurance Co. 
In 1919, when the Stevens-Brush Co. 
was organized, Mr. Gilman was appoint- 
ed manager. Shortly thereafter, Kim- 
ball, Gilman & Co. was organized to 
take over the business of the Stevens- 
Brush Co. Mr. Gilman is a member 
of the Boston Chamber of Commerce, 
City Club, Roslindale Temple Club and 
Brookline Golf Club. 

Mr. de Gruchy has been with the 
Pennsylvania Fire for seventeen years. 
After a period at the home office he 
was made inspector for the New Eng- 
land territory. Next he became assist- 
ant to Secretary William A. Sturgis in 
Boston as special agent. He was then 
transferred to Hartford as special agent 
for northern Connecticut and western 
Massachusetts. 





Will Be General Agents for 
Companies in Chubb Group 


Formation of the partnership of Mal- 
lette and Richardson to continue and 
extend the Connecticut general agency 
business conducted for many years by 
Ennis B. Mallette of Torrington, Conn., 
and New York City was announced re- 
cently. The firm will represent as gen- 
eral agents for Connecticut the following 
companies of the Chubb group: United 


States Guarantee, Federal, Vigilant, 
Marine. 
Mr. Richardson was associated with 


the Fireman’s Fund for the past twen- 
ty-one years as special agent in Massa- 
chusetts, West Virginia, and Connecticut, 
and as brokerage manager in New York 
City. For many years Mr. Richardson 
has studied municipal insurance and is 
credited with a major part in the make- 
up of the Stamford Insurance Plan which 
has been copied by many municipalities. 

Mr. Mallette’s early insurance train- 
ing was in local agency work with his 
father. Later he was active in aviation 
insurance as well as in his Connecticut 
general agency where he has represented 
the United States Guarantee for many 
years. He is also vice-president and 
director of the Interstate Insurance Co. 


of Newark, N. J. 


KETCHAM DIES IN MICHIGAN 


Former Insurance Commissioner Had 
Been in Congress; Long Record 
in Public Life 
Death of John C. Ketcham, 68, former 
Michigan Insurance Commissioner, at his 
home at Hastings,. December 4, brought 
expressions of regret and sympathy from 
insurance acquaintances 
throughout and nation. Funeral 


services were held at the First Method- 
ist church with burial in Hastings 
cemetery. 

Mr. Ketcham, who headed the depart- 
ment in 1935-36 during the first term 
as governor of the late Frank D. Fitz- 
gerald, was in public life over a long 
period of years, during a major part of 
the time after his election as Barry 
county commissioner of schools at the 
age of 26. 

He served in Congress from 1921 to 
1932, headed the state grange for a time 
and was a traveling lecturer for the 
national organization, was president of 
the National Sugar Beet Growers Asso- 
ciation, and in recent years had been 
agricultural counselor of the Michigan 
Chain Store Bureau. He is survived by 
his wife; a son, John C., Jr., of Grand 
Rapids, and three daughters, Mrs. Mil- 
dred Houston, Dearborn; Mrs. Ruth 
Sackrider, East Lansing, and Miss May 
Ketcham. 





many of his 


state 





CHARLES M. HOWELL DIES 





Attorney for Reciprocal Exchanges Was 
Active in Politics; Had Long 
Been IIl 

Charles M. Howell, Sr. of Kansas City, 
for many years counsel for a large 
group of reciprocal exchanges, and also 
president and general counsel of the 
Pyramid Life Insurance Co. of Topeka, 
Kan., died at Johns Hopkins Hospital, 
Baltimore, December 21. He was 68 
years old and had been ill for about a 
year. He had been a patient in the 
hospital since last August. 

He was the original counsel for recip- 
rocal insurance interests and has been 
their leader for years in litigation and 
legislation in which they were involved. 
His law firm was Reed, Yates, Mastin 
& Howell. 

Closely identified with former Senator 
James A. Reed, Mr. Howell placed the 
latter’s name in nomination for the 
presidency of the United States at the 
Democratic convention at Houston, Tex., 
in 1928. 

At one time Mr. Howell was chair- 
man of the Missouri State Democratic 
Committee, and in 1938 stood for the 
Democratic nomination for the Senate, 
being defeated by Senator Bennett 
Champ Clark. 

The body was brought to Kansas City 
for funeral services and burial. Surviving 
are his wife, a son, Charles M. Howell, 
Jr.; one daughter, Mrs. Nathan D. Scott 
II of Washington, D. C., and a brother, 
Daniel V. Howell of Kansas City. 
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How British Government Has Met 
Insurance Problems of This War 


By John G. Foster 
Counsel, British Embassy, Washington, D. C. 


One of the important talks made before the Section on Insurance Law ut the recent 
annual meeting of the American Bar Association was that of John G. Foster, counsel 
of the British Embassy at Washington, D.C. ae told what the British Government is 
doing to provide war risk insurance on people, buildings, homes, personal possessions, 


merchandise and 


i marine cargoes and hulls. His talk is of special importance to insurance 


people in this country at the present critical time. Mr. Foster's address 1s published in 
two parts, the first dealing with the non-marime and the second with ocean marine and 
life insurance, Part 1 appeared last week and Part 2 is published herewith. 


With regard to marine insurance the 
main provisions there are in the hulls, 
cargoes and motor risks. 

Regarding insurance against war risks 
it was found, after Munich, that the or- 
dinary processes, which included war risks, 
meant that, on the outbreak of war, or the 
imminent approach of war, shipping was 
disorganized as it undoubtedly was in Sep- 
tember, 1938. Accordingly the govern- 
ment has agreed to reinsure the various 
war risk trade associations—that is, the 
associations of ship-owners—which is the 
only way, in England, to insure against 
war risks and the provision has been 
made that the Board of Trade reinsures 
to the extent of 80%, and these associa- 
tions of ship-owners keep the other 20%. 
This varies, of course, according to the 
structure with which it is done. 

These associations are worked on the 
principle that the loss if ascertained first 
and then a call is made on each member. 
According to this structure it means that 
the associations will not know their finan- 
cial position until the end of the war, 
but they will know that 80% of the loss 
will be borne by the government in re- 
turn for the premiums which will be mu- 
tually arranged between the associations 
and the government. 


Cargo Insurance 


With regard to cargoes there were pro- 
visions concerning them before the war 
which were not included so far as houses 
are concerned. The pre-war policies con- 
tain two clauses which became operative 
on the outbreak of war or the approach 
of war, which would cause dislocation in 
vital shipping. 

These two clauses were, first, that the 
goods had to leave in seven days from the 
time of the taking out of the insurance, 
and, second, that there was a forty-eight 
hour cancellation clause. And the govern- 
ment and the cargo underwriters arranged 
before Munich that there should be a pool 
where the insurers and the underwriters 
should reinsure with the government, 
which meant that they should not exercise 
their forty-eight hour cancellation clause. 
Up to the time of the outbreak of war 
those risks were known as king’s enemies’ 
risks, but after the war they were called 
war risks. 

Having covered these two aspects of 
houses and cargoes there remained the 
water-borne risks—that is, the risks from 
ship to warehouse. The present govern- 
ment scheme covers these risks: on goods 
consigned or destined to the United King- 
dom from ship to warehouse. The reason 
they could not be covered before the war 
was that a large concentration of vital 
goods on the dock side was too big a risk 
for any insurance market. 

This means that in the marine field there 
still remains a large area in which only 

me of the marine underwriting agencies 
an operate. Many of the companies 
hich do marine risk underwriting are 
doing an extensive business. They cover, 
first of all, those war risks which are not 


covered by the policies of the government, 
and they are still, I think, the chief mar- 
ket for covering war risks, far cargoes 
not destined or consigned to the United 


Kingdom. 
Marine and War Risks 


If one might anticipate what the cases 
will be in connection with this, they will 
be a development of the last war’s cases 
as to what is a marine and what is a war 
risk. So far there has been only one im- 
portant case on that, but there are signs 
already that the question is being consid- 
ered as to whena ship is sailing in a con- 
voy without lights or zigzagging and runs 
into another ship which has been torpedoed 
—whether in such a case marine risks or 
war risks are involved, And making a 
rough generalization of the situation the 
tendency of the English court has been 
to put the majority of those kinds of cases 
into the category of marine sea risks and 
exclude them from the war risks. The 
courts usually hold that war risk is con- 
fined to causes directly arising out of 
fighting or defensive action. 

Besides these limitations in the marine 
field in which private insurance can op- 
erate in England there is still a wide field 
wherein private insurance can be carried no 
in England, although it is restricted in cer- 
tain ways. 

For instance, you can secure a license 
to insure war risks only from the Board 
of Trade. You must not advertise the 
fact that you are insuring war risks. That 
is to stop unsatisfactory fly-by-night com- 
panies, and what is an interesting aspect 
is the provision under the National De- 
fense Act’ providing that insurance poli- 
cies not be sent out of the kingdom with- 
out a special license. The reason for that 
is that a good deal of information was 
gained before the war as to the industrial 
development on the Continent for expan- 


sion of factories from the reinsurance 
treaties. 

That is a point which has occurred to 
those in authority in this country, but it 
was overlooked by certain great European 
powers and the fullest information as to 
the rearmament program was obtanied by 
reason of the fact that in the reinsurance 
policies plans of the factories were to be 
found next to the policies and were avail- 
able through insurances, and carefully 
planned regulations against the transmit- 
ting of this information, innocently per- 
haps, only led to the transmission of it to 
underwriters. 

The development of certain forms of 
war-risk insurance has not been sufficient 
to afford full coverage when it comes to 
coverage in the sense of peak insurance. 
Peak insurance is insurance of the price 
of the goods above the price at which the 
goods originally sold, 

In making up a schedule of the insur- 
ance it is necessary to include the price 
at which the goods were bought, the 
amount of the peak insurance, or the top 
price of the merchandise, and then the 
other insurance which has also arisen out 
of the war and which was not in existence 
before the various restrictions were placed. 

There is also a good deal of business 
done in England in the matter of insur- 
ing the seller of goods against losing the 
purchase price through exchange restric- 
tions being imposed after the goods have 
been sold. That involves the repurchase 
price. 

Life Insurance Problems 


I want to mention in passing the various 
problems which are being encountered in 
connection with life insurance. The main 
problems of the companies have been in 
regard to the interest rate, which has sunk 
during the war to the extent that they have 
difficulty in keeping up the rate on their 
investments. They have met that partly by 
increased premiums and partly by in- 
creased benefits. Aside from that they 
have shown a healthy position. The mat- 
ter of the increased payments is, I think, 
a matter for congratulation, considering 
the war scares which England has suf- 
fered in the last twelve months. The gov- 
ernment has helped the insurance compan- 
ies to the extent of stabilizing the income 
tax at about 4214% instead of the old 
rate of 50%. 

The companies have been generous in 
extending coverage against death from war 
to holders of life policies. Although they 
do not cover now entrance without a spe- 
cial premium, they have been very liberal, 
generally speaking, when it has come to 
the matter of extending coverage without 
extra premium on death from war risks 
either in or out of active service. 

When the bad air raids were on you 
could insure against them for only 1% 
per annum additional, which was not a bad 
rate at all. 

The thing which might interest Ameri- 
cans and the question which we often 
have at the Embassy is, “How far can a 
person who insures with an English com- 
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pany be certain of getting his loss paid 
in dollars?” 
Lloyd’s Large Fund in U. S. 

The government has made it clear that 
they regard the insurance agency as one 
of the major industries of England, one 
of the major organizations, from the 
standpoint of industry, from which to get 
the dollars we need, and the government 
has emphasized that in return there must 
be confidence on the part of the policy. 
holders that the amounts insured will be 
paid. Lloyd’s have a fund in this coun- 
try—they were sensible enough to act 
without official authorization at first and 
let the authorization catch up with the 
fact that they had done it—but they have 
a fund which I believe is now in the 
amount of some $50,000,000 into which 
the premiums are placed and the losses 
are paid from, and it remains more or less 
stable at $50,000,000, which is about the 
amount with which they started. 

The government has allowed old_pol- 
icyholders to be paid in dollars where the 
desire is expressed that payment be made 
in dollars. Even though the policy may 
state that the payment is to be made in 
pounds over a series of years, if the pol- 
icyholder wishes payment in dollars, the 
insured may receive dollars. In all cases 
where it is desired that payment be made 
in dollars the claims are carefully con- 
sidered and in most instances—or I might 
say in a majority of cases—such payment 
is made. 

I want to point out a slight contrast in 
connection with the situation which pre- 
vails on the Continent. 

In handling the matter of insurance as 
it is being handled in England, every ef- 
fort is being made not only to help every- 
one in England as much as possible, but 
also to render a real service to the in- 
ternational) markets of the world in the 
all-important insurance field, 

What Germany Is Doing 

In Germany they had no thought of the 
effect of inflation or of the amount of the 
government indebtedness, and consequently 
the whole scheme of compensation in Ger- 
many has no insurance aspect whatsoever. 
The civilians were, first of all, paid for 
injuries on the same basis as soldiers, but 
it was found that that caused so much 
grumbling that they had to increase the 
rates substantially. 

With regard to property if a person 
has anv property damaged in Germany he 
is entitled to make a claim against the 
government for immediate payment, which 
means the German government has to 
print more notes and increase the total 
note issue of the country. A few months 
ago an edict of General Goering to the 
effect that the assessors of the extent of 
damages to civilian property were to be 
extra generous in order to keep up the 
morale of the civilians. 





Auto Underwriters Elect 

The Automobile Underwriters Club of 
New York held its annual meeting last 
Friday and elected Edward A. Drews 
of the Great American as_ president. 
He succeeds C. S. Krause of the Com- 
mercial Union. Other officers are as 
follows: vice-president, H. C. Stocker, 
Northern Assurance; secretary-treasut- 
er, William Ziegler, Jr, Aetna Fire; 
members of the advisory committee, L 
C. Gifford, Home; W. H. Griffith, Con- 
tinental; F. Elmer Sammons, Hanover, 
and E. R. Voorhis, Royal. 


ATLANTIC MUTUAL CHANGES | 

Woolsey M. Wheeler, who has been 10 
charge of the Albany, N. Y., office of 
the Atlantic Mutual, has been trans 
ferred to the Boston office of the com 
pany. As announced last week Robert 
M. Perce has been placed in charge a 
Albany. 
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American Auto Expansion Program 


In Full Swing Soon After January 1 


are vet- 
President O. 
L. Schleyer entered the employ of the 


The American Automobile of St. 
Louis auspiciously observed its thirtieth 
anniversary yesterday (December 18) 
with an official announcement that 
shortly after the first of 1942 it will 
have completed its nationwide organi- 
vation to write general liability and 
workmen’s compensation lines. 

Having for years maintained its posi- 
tion as one of the largest insurers in 
America writing automobile insurance 
exclusively, the American Auto earlier 
this year declared its intention to ex- 
pand its facilities to include liability and 
compensation lines. Since that announce- 
ment the company has devoted its at- 
tention to organization work, has ex- 
panded facilities in both home office 
and field, and will be ready to launch 
its production program in 1942. The 
lines which the company will write be- 
sides compensation include O. L. & T., 
manufacturers and contractors, products, 
contractual, protective, elevator and 
teams liability as well as comprehensive 
personal liability forms. Harry Lees, 
formerly with the United States F. & 
G., is vice-president of the company in 
charge of the liability department. 


Background of the Company 


American Auto is one of the leading 
non-bureau companies in the United 
States. It was chartered in Missouri 
on December 14, 1911, and commenced 
business four days later when an or- 
ganization meeting of its board of di- 
rectors was held. Under the original 
charter the company was authorized to 
write all kinds of insurance on motor 
vehicles. The company continued to op- 
erate under the old charter until 1927, 
when, in order to comply fully with the 
licensing requirements in some states 
for certain classes of automobile risks, 
the charter was amended to permit the 
writing of casualty and surety lines. At 
the same time an affiliate was formed— 
the American Automobile Fire Insurance 
Co. Under the amended charter the 
two companies by issuing a combination 
policy were enabled to write all classes 
of automobile insurance. The companies 
are licensed in forty-five states and six 
Canadian provinces. 

It is of imterest to recall that as ex- 
pressed in their prospectus the organ- 
izers of the company were extremely 
modest in their aspirations in light of 
the strides which the motor car indus- 
try has made. They said that in time 
the company might even reach the point 
where it would insure as many as 20,000 
automobiles a year, which business, it 
was felt, would develop an annual pre- 
mium income of as much as $2,000,000. 


Contrasted with this modest forecast, 
premium income for 1940, including pre- 
miums of the American Automobile Fire, 
totaled $17,698,026. All indications point 
to an increase in 1941. 


Conservative Policy Pursued 


Commenting on this year’s business, 
officials of the company say the in- 
crease represents its share of the greater 
volume available to all companies and 
is not due to any special production 
effort. The company, they declare, has 
pursued a conservative policy because 
ot its belief that “we are in a period 
when both losses and expenses are likely 
to increase with unpleasant  conse- 
quences to unsound underwriting.” 

Head office and field executive staffs 


throughout the organization 


erans with the company. 


company in 1912, less than a month 
after it was organized. He became as- 
sistant secretary in 1921, was made vice- 
president in 1925 and was elected presi- 
dent in 1938. Executive Vice-President 
Otto Patterson has been with the com- 
pany since 1918. In 1926 he was made 
assistant secretary, became vice-presi- 
dent in 1932 and was elected executive 
vice-president in 1938. 

Other officers are Vice-Presidents 
Robert Z. Alexander, R. S. Choate in 
New York City, Don R. Sessions in 
Los Angeles, William F. Blankmann, 
Charlton Hines and Harry Lees, J. L. 
Crosson, treasurer, and Garland Brown, 
secretary. 

The company has had three presi- 
dents in its thirty years’ history. The 
late Charles W. Disbrow served until 
his death in 1925. He was succeeded by 
Lee A. Harris, who served as chief ex- 
ecutive officer until 1938, when he re- 
signed to become chairman of the board, 
and Mr. Schleyer who this month is 
completing his third year in the office. 

Two of the original directors are still 
on the board. They are Isaac H. Orr, 
chairman of the board of the St. Louis 
Union Trust Co., and A. L. Shapleigh, 

(Continued on Page 34) 
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Civilian Defense Jobs 
Seen from A. & H. Angle 


AT MEETING IN N. Y. YESTERDAY 





Personal Accident Bureau People Dis- 
cuss Liability of Companies to Civilian 
Policyholders in War Work 





Confronted with a number of new 
underwriting problems arising out of the 
war situation, the New York member 
companies of the Bureau of Personal 
Accident & Health Underwriters met 
yesterday at 60 John Street, New York, 
under the chairmanship of W. F. White, 
Royal, Eagle and Globe Indemnity com- 
panies, who is governing committee 
chairman. Discussed at length was the 
liability of the companies in connection 
with civilian policyholders who have 
volunteered for defense jobs such as 
police reservists, air raid wardens, aux- 
iliary fire department members. 

Normally they would be protected un- 
der accident policies but the moot ques- 
tion before the meeting was whether 
they would receive benefits in case of 
accident or death while engaged in such 
voluntary duty, now that United States 
is formally engaged in the war. In this 
connection it is pointed out that the 
war exclusion clause in the policies stip- 
ulates no coverage for accidents or death 
due to “war or any act of war.” Would 
an accident sustained in a false air raid 
alarm be covered or not? This has been 
a frequently asked question this week. 

It was voted at the bureau’s executive 
meeting in New York last week that 
the underwriting committee whose chair- 
man is George Goodwin, . Connecticut 
General, should make a thorough study 
of the war situation. The results of 
yesterday’s meeting in New York will 
be passed along to that committee. The 
Health & Accident Underwriters Con- 
ference is making a similar study, it is 
reported. 











happiness. 
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GOOD WILL shines like the proverbial 


candle beam in a world of disorder. 


GENERAL ACCIDENT 


FIRE AND LIFE 
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wish to you at Christmas time is one of 
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N. Y. Club Pledges Its 
Loyalty to Roosevelt 

AT C. & S. CHRISTMAS PARTY 

Peak Aitneitinies of 950; A. L. Carr 


New President; J. E. Lewis Lauds 
Bill of Rights 





Long to be remembered, the Christ- 
mas party of the Casualty & Surety 
Club of New York was held Wednes- 
day evening, Dec. 17, in the grand ball- 
room of the Waldorf-Astoria Hotel, 
New York. Always a popular social 
gathering, the affair this time reached 
its peak in attendance with 950 on hand 
to enjoy an evening of holiday good 
cheer and entertainment. J. E. Lewis, 
vice-president, Aetna Life & Affiliated 
Companies, as president of the club was 
the chief host. Because of the war sit- 
uation he digressed from the usual cus- 
tom of “no speeches” and spoke impres- 
sively on the Bill of Rights and national 
unity, closing his talk with a toast of 
loyalty to President Roosevelt. A reso- 
lution offered by R. N. Caverly, Fidelity 
& Casualty and heartily passed, was di- 
rected to club members in the service 
and read in part: “We are thinking of 
you tonight, our hearts are with you, 
may God bless you and keep you, and 
may we all be united in Victory.” 

Superintendent of Insurance L. H. 
Pink and a number of his deputies and 
Carroll E. Mealey, motor vehicle com- 
missioner, were among the guests. 

_ Newly elected president of the club 
is A. L. Carr, vice-president, National 
Surety Corp., who for years has been 
its entertainment chairman. He suc- 
ceeds Mr. Lewis who goes on the ex- 
ecutive committee. Presented to the 
banqueteers Mr. Carr responded graci- 
ously. New first vice-president is Ray- 
mond N. Caverly, Fidelity & Casualty 


vice-president; second vice-president, 
Richard V. Goodwin, Fireman’s Fund 
Indemnity vice-president; secretary- 


treasurer, Joseph A. Gernhardt, adver- 
tising manager, National Surety Corp. 
New executive committee includes be- 
sides Mr. Lewis the following: Charles 
S. Ashley, Jr., Maryland Casualty resi- 
dent vice-president; William Leslie, 
general manager, National Bureau; John 
P. Madigan, assistant manager, Fidelity 
& Deposit, New York, and William J. 
Thompson, Globe Indemnity’s New York 
manager. 

Good fellowship reigned at the. party 


/but there was plenty of war conversa- 


tion despite the jollity. Singing of the 
Star Spangled Banner started off the 
dinner. Floor show was arranged by 
A. L. Carr, entertainment chairman; ar- 


rangements were ably handled by 
Eugene L. Breen, Aetna, secretary- 
treasurer. 











Exploratory Study of 1942 
Automobile Rate Setup 


Although there was much discussion 
this week at National Bureau offices, 60 
John Street, New York, on possible 
changes which might be made in the 
general automobile rating structure for 
1942, no final decision was reached at 
the executive sub-committee meeting of 
an upsetting nature. 

Taking a sensible course the commit- 
tee was authorized to make an imme- 
diate exploratory study of the automo- 
bile rate situation with objective in mind 
of offering improvements wherever pos- 
sible. In the spotlight are the safe 
driver reward plan and the classification 
and use rating plan, which were given 
an airing at this week’s meeting. 








EXTRA DIVIDEND 


Fireman’s Fund Indemnity has de- 
clared an extra dividend of 40 cents a 
share on its capital stock, payable De- 
cember 26 to stockholders of record 
December 16. 
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Insurance Men Serving 
On Safety Committee 


GROUP TO SAVE MANPOWER 


Greater New York Emergency Commit- 
tee of 100 Actually Numbers 119 
Citizen Members 


emergency committee of 100 
the Greater New York 
Safety Council to help conserve man- 
power in the New York area through 
intelligent accident prevention efforts, 
contains on its list of members a num- 
prominent life and casualty in- 
executives. 

Fiorello J. 
and 


The 


organized by 


ber of 
surance 
Mayor 


orary chairman 


LaGuardia is hon- 
Howard Coonley, 
chairman of the board, Walworth Co., is 
active chairman and Frank L. Jones, 
president of the council, and vice-presi- 
dent, Equitable Life Assurance Society, 
is vice-chairman of the committee, which 
is actually composed of 119 citizens. In- 
surance men on the committee are the 
following : 
Casualty Company Executives 

Bruce Black, president, Liberty Mu- 
tual; Morgan J}. Brainard, president, 
Aetna Life & Affiliated Cos.; M. P. 
Cornelius, president, Continental Casual- 
tv; Claude W. Fairchild, general man- 
ager, Association of Casualty & Surety 
Executives; C. E. Hodges, Jr., president, 
American Mutual Liability. 


Also, Leroy A. Lincoln, president, 
Metropolitan Life; M. P. Link, vice- 
president, Great American Indemnity 


Co.: Edson S. Lott, board chairman, 
United States Casualty Co.; W. E. Mc- 
Kell, president, New York Casualty Co.; 
C. V. Messerole, chairman of the board, 
Bankers & Shippers, Pacific Fire and 
Jersey Insurance Cos. 

Also, Ray Murphy, 
mander, American Legion, and assistant 
general manager, Association of Casu- 
alty & Surety Executives; Thomas I. 
Parkinson, president, Equitable Life As- 
surance Society; Kenneth Spencer, presi- 
dent, Globe Indemnity Co.; L. E. Zacher, 
president, Travelers. 


past national com- 





TO GIVE FIRST AID COURSES 


New York Society to Conduct Red Cross 
Series for Insurance Com- 
pany Employes 
The Insurance Society of New York 
in cooperation with the American Red 
Cross will conduct a series of twenty 
2-hour standard Red courses in 
first aid for employes of insurance com- 
panies, both men and women. Arthur 
C. Goerlich, educational director of the 

society originated the plan. 

The tentative program calls for a 
course of two hours per week for ten 
or eleven weeks. The classes will be 
held in the daytime so that possible 
blackouts would not disturb them. Mr. 
Goerlich believes that the classes so 
conducted by the society will cause less 
disruption in company offices than if 


Cross 


they undertook them individually. 
The Insurance Society is particularly 
anxious to have a large number of men 


enroll, so they may be prepared to do 
some of the heavier work should an 
emergency arise. 


A number of physicians connected with 
the companies will act as instructors, ac- 
ceptances up to Wednesday being as 
follows: Drs. Arthur Graham and F. A. 
McCarthy, Maryland Casualty; Dr. 
Anthony Vata, Hartford Accident; Drs. 
James H. fibutes and M. C. Rogers, 
America Fore Group. The society plans 
to give the Red Cross advanced course, 
especially for men. 


McKINNON, McWILLIAMS TALK 
W. J. McKinnon, superintendent, Los 
Angeles office, Great American Indem- 
nity, and James {cWilliams, Los 
Angeles office, Fidelity & Casualty, were 
before the San Diego Insur- 
ance Exchange November 17, both talk- 
ing on “Liability.” 


speakers 
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NEW HONOR FOR DR. ARMSTRONG 


Elected President of American Museum 
of Safety; Edson S. Lott 
Its Vice-President 

Dr. Donald B. Armstrong, third vice- 
president of the Metropolitan Life, was 
elected president of the American Mu- 
seum of Safety at its annual meeting of 
trustees held in the Greater New York 
Safety Council offices. Other officers for 
1942 were: Honorary vice-presidents, 


U. S. Steel 


James A. Farrell, president, 


DR. DONALD B. ARMSTRONG 
Corp.; Edson S. Lott, board chairman, 
United States Casualty, and Arthur 
Young, former steel executive, now re- 
tired. 

Vice-presidents named were: Lew 
Palmer, Equitable Life Assurance 


Society and Albert S. Regula, Industrial 
Relations Counsellors. Julien H. Har- 
vey, National Conservation Bureau, was 
elected secretary-treasurer. Tom A, 
Burke executive vice-president of the 
Greater New York Safety Council, was 
named managing director of the Museum. 

Dr. Armstrong has been a member of 
the board of directors and executive 
committee of the Greater New York 
Safety Council and a member of the 
trustees of the American Museum of 
Safety for several years. He served for 
two years as president of the National 
Health Council; was the first president 
of the New York City Public Health 
Association, and vice-president for sev- 
eral years for the New York Tuber- 
culosis and Health Association. Dr. 
Armstrong is serving now on a number 
of important national and state defense 
committees dealing with nutrition, 
syphilis control, tuberculosis preven- 
tion, etc. 


Trustees elected were: 


Cyril Ainsworth, A. A, 


Clarke, Howard Coonley, Ned H. Dearborn, 
Wallace Falvey, James <A. Farrell, R. V. 
Fletcher, Lewis Gawtry, Julien H. Harvey, 
Frederick L. Hoffman, Frank L. Jones, Walter 
G. King, Edson S. Lott, Frieda S. Miller, 
Lew R. Palmer, Albert S. Regula, Hawley S. 
Simpson, Hon. Alfred E. Smith, W. Dent 
Smith, John Stilwell, Lewis J. Valentine, Charles 
R. Wilder, Theodore D. Williams, Roy V. 


Wright and Arthur H. Young. 





PACIFIC INDEMNITY DIVIDEND 

Directors of Pacific Indemnity Co. have 
declared the regular quarterly dividend 
of 50 cents a share and an extra dividend 
of 10 cents a share, both payable Jan- 
uary 2, 1942, to stockholders of record 
December 15. This compares with the 
regular dividend of 40 cents a share 
and an extra of 20 cents a share for the 
fourth quarter of last year, the regular 
rate having been increased from 40 cents 
to 50 cents commencing in 1941. Total 
dividends declared during the year 
amount to $2.35, of which $2.00 repre- 
sents the regular dividend and 35 cents 
the total extras declared during the 
present year. 








Nesthwedos: Nek 
Makes Hospital Study 


FINDS HOSPITAL BIRTHS’ UP 
Credits Hospital Service Associations 
With Improvement; Increase 
In Admissions 


The Northwestern National Life In- 
surance Co., through its family eco- 
nomics bureau, has just completed a 
study of hospital service associations, in 
which it was discovered that women 
spend half as much time again in hos- 
pitals as men; that digestive troubles 
send more men to hospitals than any 
other cause, and that maternity is the 
largest single cause of women’s hospital- 
ization. 

In 1940, for the first time in the his- 
tory of the country, more than half the 
new babies were born in hospitals— 
1.214,492 out of 2,360,399 births. The 
study gives much of the credit for this 
improvement to the rapid growth of the 
hospital service movement, which has 
expanded from a few thousand members 
in 1931 to nearly 8,000,000 today, most 
of them wage earners and their families. 

Hospital births occurred during the 
year in more than one out of five asso- 
ciation member families, the report says, 
and the percentage is rising because 
most of the organizations maintain a 
waiting period before new members are 
eligible for maternity service. 

Finds Subscribers Honest 

The study disclosed that nineteen out 
of twenty hospital association subscrib- 
ers are honest; only about 5% of re- 
quests for hospital service are questioned 
and 1% to 3% are found unjustified. 
Only about 5% try to stay in the hos- 
pital longer than necessary, the major- 
ity of these malingerers being women. 

The average stay of hospitalized mem- 
bers is eight to ten days; only one case 
in twenty stays over three weeks. Aver- 
age experience of service associations 
runs less than one hospital day per 
member per year. 

The average stay of hospital associa- 
tion members is generally about two 
days shorter than average non-member 
patients’ stay in the same group of 
hospitals. This is credited partially to 
the tendency of members to have ail- 
ments cared for more promptly. 

Working Girl Members 

The average working girl member uses 
20% more hospital care than the male 
worker, the study finds. Where husband 
and wife are both employed, the wife 
uses half again as much hospital care 
as her husband. On family contracts, 
the wife uses twice as much care as her 
husband. 

A single man uses one-third more 
hospital care than does a man with a 
family. As a man acquires a family, he 
tends to cut his own hospital care to a 
minimum, as his dependents require 
more. The head of a large family uses 
the least hospital care of any class of 
subscribers. 

With men, illness causes four out of 
five hospitalizations, and accidents cause 
one out of five. Digestive troubles re- 
sult in a third of all men’s hospitaliza- 
tions. 

With. women, accidents cause only one 
out of ten hospitalizations. 

When the average family expects a 
bundle from Heaven, association man- 
agers report, other members of the 
family generally use no hospital service 
whatever, to keep the entire twenty-one- 
day period, or whatever the association 
allows, available for the prospective 
mother’s needs. But when the birth 
occurs, she stays an average of only ten 
days, and then rushes back to take care 
of her family. 

There has been a large increase in 
hospital admissions during the last three 
years, in many areas. Many admissions 
nowadays are for rehabilitation work put 
off during the depression years. Another 
substantial group are the result of the 
spreading re-employment in the defense 
boom. Many concerns require medical 
examinations of applicants for employ- 


——— ee 


oe : — 


DIEMAND ISSUES WARNING 


Cautions Employes Not to Discuss Vita] 
Industries in Private or Public 
Discussions 

John A. Diemand, president of the 
six companies comprising the Insurance 
Co. of North America Group, has js. 
sued a warning to the more than 3,000 
employes of the companies to refrain 
from public or private discussion of 
any information pertaining to manufac. 


turing plants, warehouses, shipping, 
transportation or any like valuable mat- 
ters. 


“Under the state of war now existing,” 
Mr. Diemand’s statement says, “com- 
plete and unswerved loyalty to the ad- 
ministration is the duty and _ privilege 
of every citizen. 


“Complete loyalty is two-fold—loyalty 
of thought and loyalty of action. Your 
company feels that, in these perilous 
days, the utmost discretion should be 
used by every employe in disclosing i in 
any way information gained in connec- 
tion with the operations of the business 
having to do with manufacturing activi- 
ties or expansions, processes, concentra- 
tions of values in manufacturing plants 
or warehouses, shipping, transportation 
or any like vital values. 

“Tt is suggested that the best course 
to follow is for each employe to refrain 
from discussing our business operations,” 





Johnston & Harder Case 


Returned to Lower Court 


The case of Massachusetts Bonding & 
Insurance Company versus Johnston & 
Harder, arising out of the cancellation of 
the Johnston & Harder general agency 
contract February 3, 1936, again has been 
returned to the common pleas court of 
Allegheny County by the Supreme Court 
of Pennsylvania. 

The common pleas court previously 
had awarded Johnston & Harder $35,000 
for loss of assets through the cancella- 
tion. This was after the Supreme Court 
had returned a verdict stating that the 
Massachusetts Bonding had a right to 
cancel the contract. 

In this most recent ruling, the Supreme 
Court said the plaintiff complained that 
the court below had no specific facts, 
and, the court added that all applicable 
equity rules must be complied with and 
both parties have their day in court in 
accordance with the elementary require- 
ments of due process. 





AUTO LIABILITY RATE INCREASE 


Seattle and King County Get Increase 
of 714%; Sullivan Denies 
Collision Increase 


Probably the first definite announce- 
ment of an increase in automobile prop- 
erty and liability insurance rates comes 
from Seattle and King County, Wash., 
where they were advanced approximately 
7'A%, effective December 15. 

Insurance Commissioner William A. 
Sullivan approved the increase, but at 
the same time denied a request from 
compaines for an increase in automobile 
collision rates. 

According to Perry Pierce, Seattle 
underwriter, the increase in liability 
rates was asked by the companies due 
to the increase in automobile accidents, 
brought on by population gains result- 
ing from the defense program. 

The 714% increase applies to policies 
covering standard limits which 95% 
of policy purchasers invest in. Form- 
erly a pleasure car was covered for $5,000 
property damage and up to $10,000 lia- 
bility for twenty-eight dollars. Since 
December 15, the cost is thirty dollars. 

The increase applies to new policies 
and renewed policies, but policyholders 
escaped the added expense by applying 
for renewals before December 15. 





ment; the result has been that thou- 
sands of men and women have appeared 
at hospitals for correction of physical 
defects, in order to qualify for jobs. 
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INSURANCE will 
KEEP THEM ROLLING! 


| panne is now as necessary to the motorist as 
gasoline and oil. The New York Safety-Responsibility 
Law will seriously affect uninsured owners and drivers in 























case of accident. 

Our policies meet every requirement of the law, in 
addition to answering every reasonable expectation of 
the motorist. 

An economical premium financing arrangement is also 
available through our PREMIUM CREDIT FACILITIES. 
Total charge for 8 monthly installments does not exceed 
$1.00 on any private passenger automobile premium. 


For example: 


Policy Premium ....... $68.75 
20% Down Payment... 13.75 THIS easy payment plan 

offers agents and brokers 
Balance sees tas,» See \ a new opportunity to in- 
Service Charge ..... ih 1.00 crease their business. Fur- 


$56.00 ther details on request. 








Total Deferred 


Payable $7.00 per 
month for 8 months. 


CHUBB & SON. Managers 


United States Guarantee Company 
Federal Insurance Company 


90 JOHN STREET NEW YORK 
Atlanta Chicago Montreal 
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Travelers Sets Up Air Raid and 


Blackout 


An engineering service devoted ex- 
clusively to blackout and air raid prepa- 
rations and precautions is being estab- 
lished by the Travelers, Vice-President 
Jesse W. Randall announced this week. 
This timely new service will be closely 
coordinated with the activities of civil 
defense authorities, Mr. Randall de- 
clared, and is intended to be “on a par 
with our other safety engineering serv- 
ices.” It is being incorporated in the 
company’s engineering and inspection 
division under supervision of Superin- 
tendent James A. Burbank. 

J. V. Cropsey, who has been attached 
to the engineering staff at the 55 John 
Street branch of the Travelers in N. Y., 
has been brought to Hartford to corre- 
late all facts pertaining to air raid pro- 
tection which have been gathered and 


Precaution Service 


forwarded to the home office of the 
company by its engineers throughout the 
country. Some of these engineers al- 
ready are members of municipal coun- 
cils created to prepare their communi- 
ties for wartime emergencies. 

Pertinent information thus provided 
will then be distributed to Travelers’ 
policyholders in business and industry 
countrywide. 

Mr. Cropsey, who graduated from 
Cornell University in 1917 with a degree 
in mechanical engineering, has had 
broad and thorough experience in con- 
struction as well as in elevator and 
power plant engineering. His present 
assignment will include field trips for 
inspection and consultation. He will be 
assisted in his work at Hartford by 
J. S. Taylor of the Travelers engineer- 
ing and inspection division. 








WEST COAST BLACKOUTS 





Auto Insurance Claims Have Jumped; 
Adjusters Seek Guidance; Liability 
of the Companies 


With blackouts in Pacific Coast cities 
being experienced for the first time, in- 
surance men have had plenty to think 
about. In Los Angeles following the 
initial blackout early this month, claims 
began pouring into offices of the com- 
panies writing various classes of auto- 
mobile insurance. Among the organiza- 
tion which met to discuss the situation 
was the Casualty Insurance Adjusters 
Association, and it was voted to name 
a committee which would collect and 
correlate orders on adjustment proce- 
dure from the various home offices. This 
is so that when claims come in there 
will be some data on hand for guidance 
in adjustment of claims. Attorney H. 
R. Thomas, National Automobile, was 
designated to correlate this information. 

Discussion at the meeting ranging 
from the viewpoint that, because of the 
exclusion clause in the standard policy 
the companies were not liable, to the 
exact opposite idea, that because the 
blackout had been ordered as a war 
precaution, the companies were liable. 


Casualty Forum of N. Y. 
Closes Busy Year of Activity 


The Casualty Underwriters Forum of 
New York completed one of its most 
successful years with a Christmas party 
December 16 at which the guests of 
honor were E. W. Sawyer, attorney, and 
A. E. Spottke, automobile manager, Na- 
tional Bureau of C. & S. Underwriters, 
and Harry F. Legg, Fireman’s Fund In- 
demnity assistant vice-president. G. V. 
MacGregor, Fireman’s Fund, recently 
elected president of the forum, was the 
host and he was assisted in receiving 
the guests by Vice-President A. G. 
Smith, Accident & Casualty, and B. J. 
Benda, secretary-treasurer, Ocean Acci- 
dent. 

Outstanding among the forum’s activi- 
ties of the past year were the annual 
dinner last February at which E. W. 
Sawyer spoke on comprehensive liabil- 
ity insurance, and the monthly luncheon 
meeting in October at which A. E. 
Spottke discussed the new safety re- 
sponsibility automobile act which be- 
comes effective next January 1 in New 
York State. Much credit for the prog- 
ress made this year is due to the leader- 
ship of Past President H. C. Neavitt, 
Bankers Indemnity, who in turn re- 
ceived fine support from the forum’s 
executive committee consisting of the 
following: B. J. Benda, Ocean Acci- 
dent; G. V. MacGregor, Fireman’s Fund 
Indemnity; C. H. Quinn, Indemnity Ins. 
Co. of North America; K. G. Ross, Na- 

nal Bureau; C. P. Saime, New York 
Casualt A. G. Smith, Accident & 
Casualty; C. A. Winkler, Yorkshire In- 


demnity. 





E. J. Bond Tribute 


Resolution Passed by National Bureau 
in Recognition of Late Maryland 
Casualty President’s Services 
The National Bureau of Casualty and 
Surety Underwriters, at its last regular 
meeting, unanimously adopted a warm 
tribute to the late Edward J. Bond, Jr., 
president of the Maryland Casualty, and 
who was vice-president of the Associa- 
tion of Casualty & Surety Executives. 
Mr. Bond was long a representative of 
his company in National Bureau activi- 
ties, and for many years a widely known 
and highly respected figure in the cas- 
ualty and surety business. Significant 
portion of the Bureau tribute is as 

follows: ye 

“Almost from the beginning of the 
voluntary rating organization now 
known as the National Bureau of Cas- 
ualty and Surety Underwriters, Mr. 
Bond represented the Maryland on 
numerous important committees, includ- 
ing nineteen years of service as a mem- 
ber of the bureau’s executive committee. 
He was very active in all Bureau af- 
fairs, contributing staunch support to 
constructive and cooperative endeavors. 
He devoted a great deal of time, energy 
and thought to the welfare of the 
Bureau and its members in spite of the 
many duties and responsibilities of his 
position in the Maryland. ; 

“These characteristics were admirably 
blended with his faculties for calm, 
open-minded consideration of the views 
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of others and for fairness and sincerity 


concerning majority decisions involving 
concerted action. Through many years 
of intimate association, the representa- 
tives of other Bureau members not only 
appreciated his abilities and principles, 
but admired and respected him for 
his splendid qualities as a man and a 
friend. 

“The casualty insurance business is 
greatly indebted to Mr. Bond whose 
leadership will be sorely missed, but his 
contributions to the business will long 
remain as will also his memory as a 
beloved colleague.” 


POST 1081 XMAS PARTY 








Plans for Emergency Mobilization Com- 
pleted; New Officers Formally In- 
stalled; New Members Admitted 

Holding one of its best Christmas 
parties, American Legion Insurance Post 
1081 installed new officers at its meet- 
ing Tuesday in New York. Past Com- 
manders of the Post handled this cere- 
mony. Arthur Kistner, Yorkshire Group, 
as previously announced, is the new 
commander. Total attendance was 104, 
including seven new members inducted 
that evening. 

The Post has now completed its plan 
of mobilization of its members in case 
of emergency in which Legionnaires of 
New York are called to duty, and de- 
tails were announced at the meeting. 





Jersey Agents of Washington National 
Stimulated by Talks of the Kendalls 


Quick to rally their agents to the 
support of the President of the United 
States in his war declaration, George 
R. Kendall, president, and Curtis P. 
Kendall, vice-president, Washington Na- 
tional, were the chief speakers Decem- 
ber 12 in Newark, N. J., at a gathering 
of their field staffs in that city and 
Jersey City. The Kendalls, on East from 
Chicago, to attend the Life Presidents’ 
Association meeting and the A. & H. 
executive sessions in New York City, 
took time out from these affairs to give 
inspiration to their N. J. producers. 
Arrangements were handled by William 
O. Barnes, Newark branch manager, and 
Manager James Garman of Jersey City 
brought his entire staff to Newark to 
hear the visiting executives. 

President Kendall’s keynote was “Life 
Insurance in Action” and he stressed 
its increased value to the nation today 
as we buckle down to war responsibili- 
ties. He said that he is confident that 
Washington National representatives 


will support the President of the United 
States in this time of crisis and his 
audience to a man gave 100% response 
to that suggestion of loyalty. 

Theme of Curtis Kendall’s talk was 
“Enthusiasm” and he aroused plenty of 
it as he told about Washington Na- 
tional’s fine progress this year and the 
outlook for 1942. He is in charge of 
industrial business countrywide; is a 
= of Board Chairman Harry R. Ken- 
all. 

Both speakers, emphasizing that the 
welfare and development of field man 
power were matters of chief concern, 
felt that the rapid growth of Washing- 
ton National would mean new oppor- 
tunities in the years immediately ahead 
for agents to advance to supervisory 
and managerial positions. Indicative of 
the production increases made this year, 
the Newark and Jersey City branches 
will show about a 25% gain in new paid 
ae compared with writings of 


American Auto 
(Continued from Page 31) 


chairman of the board of the Shapleigh 
Hardware Co., of St. Louis. 

The company’s operations in the 
United States are carried on through 
nineteen strategically located branch of- 
fices. These branches, which function 
as service not production offices, serve 
the company’s agents, brokers and pol- 
icyholders in their territories. They en- 
joy a large degree of autonomy, and 
branch managers have authority to 
carry on the company’s business in their 
territories subject. to control by the 
head office over matters of policy. 

Branch offices and managing heads 
are: Atlanta, E. J. Aurada, manager; 
Baltimore, John T. Stafford, manager; 
Boston, W. J. Paquet, resident vice- 
president; Chicago, E. D. Loring, resi- 
dent vice-president ; Cincinnati, Cameron 
H. Sanders, resident vice-president; 
Cleveland, George W. Talkes, resident 
vice-president; Detroit, W. S. Ewald, 
manager; Indianapolis, M. W. Doyle, 
resident vice-president; Kansas City, 
Mo., Carroll E. Mavis, manager; Los 
Angeles, Don R. Sessions, vice-presi- 
dent; Milwaukee, C. M. Latta, resident 
vice-president ; Minneapolis, R. S. Chal- 
oner, manager; New Orleans, J. J. Gre- 
vemberg, manager; New York City, R. 
S. Choate, vice-president; Philadelphia, 
J. R. Hughes, resident vice-president; 
Pittsburgh, Jet Parker, resident vice- 
president; St. Louis, L. H. Antoine, 
manager; San Francisco, George W. 
Adams, resident vice-president; and 
Seattle, J. R. Lawson, resident v.p. 


G. L. MALLERY DEAD 








Organizer and Board Chairman of Se- 
curity Mutual Casualty in N. Y. Attend- 
ing Meetings; Heart Attack Fatal 

George L. Mallery, 68, chairman of 
the board of the Security Mutual Cas- 
ualty of Chicago, died early Wednesday 
in the Doctors Hospital in New York of 
a heart attack. He was here attending 
a meeting of the board of the Excess 
Insurance Co. of America of which he 
was chairman. 

Mr. Mallery entered the insurance 
business shortly after 1900. He organ- 
ized the Security Mutual Casualty in 
1913 and was its first executive officer. 
He was elected president in 1936 and 
became chairman of the board in March, 
1942. of this year. Since his retirement 
from the presidency he had made his 
home at Encino, Calif. 

Mr. Mallery was a graduate of U. S. 
Naval Academy; spent his early years 
in business with Employers’ Liability. 
Funeral services are being held this 
afternoon in Chicago. 
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Priorities the Umpire in Handling 
Of Boiler-Machinery U. & O. 


By John E. Cummings 
Special Agent, Ocean Accident, New York City 


Many years’ expertence in the handling 
of boiler and machinery and_ electrical 
lines for agents and brokers have given 
John E. Cummings, author of this timely 
article, an intimate knowledge of these 
lines whose importance today ts height- 
ened by defense and war activity. In the 
following Mr. Cummings cautions pro- 
ducers to use the same foresight im pro- 
tecting manufacturing plants and factories 
as the companies have used in intensifying 
their inspection services so as to prevent 
breakdown or destruction of parts in plants 
engaged in defense work. Mr. Cummings 
was with the Travelers before joining the 
Ocean in New York ten years ago. He 
writes : 

Today many of the large insurance 
companies writing boiler and machinery 
coverage have had the foresight to have 
laid in stock or to make arrangements 
for the normal demand upon them for 
parts, etc. when replacements are nec- 
essary due to breakdown or destruction 
in their insured industrial plants. With 
industry now operating at top speed on 
a 24-hour a day schedule in connection 
with defense orders, it is paramount 
that breakdowns of machinery or de- 
struction of parts should be kept to the 
minimum; hence the need for intensi- 
fied inspection and engineering services 
on the part of the insurance companies. 

Priorities, which may rightly be 
dubbed “the Umpire” plays a leading 
role in the industrial drama of today. 
Insurance companies have had to cope 
with him and they have protected them- 
selves by recently attaching the follow- 
ing endorsement to all policies contain- 
ing Use & Occupancy protection or ad- 
ditional U. & O. to existing coverage. 
It reads: 


Company Not Liable 

“The company shall not be liable for payment 
for any time during which the resumption of 
the business is, in any way, curtailed, delayed 
or interrupted because of any law, or any 
order or provision having like effect, regulating 
or restricting, directly or indirectly, the ac- 
quisition of material or labor or other means 
required for the repair of any property dam- 
aged or destroyed or for the construction or 
acquisition of property to replace such property 
damaged or destroyed or because of the sus- 
Pension, lapse or cancellation of any license, 
lease, privilege, right, contract or order.” 

It seems to me that this action con- 
tains a lesson for insurance agents and 
brokers to pass along to their insureds. 
They cannot afford to be without boiler 
and machinery coverage. A cracked sec- 
tion of a cast iron boiler in the past 
would have meant only a slight inter- 
tuption of heat or hot water. But to- 
day or tomorrow such an occurrence 
may mean weeks, maybe months, of 
waiting for a replacement part. You 
see, steel boilers are definitely on prior- 
ity demand for defense purposes. 


In Front Line of Defense 

Therefore, producers today should 
Ose no time in protecting every manu- 
facturing plant, apartment house or fac- 
tory in their surrounding territory 
against the unexpected, unseen and the 
more common hazards. Popular cover- 
ages are U. & O. outage, expediting 
and profits insurance, to mention just a 
few, which can be of great value in 
elping insureds win the fight against 
Priorities, 

The front line of any alert producer’s 
defense effort should be the proper pro- 
tection of power plants and sundry 


manufacturing plants having high pres- 
sure boilers, turbines, pumps, genera- 
tors, large motors, etc. Second line of 
defense effort should be large business 
buildings, apartment houses, small man- 
ufacturers. Even though they may have 
only low pressure boilers and _ tanks, 
they too need expert inspection serv- 
ices—probably more so than the larger 
insureds as they do not use licensed 
engineers or operators. Boiler and ma- 
chinery insurance is definitely needed 
by such risks and it is a major part 
of the insurance agent’s or broker’s job 
to see that they are covered. 
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F. N. Dull Heads Defense 
Unit of Rutherford, N. J. 


Floyd N. Dull, vice-president, Conti- 
nental Casualty, in charge of Eastern 
operations, is serving these days as 
president of the Local Defense Council 
of Rutherford, N. J., of which town he 
has served as councilman and mayor. 
Monday evening at the Rutherford high 
school Mr. Dull presided over an over- 
flow gathering of 3,500 of his townsmen 
who responded to the call for service in 
a war emergency. 


COL. DUNHAM DENIES DEMISE 
Col. Howard P. Dunham, vice-presi- 
dent, American Surety Co., had a shock 
this week when he received an an- 
nouncement of his own death from 
Alpha Chapter of the Delta Phi frater- 
nity at Union College. It was a printed 
form with the name written in. It 
seemed apparent that whoever addressed 
the envelope had a lapse of memory 


and repeated the name on the form. 
Col. Dunham has a strong sense of 
humor. He says “it isn’t so.” 
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“Hi Ho” Show in Millburn, N. J., 


Has Large Insurance Participation 


Contributing to the success on De- 
cember 5 and 6 of suburban Millburn’s 
tenth annual musical review known as 
“Hi Ho” were a number of talented 
girls and men from the insurance com- 
panies and agencies in Newark, N. J. 
The show this time took the intriguing 
sub-title of Night of Mystery and, with 
a nod of recognition to the Hellz A 
Poppin technique in New York, the lights 
went out, a gun was fired and a woman’s 
scream resounded through the theatre, 
all in the first ten minutes of action. It 
“stopped the show,” literally speaking; 
a “dead man’s body” was carried out, 
and plain-clothes men took over the job 
of “solving a murder.” 

Plenty of good singing and dance num- 
bers entertained those attending, the 
feature soloists being Jeannette Cashill 
of the Prudential, and Jack Clark of 
Cornwall & Stevens, New York insur- 
ance brokers. In a novelty singing skit, 
the scene being set “behind stage” in the 
rehearsal hall of the Opera House, “five 
stage-hands” burlesque grand opera. Two 
of them were insurance men—John 
Helter of Lethbridge & Co., New York 
insurance brokers, and George A. Bern- 
ard of Royal-Liverpool Groups. 
Prudential and Loyalty Group People 

In the men’s chorus the Prudential 
and the Lovalty Group had the biggest 
representation. From the Prudential 


NOLAN HEADS CASUALTY ASS’N 





New Jersey Association Chooses Temple- 
ton Vice-President; Gives Lun- 

cheon for Trundle 

John H. Nolan, manager, Newark 
branch office, Aetna Casualty & Surety 
Co., has been elected president of the 
Casualty Underwriters Association of 
New Jersey succeeding James C. East- 


mead 
Clinton L. Templeton, Royal Indem- 
nity Co. was elected vice-president; 


Vincent Donahue, Massachusetts Bond- 
ing & Insurance Co., secretary, and 
Stewart S. North, Glens Falls Indemnity, 
treasurer. Mr. Eastmead is chairman. 
The executive committee is composed 


of William Haynes, New Amsterdam 
Casualty Co.; James C. Eastmead, Hart- 
ford Accident & Indemnity Co., and 
Joseph Comerford, Maryland Casual- 
tv Co. 

The association gave a_ testimon‘al 
luncheon at the Down Town Club 


December 15 honoring Alfred G. Trundle, 
who has been with the Newark office of 
the Aetna Casualty & Surety Co. for 
nearly twenty years, and leaves after 
the holidays to take up his new post as 
manager of the Aetna’s branch office at 
Atlanta, Ga 

E. C. Graff, General Accident, and J. 
F. Comerford, Maryland Casualty, were 
the co-chairmen on arrangements of the 
luncheon in honor of Mr. Trundle. Mr. 
Graff was toastmaster. Among those 
who paid tribute to the guest of honor’s 
ability were Bill Haynes, New Amster- 
dam; Clinton L. Templeman, Royal In- 
demnity; Herbert N. Hutchinson. Amer- 
ican Surety-N. Y. Casualty; Messrs. 
Comerford and Graff. Appropriately J. 
H. Nolan, with whom AI Trundle has 
been happily associated for many years, 
gave him credit as an underwriter of 
profitable business. On behalf of the 
association Toastmaster Graff presented 
Mr. Trundle with a wardrobe suitcase, 
and Al in turn gave a gracious response 
both the gift and the many en- 

miums received. 

CHICAGO’S XMAS PARTY 
The Chicago Accident & Health Asso 
on held its annual Christmas party 

ber 13 at the Edgewater Beach 


came Stanley Turnbull, art department 
manager; Peter W. Johnstone, William 
G. Faulkner, Robert Thornley, Jr., Harry 
J. Odams and Raymond Kasalka. Loy- 
alty Group men included Harold R. 
Meakin, Stephan Strunk, T. E. Davies 
and Edward Van Wagner. Others par- 
ticipating were E. J. Remington, .assist- 
ant general agent, Massachusetts Mu- 
tual in Newark, and W. W. Skinner, as- 
sociate actuary of the Mutual Benefit 
Life. 

One of the hits of the 1940 show was 
the “kid” ball number in which boys and 
girls under 10 years old did a dance 
in the approved ballroom manner of 
yesteryear. This was given a repeat 
performance this year and among the 
participants was Bobby Robbins, son 
of Dr. Eugene Robbins of the New 
Jersey Manufacturers’ hospital staff in 
Newark. 

Entire production of “Hi Ho” was 
ably handled by E. Weston Roberts, edi- 
tor of the Insurance Advocate, who has 
had this job for the past ten years. 
Advertising manager for the program 
was Fred Ohl, manager of Prudential’s 
unclaimed equities department. Assist- 
ing in the stage work were Arthur Saw- 
yer, treasurer’s department, Globe In- 
demnity ; Herbert Marshall, Jr., life man- 
ager in the A. W. Marshall & Co, 
agency, Newark. and Howard C. O’Brien, 
Metropolitan Life’s Group department. 


JOHN H. NOLAN 


Seventeen years with the Aetna Cas- 
ualty & Surety, the entire period spent 
in its Newark branch office, John H. 
Nolan is one of Newark’s most popular 
casualty-surety branch managers. He 
served first as special agent, then as 
head of the accident and health depart- 
ment, and next as superintendent of 
agents under the late W. J. Morcom. 
Upon the latter’s death late in 1937 Mr. 
Nolan was appointed his successor as 
branch manager on January 1, 1938. 

In association work Mr. Nolan has 
been constructively active, and his chief 
objective during 1942 as head of the Cas- 
ualty Underwriters Association is to 
cement a closer relationship with the 
state and county agents’ associations. 
He expects to call them into frequent 
conference when matters of mutual in- 
terest are up for decision. 





25-YEAR SERVICE AGENTS 
Sixty-eight agents of American Surety 
Co. throughout the country have just 
been awarded certificates in recognition 
of twenty-five years of service. 
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Aetna Appoints Holmes as 
Pacific Casualty Manager 


John R. Holmes, manager of the 
Springfield, Mass. office of the Aetna 
Casualty & Surety has been appointed 
manager of the. company’s San Fran- 
cisco office for casualty and surety lines, 
and Josenh W. Loftus has been made 
manager of the companies’ fire depart- 
ment for California. Kurt L. Daniels 
becomes manager of the Pacific marine 
department. All appointments are effec- 
tive January 1. 

Mr. Holmes, who 
Claude A. Bonner, has been with the 
company since 1920. He became man- 
ager of the Springfield office in 1933. 
Mr. Loftus joined the company in 1938 
and in 1932 he was appointed superin- 
tendent of the fire department under 
Manager Bonner. Mr. Daniels entered 


succeeds the late 


the marine department in the home 
office in 1925 and was made marine 
manager in 1930. Under the new ar- 


rangement, he will have full supervision 
over the marine business. 


Pittsburgh A. & H. Ass’n 
Holds Its Annual Election 


election of officers of the 
Pittsburgh Accident & Health Insur- 
ance Association on December 15 re- 
sulted in the following set-up for 1942: 
Ross F. Roberts, Loyal Protective Life, 
president; Herbert W. Jamison, Pre- 
ferred Accident, vice-president; I. F. 
Nutting, Service Review, secretary; 
Harvey S. Fouse, Industrial Life, treas- 
urer. New directors are Thomas Hop- 
kins, of the Hopkins Agency, and David 
C. Lewis, Educators of Lancaster. 

Mr. Roberts also was elected delegate 
and Mr. Jamison alternate, to the na- 
tional council of the National Accident 
& Health Insurance Association. E. F. 
Gangewere, past president of the asso- 
ciation now in U. S. Navy Service, was 
appointed to arrange for a speaker for 
the next meeting, January 19. The meet- 
ing ended with an exchange of gifts and 


songs. 


“Madonna and Child” Theme 

In Christmas Ad of Aetna 

The Christmas advertisement of the 
Aetna Life Affiliated Companies, which 
appears on another page of this issue, 
has a rather unusual illustration. It is 
reproduced from an old Kellogg print 
and shows the Madonna and Child. The 
unknown artist who made the drawing 
undoubtedly got his inspiration from 
Raphael's f “Madonna of the 





Annual 


famous 
Chair,” for hoth the general composition 
and many of the details are very similar 
to those of this noted painting. 

The Aetna chose this illustration for 
several reasons. The subject, of course, 
is particularly appropriate to convey the 
message of Christmas, and the style is 
reminiscent of an earlier and more tran- 
quil period in our nation’s history. 

Of two-fold interest is the date of pub- 
lication and the identity of the lithog- 
rapher. The original print was produced 
in or about 1850, which was the year that 
the Aetna Life was founded, and was 
printed from stone by E. C. Kellogg, an 
early Hartford lithographer, the prede- 
cessor of Kellogg and Bulkeley, offset 
printers who today number the Aetna 
among their many customers. 

Incidentally, Kellogg prints are rapid- 
ly becoming “collector’s items,” for many 
of them are even rarer than the more 
widely known Currier and Ives _ litho- 
graphs. 


R. H. Coolidge Promoted 


Richard H. Coolidge has been pro- 
moted in the Newark branch office of 
Aetna Casualty & Surety from special 
agent to superintendent of agents, tak- 
ing over many of the duties formerly 
handled by A. G. Trundle, who is being 
transferred to Atlanta managership. Mr. 
Coolidge has been with the company for 
the past twelve years; is a Brown Uni- 
versity graduate; a native of Connecticut. 





VERNOY FOR PRESIDEN 


Nominated by Surety Association of Ney 
Jersey; Annual Meeting and Election 
in January; Other Officers 

Harry E. Vernoy, Loyalty Group, was 
nominated recently for president of 
the Surety Underwriters Association of 
New Jersey, the election to take place 
at the annual meeting next month. Fo; 
vice-president the nominating commit- 
tee’s choice is Samuel M. Williams, ]; 
Aetna C. & S.; secretary, Donald 
Colyer, Travelers; treasurer, John O’Hea, 
National Surety. Trustees designate 
are retiring President R. W. Hawkins 
New Amsterdam Casualty ; H. N. Hutch. 
inson, American Surety; W. C. Schryver 
U. S. F. & G.; C. J. Collins, Standard 
Accident, and Paul S. Harris, F. & PD. 


KAUTZMANN HONORED 

Edwin C. Kautzmann, assistant ad- 
juster for the Travelers at Newark, was 
tendered a dinner recently on his twen- 
ty-fifth anniversary with the company, 
One hundred associates and friends at- 
tended and presented him with a wrist 
watch. John Burton, assistant adjuster, 
was toastmaster, and George T. Stout, 
manager A. & H. department, spoke, 


A. L. JOHNSTON’S ACTIVITY 

Andrew L. Johnston, president of 
General Reporting Bureau of San Fran- 
cisco, is nearing his fifth anniversary 
in inspection work on the Pacific Coast, 
In addition to his main office he has a 
branch at Los Angeles and covers the 
state in thorough fashion. 











Commissioners 


(Continued from Page 24) 
surance Department Examiner, makes a 
daily appearance at convention meetings 
to greet his numerous friends among the 
old guard. * * * The nationally known 
former Pennsylvania Commissioner, Tom 
Donaldson, now a Philadelphia casualty 
company executive, appears briefly to 
renew old acquaintances. 

Insurance tycoons George Carter, De- 
troit; Cliff Jones, Kansas City; Charles 
Burras, Chicago; Al Abrahamson, 
Omaha; Meredith Bend, St. Paul; David 
Broderick, Detroit, among agency leaders 
keeping in touch with developments of 
these critical times. * * * Courtly Wil- 
liam Quaid, vice-president of units of the 
Home Fleet, back from a Central Amer- 
ican vacation tour, reports interestingly 
on conditions there. 

FE. M. Allen, executive vice-president, 
National Surety Corp., devotes a_sub- 
stantial part of each day or evening to 
his new and responsible duties as New 
York City air raid warden. * * * Harry 
Fuller, assistant United States manager, 
Zurich, Chicago, and his alter ego, Bert 
Savage, continue their amiable task of 
candid camera-ing all who can contrive 
without too much ostentation to get 
within shooting range. 

Allen Brosmith, Travelers, Hartford, 
ruefully confesses that on an_ earlier 
occasion, a fuller attempt to photograph 
him resulted in a broken camera. * * * 
Which reminds your correspondent of 
speaking at a Wilmington, Del., con- 
vention, at the conclusion of which a 
member of the audience withdrew and 
literally gave up the ghost. 

It is said that Joseph Kavanaugh, sec- 
retary and treasurer, Chicago Automo- 
bile Club, personally writes the script 
for the series of daily radio talks which 
have done so much to bring about the 
large and continuing increases in the 
premium volume of that institution. * * * 
That distinctly handsome couple you re- 
marked at sundry social gatherings was 
Mr. and Mrs. Rollin Clark, he of the 
Continental Casualty Group in Chicago. 

Wallace Falvey, New York, first vice 
president, Massachusetts Bonding & In- 
surance Co., and World War No. | 
veteran flyer, listening with avid interest 
to radio accounts of air combats in the 
Pacific theatre of war. 

Denver, Colo., selected as city of next 
meeting, if, as, and when international 
conflict permits. 

Sic transit gloria mundi. 
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Author, “The Law Relating to Automobile Insurance” 


Restraint on Employe to Withhold 
Information 


An automobile club sued its former 
agent to enjoin him from alleged viola- 
tion of an employment agreement that 
upon the termination of such employ- 
ment the agent would not for three 
years engage in competitive business 
“anywhere in southern New Jersey south 
of Trenton, N. J.” and to enjoin him 
from disclosing confidential information 
acquired during the course of his em- 
ployment. 

The club is engaged in the business 
of soliciting memberships among auto- 
mobile owners and selling to them “acci- 
dent liability insurance.” The members 
have certain garage and other advan- 
tages and the club is able to “furnish 
its members with the most reliable in- 
surance at the most reasonable rates.” 

The defendant was discharged after 
less than four years’ service. He ad- 
mitted that unless enjoined he intended 
to sell automobile owners insurance pol- 
icies including all classes of coverage, 
thus to compete with the complainant 
in so far as the sale of insurance was 
concerned. It was obvious that he did 
not intend to and could not sell mem- 
bership in the “club” business of the 
complainant corporation. 

Defendant argued that the agreement 
was unreasonable and unnecessary for 
the protection of complainant and was 
therefore unenforceable. 


Restraint Unnecessary 


The test to determine this question, 
the New Jersey Court of Chancery said, 
Automobile Club of Southern New Jer- 
sey v. Zubrin, 12 Atl. 2d 369, under prior 
decisions of that court, is whether the 
restraint imposed on the employe “is 
such only as to afford a fair protection 
to the interest of the party in favor of 
whom it is given, and not so large as 
to interfere with the interest of the 
public.” 

The parties stipulated that the com- 
plainant’s business is confined to Cam- 
den, Gloucester, Salem and Cumberland 
Counties, and that it does not operate 
in Burlington, Cape May or Atlantic 
Counties or in those parts of Mercer 
and Ocean Counties which the parties 
stipulate are included in “southern New 
Jersey south of Trenton.” 

Applying the above test to these facts, 
the court said that the attempted re- 
straint imposed on the defendant at the 
inception of his employment was beyond 
that necessary to afford complainant 
‘fair protection and was therefore void 


as against public policy unless the 
restrictive clause was susceptible to 
selective construction.” It was held 


that the contract was not capable of a 
divisible or selective construction and 
was void and unenforceable. 

It was also held that there was no 
proof of the agent’s having! disclosed 
confidential information acquired in the 
course of his employment. 

* * x 
Joint Control of Car; Teaching 
Minor Driver 


In a declaratory judgment action by 
an automobile liability insurance com- 
pany to determine its non-liability for 
Injury to a pedestrian struck by the in- 
sured automobile it appeared that at the 
time of the accident an occupant of the 
automobile, Jeff Clark, was teaching a 
14-year-old girl, who had no operator’s 
license as required by California law, to 
drive an automobile. The girl sat in the 
driver’s seat, the occupant beside her. 
The girl found that the foot brake re- 
fused to work. The occupant, who had 
een driving the party of four about 
town, reached over the driver and ap- 


plied the emergency brake “as soon as 
he saw the pedestrian.” The company 
claimed that the minor was operating 
the car at the time of the accident and 
that the policy did not cover the acci- 
dent. There were no allegations: of joint 
control of the car. From a judgment 
for defendants, the occupant of the car 
and the pedestrian, in the Federal Dis- 
trict Court for Southern California (27 
F. Supp. 702) the company appealed. 
The judgment was affirmed by the Ninth 
Circuit Court of Appeals, Lumbermen’s 
Mutual Casualty Co. v. Mclver, 110 F. 
2d 323. 


Teacher Held to Be Driver 

The trial judge found that the occu- 
pant teacher was operating the car, and 
concluded that by the terms of the policy, 
which provided that it did not apply 
“while the automobile is operated by 
any person under the age of fourteen 
years, or by any person in violation of 
any state, Federal or provincial law as 
to age applicable to such person,” the 
company was required to defend a suit 
which had been brought by the injured 
pedestrian in a California state court 
against the occupant, the owner of the 
car and the minor driver, and to pay 
and discharge any judgment rendered 
against such occupant and the car owner 
within the limitation of the policy. 

It was undisputed that if the trial 
court was right in its finding that the 
car was operated by Jeff Clark, the 
relief requested by the company could 
not have been granted. On the other 
hand, the Circuit Court of Appeals said, 
under the case of Brown v. Travelers 
Ins. Co., 31 Cal. App. 2d 122, 87 P. 2d 
377, if the minor was operating the car 
the policy did not cover the accident, 
and the relief requested would be proper. 
This being a question of fact, the court 


added, it could not disturb the trial 
court’s finding unless that court was 


clearly wrong. 
Question of Joint Control 

The court found nothing in the evi- 
dence which would justify its rejection 
of the trial court’s finding. It found 
nothing in the case of State Farm Ins. 
Co. v. Coughran, 303 U. S. 485 affecting 
this conclusion. In that case the find- 
ings were that the minor in the driver's 
seat and her companion sitting by her 
side, who was within the terms of the 
insurance policy, were jointly operating 
the automobile at the time of the acci- 
dent upon which the suit was premised. 
In the present case the trial court spe- 
cifically found that Clark was himself 
operating the automobile. 

Upon the point of joint control the 
appellate court pointed out that nowhere 
in the pleadings in this suit was there 


Clarence Hobbs Pens Lines 
To Friend, Sydney D. Pinney 


Late last month, when it developed 
that Sydney D. Pinney, retired presi- 
dent of the Casualty Actuarial Society, 
who is associate casualty actuary of the 
Travelers, could not be present at the 
annual meeting of the Society, Clarence 
W. Hobbs, special representative of the 
insurance commissioners on the National 
Council on Compensation Insurance, 
penned these lines to Mr. Pinney: 
Dear Syd: 

This here will let you know we’re 

sorry as can be 

To miss your genial presence at our 

goodly company 

Though Harold Ginsburgh’s good 

enough, to give him his just dues, 

It grieves our very soul to see another 

in your shoes; 

We miss your gavel’s easy grace, your 

words of wisdom true, 

But more and more particular, the 

thing we miss is you. 

Accept this message from the heart, 

and wishes most sincere, 

To have you with us, hale and strong, 

what time we meet next year. 





any allegation of joint control, and the 
evidence and the trial court’s findings 
were silent upon the point. “In the cir- 
cumstances,” the court concluded, “and 
since the evidence is not so clearly to 
the effect that the automobile was under 
joint control at the time of the accident 
that we should, ourselves, inject the 
issue in the interest of justice, we hold 
that the issue is not before us.” 
* * * 


Judgment Pending State Action 

to Fix Liability 

A person injured on the premises of 
operators of an apartment building ob- 
tained a judgment in the Ohio State 
Court against the owners for $5,000, and 
thereupon filed a supplemental petition 
in the state court, under the Ohio stat- 
utes, against the insurance company 
which had issued a liability policy to 
the owners to collect the judgment from 
that company. The insurance company 
had refused to defend the insured be- 
cause knowledge of the accident first 
came to it 127 days after it happened 
and because it was not notified of the 
injured person’s claim until eighty-four 
days after it was made, in breach of the 
conditions of the policy requiring imme- 
diate notice thereof. 

Pending the hearing on the supple- 
mental petition and while the case 
against it was pending in the state 
court, the insurance company filed a bill 
in the Federal District Court for North- 
ern Ohio, seeking a declaratory judg- 
ment to free itself from liability on 
the policy. The district court dismissed 
the bill on the ground that there was 
already pending a justiciable controversy 
in the State Court of Common Pleas 
in which all the issues could be decided 
and also because the Federal Declaratory 
Judgment Act provides only for an ad- 
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judication of rights and not of liabilities. 
The insurance company appealed. 

The Sixth Circuit Court of Appeals, 
Employers’ Liability Assur. Corp., Lim- 
ited, v. Ryan, 109 F. 2d 690, set the order 
of dismissal aside and remanded the 
case to the district court for trial and 
decision on the merits. 

Additional Remedy Furnished 

On the first ground of decision the 
court said: “The presently prevailing 
view seems to be that the Declaratory 
judgment Act furnishes an additional 
remedy which is not to be denied the 
plaintiff because of the pendency of an- 
other suit, a concept which, as noted 
by us in E. W. Bliss Co. v. Cold Metal 
Process Co., 6 Cir. 102 F. 2d 103, has 
been crystallized by the Rules of Civil 
Procedure for the district courts of the 
United States in Rule 57, 28 U. S.C. A. 
following section 723c, which provides 
‘The existence of another adequate rem- 
edy does not preclude a judgment for 
declaratory relief in cases where it is 
appropriate’.” 

On the second ground of decision the 
court said: “Even were it possible to con- 
ceive that immunity from threatened lia- 
bility is not a right, the statute, by its 
terms, empowers the court to declare 
not only rights, but ‘other legal relations’ 
of any interested party petitioning for 
the declaration, and as was also noted 
in the Cold Metal Process case, supra, 
its purpose is to provide a remedy to 
the challenger of a right who otherwise 
could not have his challenge adjudicated 
until his adversary took the initiative.” 

Cases cited: Maryland Casualty Co. v. Sam- 


mons, 5 Cir. 99 F. 2d 323; Myers v. Ocean Acc. 
& Guar. Corp., 4 Cir. 99 F. 2d 485; Md. Cas. 


2d 514; N. Y. Life v. Roe, 8 Cir. 
123 A. L. R. 279; U. S. F. & G. Co. v. Koch, 3 
Cir. 102 F. 2d 288; Central Surety & Ind. Corp. 
v. Norris, 5 Cir. 103 F. 2d 116. 


BUSINESS MEN’S GAINS 14.9% 

October was the ninth consecutive 
all-time high month for the Business 
Men’s Assurance. Paid business was 
21% ahead of the same month 1940, and 
for the first ten months, 14.9% ahead. 
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Cornett Says Program Is 
Bringing Good Results 


SEEKS VOLUNTEER WORKERS 





Reports on Membership in A. & H. 
Association; Says Work Is 
Well-Synchronized 





W. B. Cornett, Loyal Protective Life, 
Columbus, Ohio, who is past president 
of the National Association of Acci- 
dent & Health Underwriters, and 1s 
now chairman of its membership com- 
mittee, has issued a report to members 
on the membership situation. He re- 
ports progress in a number of cities and 
calls for volunteer workers in some cities 
where no local associations exist at this 
time. 

New chapters or local associations are 
being organized or are in the process 
throughout the country, he says, as the 
result of a well-synchronized program 
conducted by regional directors through 
leading accident and health men in cities 
where locals are desired. Washington, 
D. C., has a new association through 
the efforts of Fred M. Walters, Phila- 
delphia, who has just completed negotia- 
tions. Purl E. Ansel, Baltimore, has 
taken the initiative in starting an asso- 
ciation in that city. Permanent officers 
have been named, Mr. Cornett says, and 
a membership drive is on, culminating in 
a final organization meeting held on 
December 12. 


Further Association Interest 


Further association interest has been 
evidenced in the following cities: Louis- 
ville, Ky.; New Orleans, La.; Greens- 
boro, N. C.; Buffalo, N. Y.; Dallas, 
Texas; Albuquerque, N. M.; Sacramento, 
Calif.; Spokane, Wash.; Duluth, Minn. ; 
Madison and Oshkosh, Wis., and Grand 
Rapids, Mich. — 

It is reported that a state association 
will be organized in Missouri at the 
mid-year meeting of the National Asso- 
ciation at Kansas City in January. 

Assistant regional directors, whose 
duty it is to increase the membership 
of each, existing chapter at least 50% 
this fiscal year, are now laying definite 
plans and pledges are being received 
ranging from 50% to 100% increase; all 
of which looks most promising to the 
membership committee. 


Appeal for Volunteers 


A special appeal is extended for volun- 
teers in the following cities: Portland, 
Me.: Providence, R. I.; New Haven and 
Hartford, Conn.; Worcester and Spring- 
field, Mass.; Albany and Rochester, N. 
Y.; Reading and Harrisburg, Pa.; Tren- 
ton, N. J.; Wilmington, Del.; Rich- 
mond, Va.; Asheville, N. C.; Miami, Fla; 
Memphis and Nashville, Tenn.; San An- 
tonio, El Paso, Fort Worth, and Hous- 
ton, Texas; San Diego, Calif.; and Des 
Moines, Iowa. 

“It is our sincere opinion,” says Mr. 
Cornett, “that it is to the best interest 
of every person engaged in the accident 
and health business, be he agent, gen- 
eral agent, manager or home office 
official, to become a member of the Na- 
tional Association of Accident & Health 
Underwriters, and to help promote and 
protect to the best of his ability this 
industry which is so essential to the 
American way of life.” 





KILLED IN AUTO ACCIDENT 

John W. Logan, manager, Barker & 
Dewelle Insurance Agency, Jacksonville, 
Fla., was fatally injured in an auto- 
mobile accident near Dayton, Tenn., 


November 29, and was buried in his 
former home, Chattanooga, December 1. 
He and a party of friends were en route 
to a football game in Knoxville, when 
a, ee was struck by a lumber 
truck. 


A. & H. MANAGERS CLUB MEETS 





Accident Underwriting Discussed by 
Frank Stanley to Members of West 
Coast Association 


Frank Stanley of the commercial ac- 
cident and health department of Pacific 
Mutual Life in Los Angeles, discussed 
accident underwriting at the recent meet- 
ing of the Accident & Health Managers 
Club of Los Angeles. Mr. Stanley be- 
gan by asking the members which ques- 
tion is the most important on the acci- 
dent application. Various answers were 
given, all of which proved that no one 
question is most important, that the ap- 
plication in its entirety is important as 
a whole, and that each question in turn 
has its own bearing on the company’s 
acceptance of the risk. Mr. Stanley 
stressed that today agents actually are 
underwriting and recommending the risk 
when they sign their names under the 
replies to the questions on an applica- 
tion. 

He pointed out that purpose number 
one of the “Objects and Purposes” of 
the National Association of A. & H. 
Underwriters required agents to be un- 


. derwriters as well as insurance salesmen. 


Kansas City Ass’n Has 
Symposium on War 


M. F. HOUSTON NEW PRESIDENT 





Organization Will Be Host at Mid-Year 
Meeting of National Association; 
Other Officers Elected 





Marion F. Houston, Washington Na- 
tional general agent at Kansas City, has 
been elected president of the Kansas 
City Association of Accident & Health 
Underwriters succeeding Minor Z. Abell, 
Business Men’s Assurance. The meet- 
ing December 12 at which he was elected 
was one of the most interesting held by 
the association, featuring as it did the 
war’s effects upon the accident and 
health business. J. M. Belwood, Con- 
necticut General, was program chairman. 

Mr. Houston is in charge of registra- 
tion and treasurer of convention funds 
for the 1942 mid-year convention of the 
National Association of Accident & 
Health Underwriters to be held in Kan- 
sas City January 26-28. He and his new 
fellow officers will lead the host asso- 
ciation at this national meeting. 

Other new officers elected follow: 
vice-president, Roland Westover, Aetna 
Life; secretary-treasurer, Lysle Kindig, 
Massachusetts Bonding; directors, Ken- 
neth Stockton,B.M.A., and E. K. Smith, 
Great Northern Life (for two-year 
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Never keep a man guessing about his insurance. Use 
The Employers’ Group Analysis Plan, It’s a professional 
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terms) ; E. H. Cameron, Occidental Lif, 
and F, Glenn Packwood, Massachusets, 
Bonding (for one-year terms), M 
Packwood also is convention gener 
chairman for the mid-year convention, 


Five Jitter Days Past 


Seven production problems made More 
pertinent by the war featured the mee. 
ing. “We have now had five days oj 
jitters. That is enough,” Chairman Bg. 
wood said, sounding the keynote of the 


program. “We start from here. We 
must eat. We must pay taxes. We 
must buy bonds. It is our privilege t 
work.” 


Recalling the effect of World War | 
on accident and _ health production 
J. Ives Barton, Maryland Casualty, point. 
ed out that business at that time was 
very good and that volume in this line 
has almost tripled since that war. He 
stressed: “It is not what the war js 
going to do to our business as much a; 
what we are going to do for it in better 
promotion and sales programs.” 

R. J. Costigan, B.M.A., predicted A. & 
H. volume would increase during the 
present war, more so, in fact, than life 
insurance. Incomes will be more vital 
now and many of them higher than ever 
before, which increases the value of in- 
come protection proportionately. The 
increase in the number of women work- 
ing also creates a larger, more responsive 
“income insurance” market, he said. 

The most important present-day item 
to consider in policyholder service, ac- 
cording to Carl Damon, American Say- 
ings Life, is to make sure the client's 
A. & H. protection comes up to his 
increased income. Because, in his opin- 
ion, the increased load in taxes, pay- 
roll, etc, on employers will probably 
curtail their payments to employes while 
injured or ill and because outside invest- 
ment returns are low, this “under-insur- 
ance factor” is especially vital. 


Protect Remaining Margin 


When the prospect is concerned over 
a lower net income due to taxes and 
defense bond purchases, it is more im- 
portant than ever that he protect the 
remaining margin, said Don Lawrence, 
Travelers. “You can prove that disability 
insurance is the best answer to uncer- 
tainty engendered by present-day cir- 
cumstances,” he said, a statement en- 
dorsed by Lysle Kindig, Massachusetts 
Bonding, who spoke on the same sub- 
ject, i.e, prospect’s fear of inflation and 
uncertainty. 

Because both the government and in- 
dividuals are now preoccupied with self- 
preservation and pressing of the war ef- 
fort, much less will be paid to all chari- 
ties and social institutions such as WPA, 
NYA, etc., affirmed R. E. Watts, Pacific 
Mutual, who concluded this also would 
be a factor necessitating the need for 
more income protection. Due to the 
above points, Loren Reitz, Connecticut 
General, predicted accident and _ health 


volume would rise greatly during the 


current crisis. 


P. E. Ansel President of New 
Baltimore H. & A. Ass’n 


The Baltimore Association of Health 
& Accident Underwriters was formally 
launched December 12, on which date 
twenty-six men attended an organiza- 
tion meeting and are charter members of 
the association. P. E. Ansel, Monarch 
Life of Springfield, was elected presi- 
dent and other officers selected are as 
follows: 

Vice-president, C. R. DeWitz, Mutual 
Benefit Health & Accident; secretary, 
Albert K. Walter, Massachusetts Pro- 
tective; treasurer, Ralph Frazier, Con- 
tinental Casualty; chairman of the ex- 
ecutive committee, Harry Prevost, United 
States F. & G. Members of that com- 
mittee include H. G. Johnson, National 
A. & H. of Philadelphia; William J. 
Smith, Hartford Accident & Indemnity, 
and W. S. Warrington, Columbian Na- 
tional Life. 

Off to a good start, first objective of 
the association is to increase its mem- 
bership. Monthly meetings will be held 
at which guest speakers will talk. 
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